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Agents Won’t Ask = Life Companies Are 
* 
Company Funds For PHOENIX Reducing Rates In 
e 
Dallas Convention A c Ltd Group A. & H. Cover 
ssurance Company, Ltd. uted 
Local Association Tells Companies of London Action Will Further Popularize This 
to Register Their Representa- Type of Insurance, Executives 
tives Instead 55 Fifth Avenue, New York Believe 
uteaets ‘ P pe snies 
NATIONAL ASS’N POSITION Metropolitan-Suburban and Brokerage Dep’ts. IN EFFECT ON AUGUST 1 
sccceadd 90 Maiden Lane emis 
Bennett Opposes Company Financ- Will Also Increase Demand for 
ing; Dallas Committee Writes 1 7 R a —-— = 1 ae 3 7 Hospitalization Cover Combined 
to 400 Companies . ; With Group A. & H. 
oerencaere Lime-tested Depression-proof pany . 

In Texas there are four hundred fire gp "7 ——_—_—_—_ Companies writing Group insurance 
and casualty insurance companies oper- have informed their field forces of a 
ating. Presidents of all of these com- new table of rates for Group Accident 
panies found in their mail this week a INSURANCE and Health policies. The new rates are 
personal letter sent by members of the effective August 1. 
finance committee of the Dallas Insur- Indemnity Company On the popular plans there is a sub- 
ance Agents Association advising them 55 Fifth Avenue, New York stantial reduction in rates, while on the 
that the Dallas agents do not intend to Eastern Department, 90 Maiden Lane plans rarely used there is a slight in- 
ask companies for funds to help defray crease in rates on some plans. 
the expenses of the forty-second annual Executives believe that this reduction 
convention of the National Association it —— in Group Accident and Health rates will 


of Insurance Agents which will meet in 
Dallas the week of October 4. The 
presidents are told, however, that this 
is an experiment and will be successful 
only if all the company men who go 
to Dallas for the convention will regis- 
ter; and so the Dallas agents are ask- 
ing for cooperation in this respect and 
want to get as many advance registra- 
tions as possible. Registration for men, 
including the Get Together banquet, is 
$7.50 and for women $2.50. 

“If the companies do not register we 
must do like other cities have done— 
call the companies for help,” said Chair- 
man Eric Gambrell of the finance com- 
mittee. 

National Association Against Soliciting 
Company Funds 

At the headquarters of the National 

Association of Insurance Agents The 


Eastern Underwriter was informed that 
the National Association of Insurance 
Agents has never asked companies to 
contribute to the expenses of a national 
convention, although there have been 
some instances in which some local com- 
mittees have asked companies for con- 
tributions. When a city has representa- 
tives appear before the National Asso- 
ciation asking that the convention come 
there the local insurance fraternity is 
expected to raise the funds which will 
finance the convention, including the so- 
cial features, 

“Our position is one of opposition to 
having companies finance the convention 
(Continued on Page 20) 
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Less Than a Bubble 


“This Yearly Renewable Term small-noise reminds me,” said the 


old-timer, “of the assessment balloon of forty years ago—but it’s 


less than a bubble in comparison. Master-minds and loquacious 
vocalists of that period proposed to reduce insurance cost materially 
through associations, which would issue certificates, and levy mor- 
tality assessments. The idea spread all over the country. In a few 
years the middle-aged men were getting old, and Old Mortality began 
to toll his death bell incessantly. The older men couldn’t pay the 
more frequent and larger assessments. And so the associations began 
to go to pieces, and after a few years hundreds of them had gone,— 
while today $110,000,000,000 of level premium insurance is in force, 
with only a bit more than 10% in Term 5, 10, or 20. And you’d need 


a spy-glass to find the Yearly Renewable Term. 


“Yearly Renewable Term, with its annual premium increase, 
taxes the elderly beyond paying capacity, just as the old assessment 
system did, and gives not a cent when they drop out or their policies 
| expire by age limitation. 


“Can you imagine any State compelling or permitting any com- 
pany to issue nothing but Yearly Renewable Term?” 








THE PENN MUTUAL LIFE INSURANCE CO. 
WM. H. KINGSLEY, President 
PHILADELPHIA 


Independence Square 


further popularize Group Accident and 
Health insurance. 
Will Popularize Coverages 


It is also believed that this action by 


the companies will increase the de- 
mand for hospitalization coverage in 
combination with Group Accident and 


Health policies. 

For example, for groups with no load- 
ing, the premium is $1.02 a month for 
$10 weekly indemnity on the eighth day, 
thirteen weeks plan with $2.50 per day 
hospitalization benefit for seventy days. 
This might be sold with the employes 
contributing $1 a month, 

Also, a monthly premium of $1.10 is 
required for $10 weekly indemnity on the 
eighth day, thirteen weeks plan with a 
$3 daily 


enty days. 


hospitalization benefit for sev- 
This might be sold with the 
employes contributing twenty-five cents 
a week, 

Rate Adjustment 


About Group Accident and Health bus- 
iness effective this month or policies is- 
sued prior to July, 1937, one of the com- 
panies advises its field force: 

If a policy becomes effective during 
July, 1937, it will be written at the rate 
now in use, but if the new rate is lower, 
the new rate will be established non- 
retroactively on the next monthly pre- 
mium due date provided the employer's 
contributions are reduced to or are al- 
ready lower than the new rate. 

The rates on policies issued prior to 
July, 1937, will be equitably adjusted on 
their annual renewal dates if experience 
permits, and as any reductions will, of 
course, be retroactive, discrimination 
against our existing policyholders will be 
avoided. 

The New Table 

The new table of rates has 15%, 25% 

35%, 45%, 55%, 65%, 75%, 85% and 95% 


(Continued on Page 4) 
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Analysis of Records Shows Each 
New Contact Worth $12 a Year 


By Frank M. Minninger, Jr. 


Manager, Connecticut General, Newark 


Back in March, 1931, The Eastern 
Underwriter printed the story of Frank 
\. Minninger, Jr., a young agent with 
the Guardian in New York City who 
entered the business in 1929, made an 
anusual production record his first year, 
and whose careful keeping of records 
made his story news because he could 
actually show the cash value of each call 
and each interview. In 1936 Mr. Min- 
ninger went with the Connecticut Gen- 
eral at 225 Broadway as assistant mana- 
ver, During the first quarter of this 
year he did a remarkable job as acting 
manager in that office, didn’t lose a single 
man under contract and increased the 
volume of production 40%. On June 1 
the company appointed him manager at 
Newark, N. J. 

Mr, Minninger has continued to keep 
statistics. In the July issue of the Con- 
necticut General Bulletin he wrote an 
article entitled “Romance in Records” 
which is reprinted here im full, 


“He uses statistics as a drunken man 
uses lamp-posts—for support rather than 
for ilumination”’—from “Toward a More 
Picturesque Speech.” 

—Readers Digest 

The first year man in our business 
has difficulty in visualizing the value, to 
him, of keeping careful records. This is 
quite natural, as the mere bookkeeping 
involved puts no money in his pockets 
nor can any conclusions be drawn from 
a month or even six months of work 
statistics, 

There are many men, longer in the 
business, who do not keep records and 
yet are outstandingly successful. Those 
men are successful in spite of their lack 
ft records! More often, however, the 
Ider men do not keep records because 
they are ashamed of their lack of effort. 
We hear them complain about the busi- 
ness when, if they really knew the truth, 
they would blame themselves. 
_ Fortunately for me, my manager had 
sisted that I keep very careful records 
omy work from the day J started in 
the life insurance business. Those rec- 
ords were kept accurately, with blind 
laith, and, occasionally as time went on, 
| used them as our drunken friend uses 
the lamp-posts. 

In time, however, I found that they 
could also serve as a bright illumination 
—and were solely responsible for my 
continuing in this business of ours. 

My first three years in the life insur- 
ace business were also the first three 
‘ears of the depression and so a decreas- 
ig income, from year to year, could be 
libied quite simply. But when my fourth 
vear ended with a decrease of over 50% 
‘om my 1930 income, IT made up my 
mind that the life insurance business, 
ne depression and I were a poor com- 
bination, 

Total Income 
1931 1932 1933 
$6,500 $6,000 $3,400 


My wife agreed with my decision and 
reed me to find a job in some other 
held Where I should have a definite 
ponthily income. How easily I could 
‘ve alibied myself right out of this 
business ! : : 


1930 
$7,500 


_My manager agreed that I might be 
ight in iny decision but suggested that 
‘do a bit of arithmetic and prove to my- 
‘elf that it was the insurance business 


and the depression. He pointed out that 
I had been keeping very careful records 
and could prove from them whether my 
decision was correct. So, arithmetic | 
did. 

The first step was to find the amount 
of first year commissions produced by 
each year’s effort. 


First Year Commissions 
1930 1931 1932 1933 
$7,900 $5,380 $3,840 $1,800 
Percentage - wise, assuming 1930 as 
100%, the first year earnings were: 
100% O8% IW% 22% 
(Note: The 1930 first vear earnings 


differ from the 1930 total income because 
$400 of the first vear earnings were actu 
ally paid the following year.) 

So far, I could use the records for sup- 
port of my contention and it convinced 
me even more that I was making the 
right decision, Actually, in 1933, almost 
50% of my income was derived from 
renewals. But I had promised to mak« 
a real examination of the records so, 
to prove that results weren’t due to a 
decrease in my efficiency and ability, | 
divided the number of calls made by the 
number of paid cases (not including 
“outs”). Right again! What a great 
support and satisfaction these statistics 
were! 


Calls Made Per Paid Case 
1930 1931 1932 1933 
14 16 15 13 


Interviews 
Or Attempts to Close Per Paid Case 
1930 1931 1932 1933 
3.8 4.5 36 3.6 


The efficiency had increased. | 


good a salesman as I ever had been—it 
certainly proved that the insurance busi- 
ness and the depression were at fault! 
My positive convictions declined slight- 
ly when I recorded the amount of work 
done (calls made). 
Calls Made 
1930 1931 1932 1933 
1,692 1,278 965 716 
On a percentage basis, using the year 
1930 as 100% this was: 


100% 75% 57% 42% 

What effect had the depression and 
the life insurance business had on this 
decrease ? Alibi as I might, I had to 


admit that perhaps my effort had some- 
thing to do with it. Ah, further support! 
\lthough the percentage of work done 
in 1930, 1931, 1932 was in fair ratio to 
the percentage of first year carnings in 
those vears, the year 1933 showed an ef- 
fort of 42% and only 22% in earnings. 
My efficiency in closing was even better 
in 1933—so it must be the depression 
and the life insurance business! 

Then I did a foolish thing. I put 
down, as further proof that I was right, 
the number of new people actually seen 


each year. 
New People Scen 
1930 1931 1932 1933 
621 427 323 146 


Assuming 1930 as 100% the percentages 

were : 
100% O8% 52% 23% 

Was my face red? But the illumina- 
tion of the blush was as darkness, com- 
pared with the real illumination and dis- 
covery that my earnings depended upon 
the number of new people seen! 

Could it be possible that I was wrong? 


Sees Safety-Mindedness of Public a 
Check to Large Aviation Hazard 


Increased safety of air travel is the 
reason that insurance companies are not 
so much concerned about an applicant’s 
use of planes as they were a few years 
ago, says Pearce Shepherd, assistant ac- 
tuary, Prudential, but his discussion of 
the subject in Inspection News, paper of 
the Retail Credit Co., indicates why com- 
panies will continue to ask questions, 
make inspections and charge extra pre- 
miums. His article, “Inspections and Avi- 
ation,” follows in full: ; 

Forty-six people met death in 1936 
while traveling as passengers on sched 
uled air lines—not many when you con- 
sider the thousands that die every year 
from disease, or the 37,000 who die in 
automobile accidents. Then why all the 
questions on insurance applications, and 
why all the necessity of finding out 
whether Joe Smith uses planes occasion- 
ally in his travels? 

The chances are that most of these 
forty-six people would be alive today if 
they had not taken to the air. It is almost 
certain that none would have been killed 
if they had confined their traveling to 
Pullman cars. If some of the traveling 
had been done by automobile, some of 
them would certainly have met death, 
but automobiles seldom substitute for 
planes, These deaths, then, were almost 


entirely deaths that would not otherwise 
have occurred, 

It is a cardinal principle of insurance 
that all those exposed to a hazard should 
share the cost of that risk. We should 
expect the cost of paying claims on these 
forty-six people to be shared by all those 
who flew in 1936, and we should expect 
them to pay in proportion to the amount 
of their flying. 

Suppose each of the persons had been 
insured for $1,000 in a “pass-the-hat” so- 
ciety. Let us say that 1,000 miles of travel 
is taken as the unit on which assessments 
are to be based. In all, there were 491,744 
such units in 1936. Accordingly, we ask 
each individual who flew in 1936 to pay 
in $.094 for each unit that he traveled. 
Mr, X, who made one trip from New 
York to Los Angeles and back, and three 
round trips to Chicago, would contribute 
about $1.00; Mrs. Y, who flew to Chi- 
cago and back, would pay in about $.15. 
In that way, the “hat” would contain 
$46,000 when all had done their bit. 

Instead of “passing the hat.” we as- 
sume that Mr. X and Mrs. Y will prob- 
ably do just as much flying this year as 
last, and collect our assessment in ad- 
vance—as a premium. Actually, of course, 
we take account of more than one year’s 
experience and include some margin of 
safety. It can readily be seen that the 

(Continued on Page 10) 





FRANK M. 


MINNINGER, JR. 


I divided the first year earnings by the 
number of new people seen. 
First Year Earnings 
Per New Person Seen 
1930 1931 1932 1933 
$12.72 $12.59 $11.88 $12.32 

Every new contact I made—whether I 
sold him or not—was worth about $12 
to me in every year. Now, try to blame 
it on the life insurance business and the 
depression! It just couldn’t be done. 

Now that I was ready to admit that the 
unintelligent use of my time had all to 
do with my failure, I wanted further 
proof that my ability in closing new peo- 
ple had not decreased, so I put down the 
number of new clients obtained from 
new people seen each year: 

New Clients Obtained 
From New People Seen 
1930 1931 1932 1933 
100 61 55 29 

About one in six on the average with 
little variation from year to year. 

In other words, all I had to do to 
develop a new client was to see six new 
people. 

After I had recovered somewhat from 
mv embarrassment and admitted that my 
alibis were so much thin air, I went back 
to work seeing new people. The next 
two years showed a substantial improve- 
ment: 


Actual income....... . $4,800 


1934 1935 
ont $5 
First year earnings......... $3,440 $3,875 


Assuming 1930 as 100%..... 43% 49% 
Calls paid per case......... 12 14 
Interviews per paid case ke 36 
Work (calls made)......... 1,029 1,078 
Assuming 1930 as 100%..... 60% 63% 
Calls on new people........ 238 265 
Assuming 1930 as 100%..... 38% 12% 
Earnings per new call......$14.45 $14.62 


New clients secured........ 48 12 

\ few minutes a day invested in the 
keeping of those records were instru 
mental in preventing me from leaving the 
only business in which I have been really 
happv. Managers and supervisors ar¢ 
usually good trouble-shooters but can 
they alwavs so accurately put their fin 
gers on the sore spot as can the cold, 
irrefutable logic of figures? 
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Speakers Named For 
Women’s Sessions 


OF BIG DENVER CONVENTION 





Most Ambitious Program Ever Attempt- 
ed for National Association Of 
Life Underwriters’ Meeting 





The most ambitious program ever at- 
tempted for the separate women’s ses- 
sions in connection with the annual meet- 
ing of the National Association of Life 
Underwriters has been planned for the 
Denver gathering the week of August 
23. Chairman Helen B. Rockwell, Na- 
tional of Vt., Cleveland, announces that 
there will be nine well known life in- 
surance speakers and two outsiders, The 
women’s sessions will occupy the entire 
day of Tuesday, August 24, with four 
talks in the morning, sales seminar and 
discussion in the afternoon, while the 
women’s Quarter Million Dollar Round 
Table is meeting. A combined session 
is scheduled for the evening. All the 
meetings will be held at the Lakewood 
Country Club. Theme of the meetings 
is this: “Women as Exponents of Social 
Security Through Life Insurance and 
Annuities.” 

The full program follows: 

Morning—9:30 a. m. 

Helen B. Rockwell, chairman, 

Singing—Led by “Girls of the West.” 

Invocation—The Very Reverend Paul 
Roberts, St. John’s Cathedral, Episcopal, 
Denver. ; es 

Welcome—Colorado Women’s Division 
—Marie B, Parker, Equitable Society, 
Denver, chairman. 

Introduction of Special Guests—Helen 
B. Rockwell, National Life of Vermont, 
Cleveland. 

“Bestirring Ourselves”—Eleanor Young 
Skillin, Penn Mutual, Chicago. 


“Practical Prestige Building” — Lor- 
raine Sinton, C.L.U., Mutual Benefit, 
Chicago. 

“A Prime Requisite’—Mrs. Herbert 


Felkei, Prudential, St. Augustine, Florida. 

“Old Principles in Changing Times’— 
Florence Allen, Cleveland, judge, U. S. 
Circuit Court of Appeals. 

Noon—12:30 p, m. 

Women Underwriters’ Dutch Luncheon 
—Theodosia E. Raines, New York Life, 
Denver, chairman, 

Women’s Quarter Million Dollar 
Round Table Luncheon and Afternoon 
Session—Sara Frances Jones, C.L.U,, 
Equitable Society, Chicago, chairman. 
Theme—*My Best Prospecting Method.” 

Afternoon—2:30 p. m. 

Women Underwriters’ session. 

Sales Seminar—Helen M. Hankins, 
Penn Mutual Life, Denver, leader. 

Panel— 

“Direct Mail”—Mrs. Clara Woodruff, C. L. 

U., Occidental Life, Portland, Ore. 

“Prospecting’—Vera S. Reynolds, 
able Society, Chicago. 
“Problems of Approach’—Mrs. Cecila R. 

Downes, Pacific Mutual, Boulder, Colo. 

“Best Sales Idea”—Helen Summy, 
able Society, St. Joseph, Mo. 
“Motivation” — Mrs. Genevieve Forsberg 

Macliver, Equitable Society, San Francisco. 

General discussion. 

Evening—6:30 p. m. 

Women Underwriters’ Dutch dinner. 

Mrs, Helen H. Bailey, Denver, chair- 
man. 

Songs—Mrs, Laura Kemp Prouty, con- 
tralto; Mrs. Viola K. Lee, accompanist. 

Address—“Cherchez la Femme,” Clar- 
ence Axman, editor The Eastern Under- 
writer. 


Equit- 


Equit- 





Insurance Week Chairman 

It is reported that the 1938 chairman 
of the Life Agency Officers Life Insur- 
ance Week committee will be Joseph 
C, Behan, vice-president, Massachusetts 
Mutual Life. 





GUARDIAN LIFE CONVENTION 

The field forces of the Guardian Life 
are in convention this week at Banff, 
Canada, culminating plans started two 
years ago. 





McMillen Agency Leads 


On the eve of the Northwestern 
Mutual Life convention word was re- 
ceived from Milwaukee that the C. 
L. McMillen agency, 347 Madison 
Avenue, New York City, led the com- 
pany for first six months of this 
year with $8,307,947 paid for, ex- 
clusive of annuities. 

Herman Duval of McMillen agency 
was company’s leading agent, Dr. C. 
A. Albright being passed for first 
time in years. Some other McMillen 
agents figuring in honors are R. U. 
Redpath, Jr., winner of junior certi- 
ficate of honor with highest percent- 
age of increase; E. . Klein who 
qualified for $500,000 Club his first 
year; Jesse Stern, Tom M. Metler, 
R. S. Darrenougue, A. Roberts, 
Monte A. Goldstein, H. V. A. Brower 
and Field Robinson. 











WILLIAM A. SMALLEY DEAD 


Philadelphia General Agent Was 78 
Years Old; With New England 
Mutual Since 1900 
Apparently in good health William A. 
Smalley, 78 years old and member of the 
general agency of Smalley & Moore, 
New England Mutual Life, Philadelphia, 
one of the company’s oldest general 
agencies, was about to leave Philadel- 
phia for an automobile trip to the moun- 
tains. He had a heart attack and died 

Tuesday in half an hour. 

He joined the New England Mutual 
in 1900 and had been a general agent for 
thirty years. A, W. Moore of Smalley 
& Moore is a brother of Robert W. 
Moore, Moore & Summers, general 
agents, New England Mutual Life, Bos- 
ton. 








SPRAGUE AGENCY OUTING 

Members of the Lewis C. Sprague 
agency, Provident Mutual Life, New 
York City, held an outing last Friday at 
Mr. Sprague’s farm in Connecticut. 


Life Co. of Virginia 
Names McClure Mer. 


GETS INDIANAPOLIS AGENCY 

Succeeds Herbert A. Luckey, Resigned; 

Has Broad Background in Production 
and Supervisory Work 


The Life Insurance Co. of Virginia has 
appointed Walter R. McClure as man- 
ager of the company’s agency at In- 
dianapolis succeeding Herbert A. Luckey, 
resigned. Mr. McClure took over his 
new duties on July 15. 

A life underwriter of thirteen years’ 
experience, Mr. McClure has been en- 
gaged in managerial and supervisory 
wo1k for more than five years. As as- 
sistant general agent for a well known 
New England company, he has operated 
in Dayton during the past year, prior to 
which time he was that company’s super- 
visor in Indianapolis. Previous to that 
service he was, for ten years, supervisor 
for the State of Indiana for an Indiana 
company. 

As a personal producer, Mr. McClure 
scored a high average even in the be- 
ginning of his career as an agency 
cashier. This average he has cons‘stent- 
ly upheld, in spite of additional dutics 
involving recruiting, training, and super- 
vising of agents. 

Graduated from the Life Insurance 
Sales Research Bureau’s Managers’ 
School, his practical experience is iorti- 
fied by a formal training in agency man- 
agement. 





E. BARRINGTON SISLEY DEAD 


E. Barrington Sisley, son of E. J. Sisley, 
Sisley & Brinckerhoff, Inc., Travelers, 55 
John Street, New York City, died at 
Woodcliff Lake, N. J., on Tuesday night. 
He was 30 years old. E. Barrington Sis- 
ley was an insurance man of considerable 
talent and ability. He had been ill for 
some months. 





JULY SPECIALS, 


that break down sales resistance 


BERKSHIRE BENEFACTOR 


(a step rate contract with increasing premiums for 6 years) 











FAMILY PROTECTION 


(20 yr. plan provides $100.00 per month for 20 yrs. 
AND THEN, $10,000.00 in Cash) 





SINGLE PREMIUM ANNUITIES 


(immediate and deferred) 





ANNUAL PREMIUM ANNUITIES 














‘Phone PEnn 6-6605* 








july 23, 





Twenty-one Women Qualify 


For 14 Million Round Table 


Twenty-one of the nation’s outstang. 
ing women underwriters have qualife 
for the second annual meeting of th, 
Women’s Quarter Million Dollar Round 
Table, to be held on August 24 at the 
Denver Convention of the National A. 
sociation of Life Underwriters, accor. 
ing to an announcement by Chairma 
Sara Frances Jones, Equitable Society 
Chicago, xs 

Members of the Round Table, ag ¢j 
April 15, are the following: Rose Aj. 
bers, Equitable Society, New York; Mrs 
M. H. Bennett, New York Life, Chicago: 
Mrs. Bessie Dale, Kansas City Life 
Oklahoma City; Mrs. Mabel H. Ea 
Equitable Society, New York; Mrs, Her. 
bert Felkel, Prudential, St. Augustine 
Fla.; Mrs. Curtis S. Fray, Equitable So. 
ciety, Kansas City; Sara Frances Jones 
C.L.U., Equitable Society, Chicago: Mrs 
Lillian L. Joseph, Home Life, New York: 
Mrs, Elizabeth Kenny, Mutual Life oj 
New York, Waterloo, Iowa.; Rose B 
Krohngold, Lincoln National Life, Cleve. 
land; Corinne Loomis, C.L.U., John Han. 
cock Mutual, Boston; Genevieve For. 
berg Macliver, Equitable Society, Say 
Francisco; Mrs. Mary L. McCray, Mv 
tual Life of New York, Dayton, Ohio: 
Mrs. Bernice Meistroff, Guardian Life 
Kansas City; Vera S. Reynolds, Equit- 
able Society, Chicago; Helen B. Rock. 
well, National Life of Vermont, Cleve. 
land; Kathleen Runnells, New York 
Life, Norfolk, Va.; Helen G. Stewar, 
Penn Mutual Life, Philadelphia; Helen 
Summy, Equitable Society, St. Joseph, 
Mo.; Mrs. Helen M. Thomas. CLU, 
Equitable Society, Chicago; Anna 1 
Wiswell, Penn Mutual, Philadelphia. 





C. of C. Insurance Committee 


O. J. Arnold, president, Northwestem 
National, is chairman of the committee 
which will direct the broad insurance ac- 
tivities of the Chamber of Commerce oi 
the United States during the coming 
year. 
~ Other life insurance members are ()- 
iver R, Beckwith, counsel, Aetna Life; 
Lee J. Dougherty, president, Guaranty 
Life; Leroy A. Lincoln, president, Met- 
ropolitan; Frank W. McAllister, genera 
counsel, Kansas City Life, and Julian $ 
Myrick, manager, Mutual Life, New 
York City. 


Mich. Pencestis Exemption 


Act Leaves Annuities Out 


Possibility was seen this week that the 
Michigan legislature may be given the 
opportunity to amend a measure which 
has drawn protests from the organized 
life agents of the state. With a speci 
session assured, Gov. Frank Murphy has 
the choice of either vetoing the act, 
general blanket exemption of all life 
surance benefits from garnishment, at- 
tachment or other creditor processes, 0 
delaying action until an objectionable 
provision is removed. P 

The objectionable feature is the failure 
to exempt annuities, It was pointed ov! 
in a letter to the governor by Herbert 
Thompson, counsel for the Michigat 
Life Underwriters Association and the 
Qualified Life Underwriters of Detrott 
that much damage could be done th 
institution of life insurance under su 
a law since persons wishing to evatt 
just debts could invest their assets ™ 
annuities and ignore creditor claims. 11 
same fact was called to the senate’s a 
tention, however, before the bill ws 
finally passed but an attempt on ament 
ment failed. 





R. M. SIMONS’ 32ND ANNIVERSARY! 

Russell M. Simons, general agett 
Home Life in New York City, for yeas 
located in the home office building at f 
Broadway, will observe his thirty-seco 
anniversary with the company on Augus 
1. Mr. Simons spent his first four ye" 
with the company as a soliciting aget 
and has been a general agent for twer 
ty-eight years. 
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etna Life Advances 
Abbey to Home Office 


FORMERLY AN AGENT IN TEXAS 





Appointed Home Office Agency Ass’t; 
Was Graduated From Princeton 
With Class of 1925 





w. C. Abbey of San Angelo, Texas, 
one of the leading producers of the com- 
pany, has been appointed home office 
agency assistant by the Aetna Life. An- 
nouncement of the appointment was 
made this week by S. T. Whatley, vice- 
resident. 

Graduated from Culver Military Acad- 
emy in 1921 and from Princeton Uni- 
versity in 1925, where he majored in 
economics, Mr. Abbey’s early business 
experience revolved about sales and ad- 
yertising for a Del Rio department store 
where, for five years, he was vice-presi- 
dent and merchandise manager. 

Joining the Aetna Life as district 
agent in 1934, Mr. Abbey has been an 
active leader in insurance circles in his 
vicinity. In 1936 and 1937 he served as 
president of the San Angelo Association 
of Life Underwriters and, during the 
same period, he held membership in the 
Leaders’ Round Table of Texas. 

A consistent leading producer, Mr. 
Abbey held fifth place in the June Lead- 
ers’ Club, which is composed of the 200 
leading Aetna Life salesmen. 





White Named Educational 
Director for Pacific Mutual 


Malcolm C. White, for seven years 
connected as salesman and in a super- 
visory capacity with the C. C. Day gen- 
eral agency, Pacific Mutual Life, Okla- 
homa City, has been appointed national 
educational director by the Pacific Mutual 
to have charge of the complete educa- 
tional work for the company in the 
United States. White will leave for the 
home office at Los Angeles, Calif., in 
time to assume his new duties August 16. 
In co-operation with Carroll Day, Mr. 
White has developed study material for 
life underwriters, which has secured rec- 
ognition and generous use in a number 
of the company’s agencies. For several 
years he was active in training agents 
in the Day agency. 

Previous to entering the life insur- 
ance business, Mr. White built up a 
background of fifteen years of success- 
ful teaching experience, serving as high 
school instructor, high school principal, 
member of college faculties and public 
school superintendent. He had two 
years experience as sales manager for 
automobile distributors. 





E.S. Kellaway First to Win 
John Hancock Medallion 


The first John Hancock district mana- 
ser to qualify for the company’s seventy- 
fifth anniversary medallion is Everett S. 
Kellaway, district manager at Gary, Ind. 
This medallion, designed by an interna- 
tionally known sculptor and inscribed to 
commemorate the John Hancock’s sev- 
tnty-fifth anniversary, is presented in 
aud for meeting certain requirements 
rte end of the year. 

a 's awarded to agents for personal 
pena to assistant managers for 
: qualifications, and to district man- 
_ when their districts qualify for 
+ col ge Mr. Kellaway’s district 
months S$ annual quota in only six 
Bg ynedallion bears the likeness of 
- dancock done in relief and on 
ie reverse side carries the inscription 
0 token of distinctive service rendered 


oo company’s seventy-fifth anniver- 





TO SAIL ON CRUISE 
} J. Schwaninger, associated with the 
a Life Group in Newark, N. J., 
mpanied by his wife, is sailing July 
On the Bergensfjord for a three 





m , —<— TS 
Snths’ cruise in northern Europe. 

















SCHOOL IS OUT 


This observation alone would 
have little significance. Every- 
body knows this is the vacation 
season. 


But, for some of these youths, 
who had hoped to go to college, 
school is out for keeps. 


They are the sons of unin- 
sured fathers, unexpectedly 
taken away, men who may have 
been overlooked by life insur- 
ance salesmen. 


Find living fathers and keep 
their boys in school. 

















Banton Promoted By 
Connecticut Mutual 


FORMER NEWARK SUPERVISOR 





Named General Agent at Portland, 
Maine, Succeeding Gordon B. 
Nelson, Resigned 





William W. Banton, formerly agency 
supervisor in Newark, has been ap- 
pointed general agent for the Connecti- 
cut Mutual at Portland, Me. Mr. Ban- 
ton’s appointment is effective August 1, 
when he succeeds Gordon B. Nelson, 





WILLIAM W. BANTON 


resigned. Mr. Nelson plans to continue 
in the life insurance business on the 
West Coast. As agency supervisor for 
the past five years, Mr. Banton headed 
a unit producing more than $2,000,000 
annually. 

In accepting the appointment as gen- 
eral agent at Portland, Mr. Banton re- 
turns to the state where he was born. 
He is a native of Bangor and began his 
life insurance career there thirteen years 
ago. 

In the years immediately following his 
graduation from Dartmouth in 1916, Mr. 
Banton served on the Y. M. C. A. in 
various capacities. He was senior secre- 
tary for the Y. M. C. A. in Siberia and 
for five years was executive secretary 
of the Russian Department of the Na- 
tional Council with the Y. M. C. A. lo- 
cated at New York. His duties included 
the recruiting and training of Y. M. C. 
A. personnel and directing a correspond- 
ence school of several thousand students 
scattered in twenty-six foreign countries. 
For his work in Russia, Mr. Banton re- 
ceived the Cross of St. George from the 
Russian Government. 

While in Newark Mr. Banton has been 
active in the Life Underwriters Associa- 
tion, having served as chairman of the 
seminar committee, a member of the ex- 
ecutive committee for two years and 
chairman of the luncheon committee for 
four years. He is a member of Rising 
Virtue No. 10 F. & A. M., Knights of 
Pythias, Newark Athletic Club and Dart- 
mouth Club of New York. 

Yesterday members of the Newark 
agency, now headed by John A. Ram- 
say, gave Mr. Banton a farewell dinner 
at the Newark Athletic Club. Charles J. 
Zimmerman, formerly general agent at 
Newark, was scheduled to fly from Chi- 
cago to act as toastmaster for the affair. 





BANKERS LIFE SHOWS GAINS 

The Bankers Life Co. of Des Moines 
reports new paid for life insurance to- 
talling $33,430,457 for the first six montlis 
of 1937 compared with $31,696,365 for the 
same period last year. Insurance in force 
on June 30 was $738,757,201 compared 
with $725,871,023 on that date last year. 
Increase in insurance in force for the 
first half year is $7,791,469 compared 
with a gain of $2,704,580 in the same 
period of 1936. 
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New England Mutual 
Reports Record Gain 


HALF YEAR PERIOD IS UP 16% 





Total Paid For Was $83,547,000 in Half 
Year Period; Best Mark in 
Entire History 





The New England Mutual Life of 
Boston reports that new insurance pur- 
chased during the first half of 1937 was 
the largest in the history of this com- 
pany, chartered more than 100 years ago. 
The total amount paid for during the 
first six months of 1937 was $83,547,000, 
an increase of 16% over the same period 
of 1936. 

Insurance in force on July 1 reached 
$1,439,300,000, which was $45,851,000 
greater than at the beginning of the 
year. This compares with $1,307,000,000 
at the end of 1931. ; 

Fifty out of sixty-nine agencies 
throughout the country report substan- 
tial gains over last year up to July 1. 
Life forms continue to hold their premier 
position in popularity. Retirement in- 
come forms have increased 40% over the 
same period last year. : 

Grouping the sixty-nine agencies by 
geographical regions shows the follow- 
ing percentages of gains over the same 
months of 1936: New England, 12.05%; 


Middle Atlantic States, 19.37%; East 
North Central States, 18.04%; West 


North Central States, 1.85%; South At- 


lantic States, 12.26%; South Central 
States, 14.87%; Mountain and Pacific 
States and Honolulu, 30%. 

Surrenders and policy loans, which 


jumped up during recent years, when 
many policyholders were forced to draw 
on their life insurance equities, are now 
reported at normal levels. 





J. M. POWELL’S GOLF PROWESS 
After Recent Busy Months on Loyal 
Protective Merger He Now Has 
More Time for This Hobby 
After spending the past few months in 
close concentration on bringing to a 
satisfactory conclusion the merger be- 
tween the Loyal Protective and Loyal 
Life, John M. Powell, president of the 
merged company—the Loyal Protective 
Life of Boston—now has more time for 
golf, his favorite sport, at the Braeburn 
Country Club where it was his good 
fortune to get a hole-in-one back in 
1931. Mr. Powell, however, makes no 
claims to being a good golfer despite 
the fact that he won the low gross prize 
with an 84 at the White Sulphur Springs 
convention this Spring of the Health & 
Accident Underwriters Conference. But 
upon his return to Boston from that 
convention his game was so poor that 

he turned to gardening and sailing. 
Twice before at conventions he has 
turned in prize-winning scores but at 
one of these occasions—the American 
Institute of Actuaries meeting last year 
at St. Paul—when he won the low net, 
Mr. Powell says he made the mistake 
of showing his golf handicap card which, 
according to those present was positive 
proof that something was “phoney,” or 


“else he would not have carried his 
card.” 
Mr. Powell’s golf score average 


changes every time he plays and ranges 
from the low &0’s to the century mark. 





TRIBUTE TO RICKS STRONG 


At the recent annual meeting of the 
Texas Association of Life Underwriters, 
O. P. Schnabel, San Antonio branch 
manager, Jefferson Standard Life, paid a 
public tribute to Ricks Strong, retiring 
president of the Texas Association, by 
publishing a letter on the front page of 
the San Antonio and South Texas 
Greeters Guide, which is the official pub- 
lication of the San Antonio Hotel Men’s 
Association. The advertisement carried 
a picture of Mr. Strong, and was headed 
“A Tribute To Ricks Strong.” Ht caused 
quite a bit of favorable comment at the 
meeting 


Wins Premium Award 


Peter M. Fraser and Louis J. Fink 


Leader in premiums for the Connecti- 
cut Mutual Life during the club year just 
finished was Louis J. Fink of the Harry 
F. Gray agency, New York City. In 
the above picture Vice-President Peter 
M. Fraser of the Connecticut Mutual is 
shown congratulating Mr. Fink just after 
he has presented the premium cup. The 
award was made at the recent national 
convention of the company in California. 





ON LAMAR LIFE PROGRAM 

Two outside speakers at the thirty- 
first annual agency convention of the 
Lamar Life to be held in Biloxi, Miss., 
July 28-30, will be C. C. Robinson, editor 
of the Insurance Salesman, and W. B. 
Monroe, Union Central million dollar 
producer, New Orleans, 





Grover D. Davis Made Ass’t 
To Penn Mutual AgencyV.P. 


Announcement is made by President 
William H. Kingsley of the Penn Mutual 
that Grover D. Davis has been made 
assistant to the vice-president in charge 
of agency affairs of the company. 

Mr. Davis joined the Penn Mutual 
October 1, 1928, as supervisor of Illinois 
territory outside of Chicago, of the Frank 
H. Davis agency in that city. He was 
transferred to Denver, as assistant gen- 
eral agent April 1, 1929. He became a 
unit manager in the company’s John A. 
Stevenson agency in Philadelphia Janu- 
ary 1, 1933, and manager of field re- 
search, in the underwriting department, 
September 1, 1933. The field research 
bureau was transferred to the agency 
department on June 12, 1934, Mr. Davis 
continuing in charge of it as well as 
having an active part in the company’s 
field training schools. The duties of his 
new position will keep him intimately 
connected with field activities, under the 
direction of Vice-president Alexander E. 
Patterson. 


JONES AGENCY HOLDS OUTING 





Affair at Westchester Embassy Club 
Proves Highly Successful; May 
Become Annual Event 

The Albert H. Jones agency, Mutual 
Life, New York City, held an outing at 
the Westchester Embassy Club last Fri- 
day with such success that the twenty- 
five members of the organization who 
were present hope to make the trip an 


annual affair. 

Golf, tennis, swimming and_horse- 
back riding filled the sports program 
during the day. Refreshments were 


served at the club, and when Albert H. 
Jones, agency manager, expressed the 
wish that all present would be on hand 
again next year, his idea met with unani- 
mous support. 











THE LIFE UNDERWRITER 
ON A CAREER BASIS 


CLIFFORD L.A\CAAILLEN 


GENERAL 


THE NORTHWESTERN /X\UTUAL 
LIFE INSURANCE (O\PANY 


547 MADISON AVENUE 


AGEN T 








W.H. Pierson Dead; Was 
00 Years in Life Fie 


PROMINENT N. J. UNDERWRITER 





In Early Days Was a Leader Among 





Provident Mutual Agents; Had 
Music as His Hobby 
William Harrison Pierson, betty 


known as “Bishop Pierson’ among his 
many friends in the life insurance field 
in New Jersey and Philadelphia, died » 
his Summer home at Pompton Lakes o 
Saturday, July 17, after an_ illness of 
more than six months, in his eighties, 
year. He was a direct descendant of Rey 
Abram Pierson, one of the founders ,j 
Newark with Robert Treat. - 

Mr. Pierson was one of the famous 
characters in the life insurance fie 
having started with a rate book in Jer. 
sey City, and up to the time of hi 
death had served under three gener, 
agents. At the time of his death he wa 
connected with the Alexander F. Gili 
agency, Provident Mutual, Newark. 

Famous as Organist 

Bishop Pierson was famous as an or. 
ganist in his younger days and ha 
played in many Newark and Bloomfiel 
churches until his hearing became ai. 
fected, when he was compelled to give 
up playing. 

He was also the oldest living choir 
boy to have sung at the Grace Episcopi! 
Church in Newark and he attended th 
one hundredth anniversary of the foun¢- 
ing of the church last May. 

His funeral services, which were heli 
on Tuesday in the Home for Services i 
Montclair, N. J., were attended by; 
large delegation of life underwriters fron 
all parts of New Jersey and Philadelphia 

Extremely Optimistic 

He was probably one of the most op- 
timistic life underwriters that has been 
in the life insurance field for many 
years. He always had a cheery word for 
those around him when business was no! 
so good. His one slogan was “Tomorros 
is another day,” and on this slogan he 
in his younger days, was one of the 
leading producers of the company. 

He was always proud of his lapsation 
record, which was always once of the best 
in the company among agents. Many oi 
his first policyholders are still living. He 
was One of the most beloved men in the 
life insurance business in New Jersey ani 
had a host of friends, 

Recently his hearing became very bat 
and he was forced to relinquish his a 
tivities, but up to the time of his illness 
he was at the office daily. In spite 0 
his advanced years he drove his own 
automobile and at a recent test meas 
ured up well above average as a driver 


WIN C. L. U. DESIGNATION 

The Life Underwriters Association 0 
Canada has published a complete li 
showing the results of the examination 
of the Institute of Chartered Life Ur 
derwriters of Canada held in Apt 
which examinations lead to the granting 
of the right to use the title and design 
tion, Chartered Life Underwriter ° 
Canada (C. L. U.). Final examination 
were completed by _ thirty-seven car 
didates. 


GIERHART AGENCY PARTY 


Unit managers of the Harry S. Gier 
hart agency staged a testimonial cat 
paign during June which recently 
minated in a party on his birthday, # 
affair which was attended by every agtt! 
having five or more completed cast 
Harold J. Rossman, superintendent 
agencies for Greater New York, was* 
home office guest. The campaign T 
sulted in 263 applications for $745; 


OHIO STATE LIFE CONTEST 
A production campaign waged by 
opposing armies in the organization has 
been launched by the Ohio State Lit 
Commanders are Frank L. Bart 
agency vice-president, and W. ' 
Woollen, superintendent of agenciés. 
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Boston Appointment 
By Lincoln National 


H. W. JACKSON GENERAL AGENT 





Graduate of U. S. Naval Academy and 
Was Naval Officer; His Insurance 
areer 





When it became known that the Lin- 

sin National Life had entered Massa- 
chusetts there was considerable interest 
in the Boston insurance district as to 
who would be named as general agent. 
4 few days ago it was announced by 
\ L. Dern, vice-president and director 
of agencies, that Herbert W. Jackson had 
heen given the post. Ree 

Mr. Jackson will maintain general 
jeency offices in Boston and plans for 
the expansion of the agency throughout 
its territory are already under way. A 
nast United States naval officer, Mr. 
Jackson has had a wide experience in the 
ife insurance business involving both 
personal production and managerial’ du- 
ties, His first connection was with the 
Equitable Society of New York. He paid 
for about $250,000 yearly. Then he be- 
came assistant manager of the Boston 
branch office of the Connecticut Gen- 
eral where his duties involved agency 
promotion, recruiting and control of the 
brokerage department. 

Mr. Jackson is 42 vears old. A grad- 
uate of the United States Naval Acad- 
emy, he is married and has two children. 
He is a member of the Boston Life Un- 
derwriters Association, the Army and 
Navy Club and the Naval Order of the 
United States. 


Convention Plans Complete 


For John Hancock Leaders 


Harry Gardiner, general agent, New 
York City, will preside at sessions of 
the John Hancock Agency Leaders’ 
Convention to be held at White Sulphur 
Springs on August 18, 19 and 20. Mr. 
Gardiner is president of the company’s 
(eneral Agents’ Association. Guy W. 
Cox, president of the company, will be 
the banquet speaker and hold a recep- 
tion on August 18. 

Speakers for the first day’s meeting 
will be Vice-President and Secretary 
Charles J. Diman, Vice-President and 
General Counsel Byron K. Elliott, and 
i Harry Wood, manager of general 
agencies. 

The program for the second day will 
consist of round table discussion on the 
subject of building prestige. Breakfast 
round table conferences on the third 
day will be devoted to the subjects of 
prospecting, programming, and business 
msurance. The Borden & Busse film, 
“Making a Sales Presentation Stay Pre- 
sented” will be shown. : 


REPEATS BASEBALL CONTEST 


State Mutual Life This Week Starts 
Series of Inter Agency Contests 
Which Boosted Business in '36 
Agencies of the State Mutual Life are 
staging a seven weeks’ baseball contest 
developed and improved from the one 
which in 1936 accounted for a record 
number of submitted and prepaid appli- 
tations. The contest begins July 19 and 
funs through September 4. 
Agencies are divided by their appli- 
‘ation records for the first six months 
into six matched leagues, and each agency 
a league will compete one weck of 
the seven with every other team in the 
league, ‘ 
In 1936 the six league winners were 
Boston and Worcester (tie); Buffalo; 
Syracuse; St. Paul; Richmond, and Bur- 
lington, 


MADE AGENCY ORGANIZER 
yross M. Enlow, formerly agent for the 
Autual Life of New York, at Ponca City, 
* a, Was promoted to agency organizer 
the Oklahoma City office. He is suc- 
ceeded at Ponca City by E. Earl Eaton. 











Parhees SOMETIMES fail to 


realize how many years it takes for a child 


to grow up. It is the purpose of this 
Union Central national magazine adver- 
tisement for June to bring home that 
point . . . and to emphasize the vital need 
of money every month during all of these 
important years. 


The advertisement explains how any 
father who earns $45 a week or more can 
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make certain, should he die, that his family 
would have $100 every month for twenty 
years after his death. And that there 
would be, after that time, an adequate fund 
to take care of his wife for the rest of her 
life. 


Union Central writes all approved life 
plans yet this new contract, called Multi- 
ple Protection, has accounted for more 
than one-third of the company’s business 
during the past twelve months. 


The UNION CENTRAL LIFE 


Insurance Company 


CINCINNATI, OHIO 


In the seventy years since the company was founded, Union Central 
has paid to policyholders and beneficiaries more than $740,538,080. 
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Puts Life Program for Young Men 
On Basis of Future Expectations 


Programs for young men should be 
based on present expectations and am- 
bitions and should be comparatively 
little concerned with present.needs, ac- 
cording to Willard K. Wise, Jr:, of the 
Provident Mutual’s agency department. 
Mr. Wise, this paper understands, was 
graduated from Dartmouth about a year 
ago, entered the agency department of 
the Provident Mutual and for the past 
several months has been doing special 
work in New York City. He is the son 
of Willard K. Wise, recently appointed 
agency vice-president of the company. 

He discusses “Life Programs for 
Young Men” in the June issue of the 
company’s magazine, Provident Notes; 
takes a little different approach from the 
old yardstick method. His paper is re- 
printed here in part. 





How many young men have life insur- 
ance programs? By “program” I do not 
mean the usual so much for clean-up, 
so much to parents for raising him, so 
much to retire on at age 65. But I do 
mean a black-and-white record of a trip 
into the future, with imaginary pitfalls 
bridged and definite objectives reached. 
This form of program includes the man’s 
present situation, but goes on from there 
to his likely position at 30, 35, 50 and 
65. These likely positions are used as 
hooks upon which to hang his program. 
His life insurance will parallel his expec- 
tations of life, and show him exactly 
what definite commitments he must 
make if he is to keep to the trail he has 
blazed. 

The life insurance program in this 
sense is relatively new in economic his- 
tory. In the past, its principal function 
has been that of a yardstick with which 
to measure an existing insurance estate, 
with the purpose of arranging a better 
settlement schedule by changing bene- 
ficiaries and settlement options. But, 
more recently, thought has turned toward 
setting up programs to be achieved in 
the future, especially when existing in- 
surance is found to be inadequate for 
existing needs. 

Programs for young men should be 
based on present expectations and am- 
bitions, and, while they will meet pres- 
ent needs, they should be comparatively 
little concerned with them. Any insur- 
ance already bought should be included, 
and its benefits projected into the life 
program, Likewise, contemplated addi- 
tions may be blended into the complete 
picture. 

The best program, naturally, is the one 
which most accurately reflects the indi- 
vidual, and which is tempered by the 
suggestions and knowledge of the agent. 
Often a young man’s ambitions will be 
so far removed from his best possibilities 
that some parts of his program, if ar- 
ranged literally, would be ridiculous. For 
instance, I ran across a college friend 
who thought that $25,000 of insurance 
was plenty for anybody, but at the same 
time wanted a retirement income of $500 
a month at age 50. He planned to ac- 
complish all this on a present income of 
$18 a week, with a raise promised in 
three years. The point is that a pro- 
gram of this type must be tailor-made, 
and, if it is to be well-knit, the agent 
must get a clear picture of the man’s 
possibilities and bear in mind the likely 
needs to be met at the proper times. 
This can be done, for every agent can 
fit insurance over an average lifetime 
to an identified standard of living. By 
following the 10-percent-of-income rule, 
a workable and interesting set-up can 
be arranged. 

Divides Plan Into Four Periods 

The best program is not accomplished 


at one fell swoop. One transaction can 
provide for present glaring needs, but 


conditions change. The completed pro- 
gram must be a reflection of the growth 
and development of an active lifetime, 
and must be in keeping with income and 
needs. Each policy should fit in with the 
previous one, and lead naturally to the 
next, so that a well-rounded estate will 
result. 


_ For the purposes of analysis, I believe 
it is well to arrange a young man’s pro- 
gram into. four main periods: Savings, 
Protection, Estate Building and Retire- 
ment. This division, or its equivalent, is 
used widely, and is roughly chronological. 
It corresponds to the various periods in 
an average economic lifetime. The no- 
menclature is unimportant, except that it 
crystallizes in the prospect’s mind the 
idea that different exigencies require dif- 
ferent policies. 


_ By obtaining the information outlined 
in the four periods above, it is possible 
to construct a program of future pur- 
chases to fulfill nearly any wishes that 
are disclosed. This program can oper- 
ate in a gradual, year-by-year manner 
that would correspond to average experi- 
ence and average necds. It is necessary 
for the premium outlay to follow an im- 
aginary income scale based on the young 
man’s expectations and hopes. This sort 
of program, when finally arranged, would 
be made up of many different policies 
taken at strategic times in small amounts 
and would point individually and col- 
lectively toward definite goals. 

To be of practical value this program 
should be arranged only for young men 
who have shown promise and who have 
a reasonable expectation of achieving 
their goals. Obviously, it would be silly 
to go to paint such an insurance future 
as this for a person who gave no evi- 
dence of succeeding, or for a person who 





BUT— 


PHILADELPHIA LIFE 


treated the matter flippantly. Then, too, 
probably this procedure won’t result in 
large immediate sales, for it is aimed at 
what is now a low-income group. If the 
idea is used on young men of serious 
aim and promise, it should be a strong 
wedge for future sales. The mere outline 
of suggested policy purchases gives a 
series of call-back dates that have the 
man’s own commitments as their justifi- 
cation. It will be difficult for him to say: 
“I know that I shall fall behind by not 
purchasing insurance at this time, but I 
can afford not to.” 

Probably the biggest value of a pro- 
gram like this lies in its educational 
quality. By the time the agent has un- 


folded the completed program to the 


man, and has showed him how his aims 
can be accomplished, a considerable part 
of the insurance field has been covered. 
The prospect can not but help be im- 
pressed, for an insurance history, when 
set down clearly and completely, is im- 
pressive. It should not involve itself in 
actuarial matters, for it is merely an an- 
swer to living problems, and necessarily 
must be an approximation. Just as the 
dividend scale can not be guaranteed, 
neither can a man’s future, no matter 
how brilliant it appears to be. But this 
much can be shown—these periods are 
those through which the average man 
passes. These needs are those to which 














depends on them. 








What About the Veterans ? 


We are hearing a lot about recruiting and 
training. Companies and publications emphasize 

them, and rightly so, for tomorrow’s veterans are 

coming from the ranks of men starting now. 


Doubly important is cooperation with today’s 
veterans, for success both today and tomorrow 


Competent Home Office sales staffs are corre- 
lating their old and new training and are sub- 
mitting strong sales ideas to the veterans as well 

as the new men. This two-way aim in all its sales 
thinking is an important part of State Mutual's 
Coordinated Sales Plan. 


STATE MUTUAL LIFE 


| of Worcester, 








ASSURANCE COMPANY 


Massachusetts 


Incorporated 1844 


Over 93 Years a Synonym for Security 





WE DO NOT COMPETE 


with our own General Agents— 


We have some open territory in western Pennsylvania, Northern 
New Jersey, Virginia, Indiana, and other points. 
For men of General Agency calibre we have a worth while 
General Agent's Contract. 


Philadelphia, Pennsylvania 


a 









INSURANCE COMPANY 





the average man’s life subjects him 
These policies will answer these need; 

Translate Savings Into Definite Use; 

The immediate sale can be made mor 
easily by the preparation of an outlin 
of premium payments over the perioj 
of years in the program, and by shoy. 
ing the outlay if each step in it is post. 
poned only one year. The difference js 
large enough to be impressive. Als, 
this presentation appeals to thrift in thet 
a man can save money by advancing his 
dates of purchase. 

Finally, if this sort of program js 
well made and carefully explained, the 
young man may be given a stronger urg 
to think further about the important 
general plans that he made when k 
began his business life. He has been 
shown that life insurance is a medium 
through which he can guarantee his fu. 
ture if he follows a specific outline. His 
savings are translated into definite uses, 
not amassed wealth, and the basis mini- 
mums are identified in terms of yearly 
outlay. What other plan can do this 
for him? 
_If the agent is able to get sincere con- 
sideration from a young prospect, he is 
projecting into the future his own im- 
portance as a factor for social good. The 
immediate package sale is not at odds 
with such a program, providing it fits 
into the complete picture. 

Old men like to review their youth, 
to chuckle at their mistakes, and some- 
times to look proudly at the splendid 
plans they were able to complete. If 
such a program as that outlined in this 
article were completed, it would be a 
valuable document of accomplishment if 
followed and a continual challenge 
against indecision and weakness. 





BRINGS “FRIENDLY SUIT” 
Aetna Life Applies for Withdrawal Of 

2% Tax on 1936 Annuity Contracts 

In State of Missouri 

The Aetna Life has applied to the 
Missouri Supreme Court for a writ 0 
mandamus to compel State Superinten- 
dent of Insurance R. E, O’Malley to 
withdraw a $4,135 levy which represents 
2% tax on the 1936 annuity contracts of 
the company in Missouri. The company 
in its petition contends that such con- 
tracts are not “insurance’ within the 
meaning of the state law permitting the 
2% levy on insurance premiums collect- 
ed in the state, The company has paid 
$37,006 in taxes on other policies written 
in Missouri during 1936, 

J. F. Allebach, acting chief counsel 
for the Missouri Insurance Department, 
said that the Aetna’s suit was a “friend- 
ly” action to get a court decision on the 
application of the premium tax law to 
annuity contracts. The department wil 
take no action against other companies 
that have not paid the premium tax 00 
annuity contracts until there is a final 
ruling in regards to the Aetna levy. 





TWO PROMOTIONS MADE 


_Promotion of two Lamar Life men to 
district managers has been announced by 
Dr. J. O. stony vice-president am 
agency director. Henry Clay Allen, for 
mer special agent in Columbia, Miss., be- 
comes district manager of Meridian, and 
R. L. Heffington, former special agent, 
is now district manager in his home city, 
Anniston, Ala. 
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LIFE INSURANCE 
QUESTION BOX 


oF 


Q. Who needs life insurance ? 


A. Every man or woman upon whom any 
person is dependent. Those who want to 
provide for the payment of an inheritance 
tax, or to protect business agreements. 


Boys and girls, for training in thrift. 


Q. What is the best type of insurance 
policy for your needs ? 

A. This question cannot be answered off- 
hand. It depends so much on your income, 
your responsibilities, your ambitions. But 
there zs an answer, and a skilled Equitable 
agent can help you find it. 


Q. What is Business Life Insurance ? 


A. Insurance on the owners, the partners 


or the officers of a business, naming the 


| 


business itself as beneficiary. This safeguards 


the interests of the surviving owners. 


i at 


Q. What change has taken place in the 
public’s attitude toward insurance ? 


A. Today more and more people see life 
insurance in its true light of /#czg insur- 
ance. It benefits the policy-holder himself 


as well as his family. 


The Equitable welcomes questions concerning 
life insurance. Your note to ‘‘The Equitable 
Counselor’’ at 393 Seventh Ave., New York, 
N. Y., will receive prompt attention by mail. 


a 





- Cold Marble—with a Warm Heart - 





This is the famous Equitable statuary group. It was made 


many years ago. It represents Life Insurance Shielding the 
Family —a symbol of the warmly sentimental joined with the THE EQUITABLE 
FAIR — JUST 


coldly practical. Life insurance is a shield, as millions of 
LIFE ASSURANCE 
I am proud to say that its strength 


SECURITY — PEACE OF MIND 


Americans can testify. 


rrows greater with the years. 
BI 8 ‘ SOCIETY 


MUTUAL — COOPERATIVE 


Cam vg , oe 7 OF THE U.S. 


NATION-WIDE SERVICE 







PRESIDENT 





One of a Series of Equitable Advertisements Appearing in National Publications. 
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L.A.A. Selects Hotel 
At Old Point Comfort 


FOR SEPTEMBER CONVENTION 





Robert G. Richards, General Chairman, 
Completes Arrangements for Meet- 
ing at Hotel Chamberlin 


Robert G. Richards, agency secretary, 
Atlantic Life of Richmond, has an- 
nounced that the next meeting of the 
Life Advertisers Association will be held 
at the Chamberlin Hotel, Old Point 
Comfort, Virginia. The dates are Sep- 
tember 20, 21, 22. Mr. Richards is gen- 
eral chairman for the L. A. A. meeting. 

Association members who are ac- 
quainted with the Chamberlin’s facilities 
feel that Richards has made an ideal se- 
lection in a meeting place. Situated in 
the immediate neighborhood of such his- 
toric shrines as Williamsburg, James- 
town and Yorktown, Virginia—overlook- 
ing Hampton Roads, Chesapeake Bay 
and the Atlantic Ocean—and offering all 
forms of entertainment, sport and spa- 
cious convention facilities, the Chamber- 
lin meets all the requirements of a first 
class convention hotel. More _ than 
twenty-six groups will hold conventions 
there during 1937. 

Easily accessible, the Chamberlin can 
be reached overnight from New York, 
Philadelphia and many other points in 
the East. Fast train service to the hotel 
is available from all over the country. 

The program is rapidly taking shape 
and indications point to a new high in 
convention attendance. Complete details 
regarding speakers and other program 
features will be given at a later date. 

Representatives of the trade press and 
their wives are cordially invited to attend 
the convention, according to General 
Chairman Richards. 


. . 

Aviation Hazard 
Page 3) 
amount collected from any one individual 
is comparatively small—too small to 
bother with in most cases. In those 
where it is appreciable (some companies 
think $1 is the minimum, others say $2 
or $2.50) it is necessary to charge this 
amount as an extra premium. The mere 
fact that there is no way of telling how 
much flying an individual will do, espe- 
cially when the amount in the past has 
been small, is ample reason for not try- 
ing to be too exact. But in cases where 
flying in the past has been regular and 
extensive, there is every reason to be- 
lieve it will continue so, and a reason- 
able premium can properly be assessed. 
In 1930 Mr. X would have been called 
ym to pay about $2.55 and Mrs. Y about 
$.39. There we have a measure of the 
increased safety of air travel, even though 
1936 was not as good a year as 1935— 
nor as gocd as we hope 1937 will be. 
There also is the reason that insurance 
companies are not as much concerned 
about an applicant’s use of planes as they 
were a few years ago. It is still custom- 
ary and necessary to get full information 
because caution suggests accepting less 
than the company’s limit where travel 
is extensive, even though an extra pre- 
mium is not charged. Also, if the pro- 
vision for additional benefits in event of 
death by accidental means covers the 
risk of flying on the scheduled air lines, 
an extra premium for this benefit may 
be needed because the total premium is 
so small, Ordinarily claims will be per- 
haps $.70 per thousand. If Mr. X ap- 
plies for this coverage, we cannot afford 
to give it to him without charging 
at least $1 more than the usual premium, 
because claims on a group of Mr. X’s 
would be about $1.70 per thousand. 
We read of the forty-six ill-fated pas- 
sengers in inch-high headlines. But there 
were nearly 200 others who met death 
through aviation last year, most of them 
getting no more notice in the papers 
than a few lines on an inside page. What 
significance are these deaths in life in- 
surance ? 

One difficulty that confronts us in deal- 


(Continued from 
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ing with this miscellaneous group is the 
lack of exact statistics of flying in each 
of the many classifications. 

Sometimes the accident involves a 
plane owned and operated by a cor- 
poration for the use of its officers and 
employes. Often such flying is about as 
safe as flying on the scheduled air lines 
but it depends on the equipment, the 
pilot, the supervision, the care and pre- 
cautions taken in its use. 

More often it involves 
who are learning to fly, 
had enough to make 


young men 
or have just 
them overconfi- 




















The Chamberlin Hotel, Old Point Com/‘ort, Visginia 


dent, Some have the “bug” but little 
money and are not able to finance a 
complete course in flying. When they 
apply for insurance they create a prob- 
lem, for the risk is difficult to measure 
to the satisfaction of the underwriter, 
the agent and the applicant. Usually, *%a 
policy that excludes the aviation hazard 
(except possibly that of flying as a pas- 
senger on the scheduled air lines) is the 
only possible way of granting coverage. 
Even then this meets with the statement, 
“He has given it up, and is letting his 
permit lapse.” If he has stopped, more 
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STATISTIC 


A figure sleuth has discovered that the average length II 
| of service of Mutual Benefit men (excluding new | 
men) who attended the 1936 Agents’ Convention was | 
something over thirteen years. An analysis of the 
“composite man” of this group shows that he began 
his service shortly after the post war depression, made Hi 
“good money” during the boom, had to scratch like the 
dickens for his commissions during the Great Depres- 
sion, and, still working hard, is getting better results 
for his efforts in 1936. His thirteen-year service record 
is at once a tribute to his ability and industry and to 
the Company with which he is associated. 


The 
li MUTUAL BENEFIT 


LIFE INSURANCE COMPANY * NEWARK *¢ N »* J * 


SINCE 1845 ® 

































































— 
than likely it is because of lack of Money 
rather than a cooling of ardor, Has hi, 


permit lapsed? When did he last fly? 
The underwriter is properly skeptical jn 
such cases. Some have been known to 


years, 

Efforts to develop a low-priced, fog. 
proof plane are beginning to bear fryit 
This means that our problem will] grow 
more difficult among that class which cay 
afford to buy and maintain one of these 
planes, perhaps partly for business, by 
probably mostly for the pleasure of fy. 
ing. Wealthy young men are good pros. 
pects for insurance, and we may find jt 
necessary to look carefully at these cases 
to see if there is indication of a budding 
interest in flying at about the time ye 
are honored with a large application for 
insurance. 

It seems unlikely, however, that flying 
of this kind will become very common 
until it is in fact foolproof, for the pub. 
lic is very responsive to safety. Air lines 
notice a falling-off in travel after an ac. 
cident, but confidence is soon restored 

So John Q. Public will wait for the 
small, economical plane to prove itse'f 
to his satisfaction before he trusts his 
precious hide in it. 

What about inspections? While we do 
ask the applicant many questions—and 
get honest answers in most cases—the 
inspection is of great value in confirming 
these answers if honest, or putting us 
on the track of the truth if they are not 
honest or complete. 





GREAT-WEST LIFE GAINS 


Figures at First Half Year Show 79, 
Increase in New Business; Some 
of the Leaders 
Figures released by the Great-West 
Life early in July show that during the 
first half vear the company accom- 
plished a 10% increase in number of 
sales, a 7% increase in placed new busi- 
ness and a substantial gain in_ business 
in force, the total now in force being 
over $581,500,000. During the first. six 
months of 1937 the company’s field rep- 
resentatives turned in 10,172 applicat‘ons 
for new insurance as compared with 
9,219 during the first half of 1936; busi- 
ness in force for the year to date gained 
by $6,000,000, $1,500,000 of this gain hav- 

ing been made in June. 

Leading agencies for the year to date 
are the Earl M. Schwemm agency, Chi- 
cago; A. P. Johnson agency, Detroit, 
and the C. F. Dunfee agency, Winnipeg, 
the Canadian leader. 

Among the top producers are Sey- 
mour J. Cohn, Detroit, and F. J. 
Fitchie of Brantford. A. H. Thorndy- 
craft of Winnipeg was leading producer 
for the company in June. 





Insurance Payments Made 
At Rate of $5,000 a Minute 


Under an interesting photo of George 
Washington Bridge which forms the cov- 
er design for a recent issue of Equtt- 
able Agency Items, agency paper of 
the Equitable Society, this statement 1s 
made: 

“Last year an average of 16,000 cars 4 
day crossed the George Washington 
Bridge spanning the Hudson. 

“Last year an average of $6,500,000 a 
day was paid by American life insurance 
companies to policyholders and_ benet- 
ciaries. 

“In other words, every six seconds a 
car started across the bridge; every six 
seconds the life insurance companies pai 
out approximately $500—$5,000 a minute! 

“Insurance payments flow in a_ steady 
stream—like a never-ending procession ol 
cars—to protect countless people agaist 
want and distress. The Equitable’s policy 
payments alone last year totaled $181,- 
678,305.” 


The home office agency at Los Angeles 
for Occidental Life of California dur- 
ing a recent drive wrote 495 applica- 
tions for $1,225,651 of life insurance, at 
346 applications for accident and health 
in a contest honoring Manager Frank 
M. Branch. 
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Made Superintendent 

Of Agencies on Coast 
NEW POST FOR H. M. HOLDERNESS 
Connecticut Mutual Executive to Have 


Headquarters in Southern Califor- 
In Insurance Since 1906 


nia; 
H. M. Holderness, vice-president in 
charge of agencies Conneciicut Mutual 
Life, has relinquished his position at 


the home office to accept an appoint- 
ment as superintendent of Pacific Coast 





Hl. M. HOLDERNESS 
avences with headquarters to be lo- 
cated in southern California. His ap- 
pointment is effective September 1. 
The company recently has been de- 
veloping its Pacific Coast facilities. 
Agencies at Ozkland and San _ Diego, 


the latest to be established, bring the 
total number on the coast up to six. 
Educated in England 

Mr. Holderness entered insurance as 
an agent in 1906. Born in California, 
he went to England and was educated 
at Rugby and King William’s College. In 
1918 he entered the employ of the Con- 
necticut Mutual as agency correspondent, 
lending valuable assistance in prepara- 
tion of the company’s educational course, 
one of the first of its kind in America. 

Within a short space of six years after 
serving a time as assistant superintend- 
ent of agencies, he was made superin- 
tendent of agencies and later also agency 
secretary. He became vice-president in 
charge of agencies in 1931. 

Mr. Holderness was national chairman 
of the first Financial Independence Week 
which life insurance observed in 1933 and 
is now a member of the executive com- 
mittee. For a number of years he has 
been active in the affairs of the Life 
\gency Officers Association and last year 
was chairman of its executive committee. 

His fine qualities and attractive per- 
sonality have made him many friends. 
He has been a frequent speaker before 
life underwriters’ associations, managers 
and general agents where with his man- 
agement experience, knowledge of human 
nature and engaging platform personal- 
ity he has had the ability to place and 
h Id audiences. 


_ TO ISSUE NEW POLICIES 
The Continental Assurance of Chicago 
has in preparation new policy forms for 
non-participating business as well as for 
the participating department which class 
of business the company will commence 
writing. October 1. Announcement of 
the new contracts will be made by Ross 
Moyer, vice-president and actuary, 
it the convention of agency clubs to be 

held at the Stevens in September. 


PRUDENTIAL A. A. EXCURSION 
rhe twenty-third annual excursion and 
shore day of the Prudential Athletic 
Association was held yesterday at As- 
bury Park, N. J. 


F. E. Harrold Agency Sup’t 
For Continental of Chicago 


The Continental Assurance of Chicago 
has appointed F. E, Harrold superin- 
tendent of agencies to be responsible 
for the production of new life business 
and report to W. E. White, agency di- 
rector of the company. 

Mr. Harrold is a graduate of the Uni- 
versity of Illinois, 32 years of age, and 
has made an excellent record in the 
life insurance business. Starting as a 
personal producer in the office of the 
Penn Mutual Life he subsequently be- 
came supervisor for that company. Leav- 
ing the Penn Mutual in 1932 he became 
associated with H. S. Vail & Sons, Chi- 
cago, who place their business princi- 
pally with the Massachusetts Mutual, 
New England Mutual, Mutual Benefit, 
Mutual Life of New York and Connecti- 
cut Mutual. 

President H. A. Behrens 
nounced the promotion of D. Miley 
Phipps to educational director. Mr. 
Phipps has a highly technical knowledge 
of the life insurance business. He is a 
C. L. U. and is active in the affairs of 
that organization, as well as an active 
member of the Chicago Life Under- 
writers Association. 


also. an- 


MUTUAL LIFE ADVERTISING 





Continues Seasonal Appeal Idea Using 
News Week, Business Week, Collier’s 
and Saturday Evening Post 
The Mutual Life this week released 
advertisements for full pages in four 
national publications, headed, “For Those 


Vacations from 55 on—Make Reserva- 
tions Now.” The publications used are 
News Week, Business Week, Collier’s 


and Saturday Evening Post. 

This advertising is a part of the Mu- 
tual Life’s plan of taking advantage of 
some seasonal interest which may be 
connected by the field representative 
with prospecting effort. 

In June the appeal of the advertising 
was to the “Youth” market, and was 
especially addressed to young men and 
women graduates of school and college, 
bridegrooms, etc. In July and August 
the advertising is addressed to “vaca- 
tioners”, who are urged to consider the 
opportunities for better vacations “from 
55 on” through the cash value, endow- 
ment, or income provisions of life in- 
surance. 


MADE OHIO GENERAL AGENT 

National Life of Vermont announces 
the appointment of Joseph W. Austin 
as general agent for the southwestern 
Ohio territory, with headquarters at 817 
Chamber of Commerce Building, Cincin- 
nati. Mr. Austin will have associated 
with him Harry Walter Hutchins, whose 
activities have reflected credit upon the 
National since the turn of the century, 
Frank P. Goodwin, who has ably repre- 
sented the company since 1923, and also 
a group of younger men. 

Mr. Austin has always lived in Cincin- 
nati but was educated at Harvard Uni- 
versity. He is 42 years old and married 
and has been a successful representative 
of two Eastern life insurance companies 
in Cincinnati during the past twelve 
years. He is a Chartered Life Under- 
writer. 


REINSURES CANADIAN BUSINESS 

Canadian business of the United States 
Life will be reinsured by the Confed- 
eration Life Association under an agree- 
share- 


ment which was approved by | 
holders of the latter at a meeting on 
July 14. The United States Life secured 


a Dominion license back in 1873 but had 
not been active for some time, having 
only 142 policies to the amount of $453,- 
005 in force in Canada at the end of 
1936 \. H. Tessier, of Toronto, has 
been in charge of its Canadian affairs. 


MANHATTAN LIFE 44% AHEAD 

In the first two weeks of July the 
Manhattan Life showed a 44% increase 
in paid for business compared with the 
same period last year. 












































“WE'RE LEAVING FOR THE | 
SHORE TOMORROW” 


“We're leaving for the shore tomorrow, and we won't 
be back for two weeks. It's the first real vacation | 
Harry and I have had since we were married, and I'm 
all thrilled about it. 


“Harry deserves a vacation. He has been working 
hard on what he calls the Ten-a-Month Plan, and it 
certainly seems to click. He's already paid for well 
over a hundred thousand of life insurance this year. 





“He says the Provident is going places, and he thinks | 
the life insurance business is the greatest business in | 
the world because it gives a man a chance to make 
money and at the same time do a lot of good for 
people. Last night he took a check over to the wife of | 
a policyholder who had just died, and he says it made 
him swallow hard to see the tears of relief in her eyes. || 











“I must say I agree with him. The life insurance busi- 
ness is a wonderful business. I’m proud of it!” 


PROVIDENT MUTUAL 


Lire INSURANCE COMPANY OF PHILADELPHIA | 
Pennsylvania @ Founded 1865 | 
} 
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North Central Group 
Of L.A.A. Meets Today 


SESSION IS AT INDIANAPOLIS 





Speakers from Advertising and Publica- 
tions Fields to Give Frank Views 
On Life Insurance Ads 





Several speakers from outside the life 
insurance business, prominent men from 
advertising and publications fields, will 
give a frank opinion of life insurance 
company advertising by way of con- 
structive criticism to members. of the 
North Central group of the Life Adver- 
tisers Association at Indianapolis today. 
The meeting is being held at the Wood- 
stock Club, that city. Theme of the 
meeting is “Seeing Ourselves as Others 
See Us”, and the program announced by 
Harry V. Wade, vice-president, Ameri- 
can United Life, has just that as its 
purpose. : : 

The American United Life, an In- 
dianapolis company, will play host to the 
L.A.A, group at dinner and a night. base- 
ball game this evening. The host at 
luncheon will be Charles C. Robinson, 
editor, The Life Insurance Salesman. 

Two periods on the program are sched- 
uled for general discussion. Life In- 
surance Week will be the topic for 
open discussion at the morning session 
and “Advertising in Fly-by-Night Trade 
Journals” is the topic for this after- 
noon. Here is a list of the speakers 
for the formal part of the programm and 
a little bit about each one: 

Lincoln National Man to Speak 

T. W. Templeton of the Don Herold 
Advertising Co., New York City, “Taking 
the Lead Out of Life Insurance Adver- 
tising.’” The Don Herold Advertising 
Co. has been outspoken in its belief that 
life insurance advertising has been too 
dull, uninteresting and heavy. Mr. Tem- 
pleton is to tell how the Don Herold Co. 
thinks it could be improved. 

Fred Fisher, advertising manager, Lin- 
coln National Life, “Line Production of 
a Life Insurance Advertising Camraien 
From Motor Block to Wheels.” Mr. 
Fisher’s work with the Lincoln Life is 
recognized as being outstandine in the 
industry. This is the first time that 
Mr. Fisher has explained how the Lin- 
coln National builds a campaign on the 
same plan that the motor car manufac- 
turers use. 

J. C. Etiff. western manager, Saturday 
Evening Post, “Are Life Insurance Com- 
panies Using National Magazines Cor- 
rectly.” Last Fall. at one of the life 
insurance conventions, some rather criti- 
cal comments were passed on the value 
of national magazine advertising. Per- 
haps the trouble was not with the maga- 
zines. It might possibly have been the 
life insurance advertisers, 

To Discuss Outdoor Advertising 

Lowell K. Stormont, advertisinc and 
promotion manacer, Real Silk Hosiery 
Mills, “An Outside View of Life Insur- 
ance Advertising and Selling.” Real 
Silk’s plan of merchandising is similar 
to that of life insurance in that their 
entire product is marketed through di- 
rect agency sales. Mr. Stormont’s origi- 
nal merchandising plans formulated for 
his company are well known. Real Silk 
Hosiery Mills is the largest silk hosiery 
company in the country. 

Charles O. Bridewell, New York vice- 
president of Outdoor Advertising Inc., 
“Where Life Insurance Is Missing Tricks 
in Outdoor Advertising.” As yet, life 
insurance companies have not made ex- 
tensive use of outdoor advertising and 
Mr. Bridewell’s talk will open up new 
fields for a number of listeners 

N. A. Owings of the firm, Sk’dmore 
& Owings, industrial designers of New 
York City and Chicago, “Three Dimen- 


sional Advertising.” Mr. Owines and 
his partner, Mr. Skidmore, were con- 
nected with the Chicago World’s Fair 


from its inception, being connected with 
the Design Exhibit, Works and @ nces- 
sions Departments. At the present time, 
they are doing work in three dimensional 
advertising for a number of well known 
organizations, 


Million Dollar Group Lists 


Eleven Speakers for Denver 

Eleven speakers have been slated for 
the annual meeting of the Million Dol- 
lar Round Table on August 24 at the 
Denver convention of the National Asso- 
ciation of Life Underwriters. They are 
these: 

Caleb R. Smith, Massachusetts Mu- 
tual, Ann Arbor, “Life Insurance as Pro- 
tection to the American Home”; Harry 
T. Wright, Equitable Society, Chicago, 
“Volume Through Many Lives”; Thomas 
K. Carpenter, Northwestern Mutual, New 
York City, “Experiences of a Million- 
aire’; Louis Behr, Equitable Society, 
Chicago, “Prospecting”. 

Paul C. Sanborn, Connecticut Mutual 
Life, Boston, “Business Insurance”; 
George E. Lackey, C.L.U., Massachusetts 
Mutual, Detroit, “Our Opportunities 
Through Co-operation With Attorneys” ; 
Eugene B. Stinde, Northwestern Mutual, 
St. Louis, “Business Insurance”; Edward 
J. Dore, independent, Detroit, and Burt 
H. Wulfekoetter, C.L.U., independent, 
Cincinnati, “Taxes”; Nathaniel Seefurth, 
Seefurth Service, Chicago, “Taxation, 
Present and Future”. 





Sixteen Qualify for Round 
Table Meet in Past Month 


The total number of those qualified to 
attend the Million Dollar Round Table 
at the Denver Convention of the Na- 
tional Association of Life Underwriters 
was increased to 119 during the past 
month when sixteen more life under- 
writers were enrolled. The new mem- 
bers are these: 

Life and Qualifying: Isidore Hirschfeld, Equit- 
able Society, New York. 

Qualifying: Frank B. Fonville, Phoenix Mu- 
tual, Oklahoma City; Charles J. Kelly, Jr., Pru- 
dential, Minneapolis; G. Wayne Randall, Equit- 
able of Iowa, Bradford, Pa.; Ron Stever, Equit- 
able Society, Pasadena, Calif.; Marvin Sher- 
man, Equitable Society, Los Angeles. 

Life: Robert A. Brown, Pacific Mutual, Los 
Angeles; J. Frank Holmes, Independent, In- 
dianapolis; J. D. E. Jones, Equitable Society, 
Boston; George E. Leone, Massachusetts Mu- 
tual, Detroit; Earl G. anning, John Han- 
cock Mutual, Boston; Theodore M. Riehle, 
Equitable Society, New York; Leonard L. Roth- 
stein, Home Life, New York; George H. Schu- 
macher, Massachusetts Mutual, Cleveland; 
Thomas M. Scott, Penn Mutual, Philadelphia; 
iF Hawley Wilson, Massachusetts Mutual, 
Peoria. 





Plan Panel on Recruiting 


For Managers at Denver 


An all-day discussion of every phase 
of recruiting, entitled “John Generai 
Agent Decides to Build”, will constitute 
the main program of the General Agents’ 
and Managers’ Section at the Denver 
convention of the National Association 
of Life Underwriters on August 24, it 
has been announced by C. C. Day, gen- 
eral agent, Pacific Mutual, Oklahoma 
City, and chairman of the Section’s pro- 
gram committee, 

Departing from the tradition of past 
years, the meeting of the Section will 
discuss only this one topic, but will cover 
the ground thoroughly by means of panel 
discussions. The six “presenters” will 
be: W. M. Rothaermel, Equitable So- 
ciety, Chicago, and John Marshall Hol- 
combe, Life Insurance Sales Research 
Bureau, who will lead the general topic 
“Planning for a Building Program”; 
Walter G. Gastil, Connecticut General 
Life, Los Angeles, on “Preparing for the 
Building Program”; Ricks Strong, Gen- 
eral American Life, Houston; Percy L. 


Corbin, New York Life, Denver, and 
Neil Nettleship, California- Western 


States Life, San Diego, on “Executing 
a Program of Recruiting”. 


TWO COMPANIES MERGE 

Merger of the Great Western Insur- 
ance Co. of Des Moines and the Wash- 
ington National of Chicago was an- 
nounced by officials of the companies on 
Wednesday. The Des Moines office will 
be known as the Great Western Division 
of the Washington National. President 
a Chicago company is G. R. Ken- 

all. 


Detroit Life Case 
Debated in Michigan 


PROCEEDINGS ARE QUESTIONED 





Attorney General Finds No Basis For 
Transfer of Jurisdiction From 
State to Federal Court 





Investigation of the proceedings which 
resulted in both state and Federal re- 
ceiverships for the old Detroit Life failed 
to reveal to Raymond W. Starr, Michi- 
gan attorney general, any basis in law 
for the assumption of jurisdiction by the 
United States district court and the sub- 
sequent transfer of the company’s assets 
from the receiver originally named by 
the Ingham county circuit court here, ac- 
cording to a brief filed by Starr with 
the state supreme court. 

Jurisdiction properly belongs in_ the 
Ingham court, Starr contends, and he 
suggests that Commissioner Charles E. 
Gauss and himself should seck to restore 
such jurisdiction. The state’s legal head 
filed the brief with the high tribunal at 
its request in connection with a man- 
damus proceeding brought before the 
court by a policyholder of the old com- 
pany, David Whitehorn. Whitehorn, ap- 
pealing a decision of the Ingham court 
denying his petition for intervention, 
fails to gain Starr’s support, however, 
the attorney general agreeing with Cir- 
cuit Judge Leland W. Carr that grant- 
ing of the petition would “serve no 
purpose”, 

The attorney general investigated the 
tangle of litigation in the public interest 
when filings with the high court in the 
mandamus action disclosed that Starr’s 
two immediate predecessors as attorney 
general had disagreed regarding disposi- 
tion of the case. 


May Reach VU, S. Supreme Court 


Starr’s brief agrces with the conclu- 
sions of those filed by Whitehorn’s coun- 
sel as to the want of jurisdiction of the 
Federal court which is now administer- 
ing the receivership, Judge Edward 
Moinet of the Detroit district tribunal 
having named as receiver John S. Reyn- 
olds, president of the Detroit Life at 
the time of its failure. He contends, 
however, that Commissioner Gauss, as 
the original receiver or “custodian” 
named by the Ingham court, and the 
present attorney general should institute 
the proceedings to bring back the re- 
ceivership to its proper jurisdiction. The 
public interest, he finds, demands that 
statutory provisions be carried out to 
the letter in order that there shall be 
no cloud over the transactions under the 
receivership, involving as they do the 
interests of thousands of policyholders 
and the disposition of millions of dollars 
in assets, Return of the company’s 
assets to the state receiver, he concludes, 
should be assured “in the interests of 
policyholders and the public generally, as 
well as the orderly administration of the 
insurance laws of this state.” 

Unless there is a voluntary surren- 
der of jurisdiction by the Federal court, 
it is anticipated by those familiar with 
the proceeding that the matter will wind 
up in United States Supreme Court. 
Those in control of the new reinsuring 
company who were active in obtaining 
transfer of the receivership to Federal 
court have indicated they will fight the 
present state move to the limit. State 
officials interested in re-establishing what 
they deem to be the proper jurisdiction 
of a state court are equally adamant, 
particularly since they fear that failure 
to adjudicate the question finally at this 
time will leave a cloud on all transac- 
tions under the reccivership for years 
to come and might result in litigation 
far in the future. 





WILLIAM D. CAMP DEAD 


William D. Camp, some years ago a 
general agent for the Berkshire Life 
in western New York State, died at his 
home in New Rochelle, N. Y., this week. 
He was 


Austin Agency Wins Aetna 
Life Award for Third Time 


For the third successive year, the Gi. 
bert V. Austin agency, Aetna Life 16 
Court Street, Brooklyn, has won. the 
company’s Early Bird Day Plaque. Early 
Bird Day is the annual one day drive 
conducted by the Aetna Life on July | 
that date marking the start of another 
regional convention year. 

The agents of the Austin agency wrote 
eighty-six applications for a total of $318. 
473 life business and $817 accident and 
health premiums, This was an increase 
of eleven applications over last year 
record mark of seventy-five. a“ 

The agents were up early and extreme. 
ly busy all day. A large chart in the 
agency room displayed the progress of 
each agent and the cumulative results 
for each hour. After selling a case an 
agent would phone the office and it would 
then be recorded on the board, The 
first phone call was received at 8:02 a, m. 
from Warren C. Ackerson, the Aetna’s 
local agent at Brightwaters, L. I, At 
11:58 p. m. Eugene M. Cunningham re- 
ported his last sale and the office was 
closed at midnight. Mr. Barney L, Bar- 
nett secured greatest number of apps, 
cight having been forwarded to the home 
office, as his accomplishment on Early 
Bird Day. : 





Committee Heads N ened For 
St. Louis Ass’n Next Year 


Adam Rosenthal, president of the Life 
Underwriters’ Association of St. Louis, 
has announced the chairman and vice- 
chairman of a number of the important 
committees of the association to serve 
during the coming year. 

At the initial mecting of the new 
board of directors held recently, E. A. 
Pickel, Phoenix Mutual Life, was unani- 
mously re-elected secretary; James G. 
Callahan, Metropolitan Life, was made 
treasurer; Arch Moores, National Life of 
Vt., was named National Committeeman, 

Committee chairmanship appointments 
announced by President Rosenthal in- 


clude: Membership, Philip O. Works, 
chairman, and William Cusick,  vice- 
chairman; program, W. Scott Smith, 


chairman, and Milton Koch, vice-chair- 
man; publicity, Frank Vesser, chairman, 
and John L. White, vice-chairman ; meet- 
ings, Rutledge H. Deas, chairman, and 
J. Pat Blake, vice-chairman; budget and 


finance, Jake Braunig, chairman, and 
Arch Moores, vice-chairman; by-laws 
and legislation, M. A. Nelson, chair- 


man, and Fred Rench, vice-chairman; 
education, Fred Aufderheide, chairman, 
and Pearce H. Young, vice-chairman; 
business standards and_ conservation, 
Bonaparte True, chairman, and Oscar 
Cramer, vice-chairman: co - operation 
with bar association, Welborn Estes, 
chairman, and Campbell Alexander, vice- 
chairman; resolutions, M. Jules King, 
chairman. 


VOLUME GAINS IN JUNE 








United States Life Continues Increase 
in New Business; Report Well Ahead 
of Average 

Mansfield Freeman, chairman, board 
of directors, United States Life, an- 
nounces continuance through June of a 
highly satisfactory increase in monthly 
business written. The month shows an 
increase over June, 1936, of 25.74% in 
paid Ordinary business and 24.17% in 
total business written by the company. 
Figures for the half-year exceed those 
of the first six months of 1937 by 33.9% 
in paid Ordinary life and 388% in total 
business written. 

The size of these gains is well ahead 
of figures reported for the country as 
a whole. 


HAS APPOINTED CHAIRMEN 

Foster A. Vineyard. assistant seneral 
agent, Aetna Life, who is president of 
the Little Rock Association of Life Un- 
derwriters, has appointed committee 
chairmen for next year. E. B. Schicker, 
Equitable Society, is program chairman. 
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For those VACATIONS from 5 5 on 
M ake ‘Reservations Now 


N* all Americans look forward to Retire- 
ment with a Capital R, as their fathers 
sometimes did. 

They prefer to think of life from 55 on as an 
opportunity not for decreasing activity but for new 
and more enjoyable kinds of activity of their own 
choosing and quite independent of the need to 
make money. 

“The thought of giving up work entirely,” said 
a busy man recently, “does not attract me. I do like 
the idea of longer and more frequent vacations 
but I would not like them to last 365 days a year. 
All play and no work takes most of the fun out 
of play.” 

“T realized this some time ago,” he continued, 
“and now that I am nearing 55, I am glad that I 
did. Next year as a result of a plan suggested to me 
earlier in life by a representative of The Mutual 
Life Insurance Company of New York, I shall 
receive an income payment from my life insurance 
sufficient to take care of my first winter vacation. 
I have arranged my policies so that this income will 





gradually increase each holiday season until I have 
a yearly fund large enough to take such vacations 
whenever and wherever I like.” 

How will you enjoy the later years of your life? 

Whether your interests lie in the field of travel 
or sport or collecting or the industrial arts, there 
is one condition you should satisfy if you wish to 
make certain that you can gratify your desire. 

It is that you begin now and plan in advance. 
You can do this effectively through a Mutual 
Life representative. 

If you prefer, first, to read more before talking 
with this representative, a copy of “Planning for 
Income at 55, 60 or 65,” an attractive 24 page 
booklet, will be sent to you or left with you upon 
request to the address below. 

Take advantage of the opportunity to talk at 
leisure now, during these vacation days, with 
someone who comes to you from a Company which 
has been planning future security for others since 


1843. 


(ulual Life 


Inou TANCE Gompan yop NM. lv Yorks 


DAVID F HOUSTON President 


34 Nassau Street, New York 





FIRST POLICY ISSUED 
FEBRUARY 1, 1843 
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An Advertisement by Tut Murua. Lire Insurance Company or New York in selected July and August issues of 


News Week, Business Week, Collier’s Weekly and Saturday Evening Post. 
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To Address Supervisors 
At Denver Convention 


CHESTER O. FISCHER 


The 
part of 
National 
writers at 


Group, meeting as a 
the annual convention of the 
Association of Life Under- 
Denver on August 25, will 
have Chester O, Fischer, vice-president 
in charge of agencies, Massachusetts 
Mutual Life, as its principal speaker. 
Mr. Fischer will have as his topic, 
“Supervision and ; 


Supervisors’ 


Training.” 





M. J. Koniger Retires From 
Equitable Soc. After 50 Yrs. 


After a half century of underwriting 
work in the 1? office of the Equit- 
able Society, J. Koniger voluntarily 
retired from bo duties as of July 9 
and became a member of the reserve 
force. For the past year he had been 
superintendent of the bureau of lay un- 
derwriters. Previous to that he had 
served since March, 1918, as assistant 
superintendent of the bureau of issue. 

On July 8 President Parkinson pre- 
sented Mr. Koniger with a gold watch, 
appropriately inscribed. Members of the 
underwriting department tendered him a 
farewell dinner at the Aldine Club on 
the same day, at which several officers 
of the Society were present. 


SCOTTISH ACTUARIES ELECT 


At the annual meeting of the Faculty 
of Actuaries in Scotland, just held at 
Edinburgh, members of the Council were 
elected for the 1937-38 session. 

A, Graham Donald was elected presi- 
dent and A. G. R. Brown treasurer. The 
following were elected vice-presidents: 
R. M. M. Roddick, Stewart Macnaghten, 
R. Gordon-Smith, and Hugh W. Brown. 
James Davie and F. W. Robertson were 
elected hon. secretaries; K. K. Weather- 
head, editor, and A. R. Reid, librarian. 
The Council also co-opted C. M. Doug- 
las chairman of the tuition committee. 
Twelve ordinary members of the Coun- 
cil were also elected. 








APPOINTED BY OCCIDENTAL 


Appointment of John J. Valentine as 
manager of the San Francisco office, 
Occidental Life, was announced last 
week by L. M. Giannini, president. Val- 
entine, who was born in San Francisco, 
for several years has ranked as one of 
the leading producers of insurance in the 
bay area. He has been associated with 
the Equitable Society for the past 
eighteen years, recently having served as 
the company’s unit manager for the San 
Francisco district 


LETTER TO POLICYHOLDERS 

C. Fred Davis of Indianapolis has been 
with the State Mutual Life for twenty 
years. On the anniversary the home 
office sent a letter to each of his policy- 
holders advising them of the occasion. 








Philadelphia Tax On 
Assets Seen as Dead 


PUBLIC OPINION IS AROUSED 


Mayor Vetoed Proposed Levy on Mutual 
Company Assets; Injustice Shown 
at Hearing 
the 


@Toss 


The injustice of proposed tax of 
four mills on the assets of mutual 
life insurance companies having their 
home offices in Philadelphia, which the 
city council had passed, was made ap- 
parent at the hearing held last Friday 
following which Mayor S. Davis Wilson 
returned the measure without his signa- 
ture stating that he would see that the 
bill is recalled. Representatives of mu- 
tual insurance companies, savings banks, 
life underwriters associations, Insurance 
Federation of Pennsylvania, Chamber of 
Commerce and the Philadelphia Real Es- 
tate Board attended the mecting. The 
Philadelphia life insurance companies had 
run large advertisements in the newspa- 
pers pointing out the injustice and in- 
equality of taxing the policy reserves of 
people all over the country who had 
bought their insurance protection from 
Philadelphia companies and stating that 
companies might be forced to move else- 
where. 


Mayor Indicates Bill is Dead 

At the hearing after Robert Dechert, 
counsel for the Penn Mutual, had stated 
the case for the life companies, Mayor 
Wilson commented to the gathering as 
follows: 

“We are very proud of our insurance 
companies. We do not want to lose 
them. We realize that you are in a 
serious competitive situation, and that 
you would be forced to amend your char- 
ters to provide for home offices outside 
of Philadelphia. I realize there is no 
sense in voting a tax you can’t collect. 
It is quite evident that you could not 
pay the tax, therefore we could not col- 
lect it. I appreciate your co- -operation, 
and I shall see that the bill is recalled 
7 next Thursday’s meeting of the coun- 
cil. 

The mayor’s reference to the amend- 
ing of the company charters to provide 
home offices outside of Philadelphia re- 
ferred to the declared plans of the com- 
panies, formed some time ago, to remove 
their home offices from Philadelphia to 
other communities or cities, beyond Phila- 
delphia’s taxing jurisdiction. While the 
agitation had been going on, various 
Pennsylvania, New Jersey and Delaware 
states, also Hartford, had sent removal 
invitations to the companies, with prom- 
ises of exemption from such taxation as 
the Philadelphia council had proposed. 
One such invitation sent a smile through- 
out the entire city. Camden, N. J., lies 
immediately across the Delaware River 
from Philadelphia, the two cities being 
joined by one of the world’ s great bridges. 
They are neighbor communities, sepa- 
rated by not more than ten minutes of 
travel. Camden has a magnificent city 
hall, far too spacious, it was found after 
completion, for its own use. Camden, 
therefore, offered to lease this palace to 
the companies for their occupation. 

During the last week the companies 
jointly described the situation in Phila- 
delphia’s newspapers, in advertisements 
whose caption was “We Do Not Want to 
Leave Philadelphia.” Philadelphia news- 
papers, in their editorials, and in their 
news stories, supported the opposition of 
the companies to the levy. The Life 
Underwriters Association naturally had 
its say, and organizations of many kinds 
registered their condemnation of a tax 
which would have driven from the city 
life insurance companies the oldest of 
which had been domiciled in Philadel- 


—— 
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Every Employer should give 
thought to the Sun Life Group 

nsurance protection plan, 
whereby Employer and Em- 
ployee join resources to over- 
come in an economical way the 
exigencies of Death, Disease anc 


Old Age. 








COGWHEELS 


— a word to 
Employers 


Employer and Em- 
ployee ... the real driy- 
ing power behind 
industry... each 
essential to the other. 

Without this basic 
combination of human 
energy and skill, the 
finest machinery is no 
better than scrap-iron 
. .. And such co-opera- 
tion is created and 
maintained by mutual 
regard and goodwill be- 
tween Employer and 
Employee. 


Consult our experts 
without obligation 












HEAD OFFICE MONTREAL 





An example of press advertising recently released by the SUN LIFE OF CANADA 








te emer 





ILLINOIS BANKERS MEETING 





Leaders Club Will Hold Convention at 
hicago in August; New 
Officers Are Named 
The Leaders Club of the Illinois Bank- 
ers Life will hold its second annual con- 
vention at the Edgewater Beach Hotel, 
Chicago, on August 23, 24 and 25. The 
club has shown a 100% increase in mem- 
bership since a year ago, the gain be- 
ing reflected in a steady increase in 

business for the company. 

Club officers for the year are Fred L. 
Hildebrand, general agent, Kansas City, 
president; E, A. Reese, agent, South 
Bend, vice-president; E. P. Beck, Cape 
Girardeau, Mo., vice-president, commer- 
cial division accident and health; G, A. 
Weaver, Indianapolis, vice-president, in- 
termediate division A. & H. Two-thirds 
of the members of the Leaders Club are 
also members of the app-a-week club. 








phia for 90 years. Vigorously protest- 
ing also was Owen B. Hunt, Pennsyl- 
vania’s vigilant Insurance Commissioner, 
and equally vigilant Superintendent Harr 
of Pennsylvania’s Banking Department. 

The utter unfairness of asking a farm- 
er in Nebraska, a merchant in San Fran- 
cisco, a small grocer in New Orleans, 
a fruit grower in the State of Washing- 
ton, and every type of citizen in the 
East, and on the Atlantic seaboard, and 
everywhere else, to help Philadelphia out 
of its financial muddle, by the city’s levy- 
ing against their life insurance savings 
was apparent to the citizens in general, 
who, with complete satisfaction, learned 
from their afternoon’s newspapers of the 
action of Mayor Wilson. 





Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 














HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 


INDIANAPOLIS 


Omaha Kansas City 





PACKING CORP. GROUP PLAN 





Underwritten by Equitable Society for 
More Than $5,500,000; Covers Lives 
Of 2,300 Employes 
California Packing Corp., 
organization, 


The 


tion-wide 


a na 
has arranged 


with the Equitable Society for Group life 


insurance and Group accidental death 
and dismemberment insurance for its 
employes. The coverages are on a C0- 


operative basis, with the corporation an 
insured employes sharing the cost. 

With 2,300 employes protected by an 
aggregate of more than $5,500,000 of in- 
surance, the Group insurance plan 1s 
said to be one of the most important 
adopted on the Pacific Coast this year. 

With amounts for individuals based 
on earnings, employes are protected by 
a total of approximately $2,800,000 of 
Group life insurance, payable in_ the 
event of death from any cause, and an 
equal amount of Group ‘accidental death 
and dismemberment insurance. The lat- 
ter coverage provides payments for the 
loss of life, limbs, or eyesight result- 
ing from non-occupational accidents, ant, 
coupled with Group life insurance, serves 
as double indemnity in the event of ac- 
cidental death. 


TRIBUTE TO A. L. JETER 

Members of the Eldon D, Wilson 
agency, Mutual Life, Richmond, pre- 
sented A. L. Jeter, agencv organizer, 
with fifty applications for $200,000 on his 
return from his vacation. The occasion 
was his first anniversary as agency Of 
canizer, 


——— | 


WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 
90 John Street, New York 











Telephone Beekman 3-6799 





—— 





July 2, 
————— 


Produc 
Get 


aT CONV 


Northweste 
Larges 
F 


Reservat 
meeting of 
the North’ 
that the at 
opens at t 
Monday m 
at any m¢ 
number of 
ners will 
awards Ir 
of agencie: 
day. The 
July 26 to 
Results 
show a bu 
12% over 
$ 


The M 
agents Wr 
the agent: 
of twenty 
Many lea 
ship for 
Cowell, 1 
largest nu 
time auto! 
the club. 
cup for t 
addition, 1 
total of 
lives in 1 
qualified « 
Club dur 
been und 
western \ 
ter F. Bl 
and Lew: 
third witl 
Herman 
$1,588,350, 
ducing tl 
luring th 
fied for tl 
ty-second 
Five ag 
tive mont 
members} 
cation fo 
lives per | 
are Fred 
cennes, | 
City, la. ; 
and Lyle 
seven ag 
year bef 
twelve-m: 
ty-one © 
month di 
Winne: 
nounced 
are H. | 


top hono 
the hig] 
939%. } 
rable m 
paid for 
$844,492. 
ners, cor 
H. F, 
the junic 
ton clas 
increase, 
burgh, 
class fi 
$450,909 
forty ag 
thr © ¥ 
twenty-f 
York Ci 


largest l 


WITH 
The ] 
added t 
nett L, 
Grinnell] 
manager 
While a 
lor the 
also sem 








1937 








July 23, 1937 





















Page 15 








production Leaders To 
Get Company Awards 


aT CONVENTION IN MILWAUKEE 





Northwestern Mutual Prepares’ for 
Largest Attendance Since 1930; 
First Session Monday 





Reservations for the sixty-first annual 
meeting of the Association of Agents of 
the Northwestern Mutual Life indicate 
that the attendance when the convention 
pens at the home office, Milwaukee, on 
Monday morning next will be the largest 
at any meeting at least since 1930. A 
number of honor men and trophy win- 
ners will be on hand to receive their 
awards from Grant L, Hill, director 
f agencies, at the opening session Mon- 
day. The convention will continue from 
July 26 to 28. 

“Results for the club year just finished 

show a business increase of $3,838,031 or 

12% over the same period a year ago. 
Some of the Winners 


The Marathon Club, consisting of 
agents writing 100 or more lives during 
the agents’ year, this time has a roster 
of twenty-eight, the largest since 1930. 
Many leaders who have won member- 
ship for years are included. Emmett 
Cowell, Red Bud, Ill, reported the 
largest number of lives and for a sixth 
time automatically becomes president of 
the club. He also wins the Marathon 
cup for the third successive time. In 
uddition, he wins the “XX” trophy with a 
total of 250 lives, compared with 175 
lives in the previous period. He has 
qualified continuously for the Marathon 
Club during the eleven years he has 
been under contract with the North- 
western Mutual. The runner-up is Wal- 
ter F, Blohm, Milwaukee, with 180 lives, 
and Lewis T. Stearn, Minneapolis, is 
third with 143 lives. 

Herman Duval, New York City, with 
$1,588,330, wins the “AA” prize for pro- 
ducing the largest volume of business 
luring the agents’ year. He also quali- 
fed for the Marathon Club for the twen- 
ty-second successive year, 

Five agents completed sixty consecu- 
tive months, or five years, of unbroken 
membership in the “4-L Club,” qualifi- 
cation for which requires writing four 
lives per month on a paid for basis. They 
are Fred and Grace Niederhaus, Vin- 
cennes, Ind.; A. O. Sundquist, Sioux 
City, Ia.; C. E. Harris, Des Moines, Ia., 
and Lyle O’Connor, Oshkosh, Wis. Forty- 
seven agents qualified against forty a 
year before, and all had an unbroken 
twelve-month membership, while twen- 
ty-one other agents missed only one 
month during the past year. 

Winners of class honors to be an- 
nounced by Director of Agencies Hill 
are H. L. Peebles, Alden Smith, Nash- 
ville; I. C. Renfrew, Hutchinson, Kan., 
and K. W. Pickell, Detroit, Mich. 

R. U. Redpath, New York City, won 
top honors in the gold button class, with 
the highest percentage of increase— 
'I%. Mr, Redpath also received hon- 
rable mention as agent with the largest 
paid for business in this group, with 
384,492. There are 12 gold button win- 
hers, compared with nine a year ago. 
HF. Robinson, New York City, won 
the Junior certificate in the silver but- 
ton class, with highest percentage of 
Increase, 86.00%. L. H. Leppe, Pitts- 
burgh, won honorable mention in this 
tlass_ for largest paid for business, 
$490,999. In the bronze button class, 
7 agents under contract less than 
‘irce years qualified, compared with 
wenty-five last year. E. M. Klein, New 
York City, won honorable mention for 
argest paid for business, $518,166. 


WITH BANKERS LIFE AD DEP’T 
The Bankers Life of Des Moines has 
added to its advertising department Ben- 
nett L, Brink, graduate this year from 
Stinnell College, where he was business 
manager of the college semi-weekly. 
While a student he was campus reporter 
lor the Grinnell Herald-Register and 
also served in its advertising department, 


FIDELITY MUTUAL GAINS 





Company Completes Twelve Months 
Period With Gain in Each; In 
Force Ahead by $5,164,500 
In June the Fidelity Mutual Life com- 
pleted a twelve months cycle of improved 
business, each month of which showed an 
increase in new paid for life insurance. 
Frank H. Sykes, vice-president and man- 
ager of agencies, has reported that in- 
surance in force for the period gained 
$5,164,500 and now amounts to $360,- 

799,250. 

New paid insurance in June, 1937, 
showed an increase of 22.2% over June, 
1936, while lapsed, surrendered and can- 
celled policies decreased nearly 15%. 





HONORING J. J. CADIGAN 
A July production campaign in the 
New World Life is in tribute to J. J. 
Cadigan, president of the company. 


PARTY FOR ARNOLD HARMELIN 





Agency Force Surprises General Agent 
With Birthday Luncheon; 
Make July Tribute 

Arnold Harmelin, general agent for the 
Columbian National Life, 60 John Street, 
New York City, was guest of honor at 
a surprise luncheon party on July 15, 
staged by the members of his agency. 
He has been general agent with the 
Columbian for nearly twenty years and 
his agency is among the company leaders. 

The entire month of July has been 
set aside by the agency for a special 
production drive and reports so far in- 
dicate a strong support by the agency 
force. 





HICKEY AGENCY AHEAD 
The Yates Hickey agency, John Han- 
cock, Seattle, is 40% ahead of the same 
period last year in new business. 








Help Keep Mothers 


At Home 


Junior and Molly have a good start. Even though they 
are fatherless, they will have a comfortable home and 
intelligent training until they reach self-supporting age. 
They should be a credit to the family and an asset to the 


community. 


Their father had only the moderate amount of life insurance 


nearly any man can provide. 


Thanks to the ability and 


interest of his agent, however, it was well selected and well 
arranged. For fifteen years it will provide an income 
sufficient to maintain the family and after that a smaller 
income for the lifetime of the mother. 


Our family income rider provides at little cost the extra 
protection needed during school years. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Pacific Coast Associations 


Back Him As Nat’! Trustee 





JOHN W. YATES 


A special committee promoting the 
candidacy of John W. Yates, of Los 
Angeles, as a trustee of the National 
Association of Life Underwriters has 
sent out a circular reproducing the en- 
dorsements of the Pacific Coast asso- 
ciations. The committee is composed 
of John Newton Russell, chairman; Kel- 
log Van Winkle and James H. Cowles. 

Mr. Yates is no new figure in asso- 
ciation work having been secretary and 
trustee of the National Association in 
1932-33 as well as chairman of the pro- 
gram committee at the Pittsburgh con- 
vention in 1932. Native of Georgia, he 
entered the life insurance business in 
Seattle with the Penn Mutual. He was 
an immediate success being soon made 
assistant general agent and after one 
year was placed in charge of the life de- 
partment of the large W. A. Alexander 
Co. agency in Chicago. When but twen- 
ty-eight he was made general agent for 
the Massachusetts Mutual at Detroit 
and in 1933 asked his company for the 
appointment to head the Los Angeles 
agency then vacant. He got the post 
and in 1935 was made general agent for 
all of California. He now spends part 
of each month at San Francisco, where 
he is a member of the Life Underwriters 
Association and also the Managers As- 
sociation, He served as president of the 
Detroit Association and also the Mana- 
gers Association while located in that 
city. 


APPOINTED BY CONTINENTAL 

The Continental Life of Toronto has 
appointed M. P. Langstaff as branch 
manager for Hamilton, Ont., and district 
Mr, Langstaff is an associate of the In- 
stitute of Actuaries and a Fellow of the 
Actuarial Society of America, and earlier 
in his career he served in the actuarial 
depar:ment of the Continental, later be- 
ing actuary of the Dominion Life, of 
Waterloo, Ont. After that he entered 
ficld work, and then assisted in form- 
ing the Empire Life of which he was 
manager for ten years. In recent years 
he has been in agency work 


APPOINTS J. W. PAUL 

Vice-President John L. Mee of United 
Endowment Foundation, Inc., 52 Vander- 
bilt Avenue, New York, has appointed 
Justus W. Paul as district manager for 
northern Connecticut, with headquarters 
at Hartford. Mr. Paul has been a suc- 
cessful life insurance representative in 
this territory. At one time he was a 
well-known athlete in the middle west 
and was football coach for Butler Uni- 
versity at Indianapolis following his grad- 
uation there, 
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105 FIRE, MARINE AND CASUALTY 
LECTURERS 

Students to the number of 1,316 took 
the insurance educational courses under 
the auspices of the Insurance Society 
of New York for the 1936-7 
compared with 1,099 students taking the 
courses for the 1935-6 year. The grow- 
ing interest in education in fire, marine 
and casualty offices can no better be 
took 980 ex- 
lectures. An 
lectures 


year, as 


These students 
heard 283 
angle is that the 
were given by 105 men connected with 
the insurance business. These lecturers 
included prominent persons in the busi- 
Some years ago it was not easy 


illustrated. 
aminations and 


interesting 


ness. 
to find lecturers willing to give the time 
for preparation of these lectures, but 
nowadays executives, department heads 


recog- 


and scientific men in insurance 
nize that they have a responsibility in 
this direction and this has done much for 
the morale of the business as well as in 
improving educational opportunities. 

Two new courses were offered during 
the year. One of them was in aviation 
and the other in fire insurance account- 
ing. The lectures in the latter course 
were prepared and conducted by the In- 
surance Accountants’ Association. 

The growing number of students and 
of lectures has furnished a problem of 
finding places where the classes can be 
held. Among organizations or companies 
who have 


permitted use of space in 


their buildings for the classes are the 


National Board of Fire Underwriters, 
New York Board of Fire Underwriters, 
Travelers Insurance Co., Aetna Life In- 


surance Co., Inland Marine Underwrit- 
ers Association, Royal Insurance Co. and 
North British & Mercantile 
Co. 

Young men in the business want to fit 
themselves for better they 
know that one way to reach 
become skilled 
prepared in their business. That accounts 


in part for the success of the insurance 


Insurance 


jobs and 
their goal 
and better 


is to more 


educational courses in this city. 

POOL PLANS IMPROVE PUBLIC 

RELATIONS 

That a fairly definite program is being 
developed for coverage of risks in states 
where there are newly enacted laws giv- 
ing benefits for silicosis and other occu- 
pational diseases is one of the develop- 
ments of the business noted by Clarence 
W. Hobbs in his report on the National 
Council on Compensation Insurance 


made to the recent convention of insur- 
That the risks cre- 
ated by occupational disease legislation 
should find 


ance commissioners. 
coverage is advan- 
tageous from the broader standpoint of 
the business; 

public relations. 


proper 


also improves insurance 


The manner in which Illinois and In- 
diana are handling the situation seems 
a solution of the problem and their lead 
will probably be followed by some other 
states. In 1936 the occupational disease 
act was enacted in Illinois, creating a 
situation where many risks claimed in- 
Efforts of in- 
surance carriers to estimate the accrued 
liability caused some manufacturers to 
seek to bring their insurance charges 
down by discharging any employe found 
to have silicosis. This created unfavor- 
able publicity. A whole series of nego- 
tiations were held as to rating policies to 
be pursued, and methods to be adopted 
to cover undesirable risks. These cul- 
minated in the drafting of a bill which 
is now a law. 

The general design is an equitable as- 
signment of occupational disease risks to 


ability to get insurance. 


two pools, one for stock interests, one 
for non-stock interests. These pools are 
designed to function as insurance pools 
for the 
Every carrier operating in Illinois is re- 
quired to become a member of one of 


occupational disease hazard. 


the pools as a condition of doing com- 
pensated business in Illinois. A similar 


plan is being put in force in Indiana. 


_John E. Hayward, who has been as- 
sistant claim manager in the Aetna Af- 


filiated Companies’ western office. has 
recently been transferred to Honolulu 
where he will operate the Aetna ser- 


vice department in connection with th> 
B. F. Dillingham Co., Ltd., general agents 
there. Prior to going to Hawaii Mr 
Hayward spent several months in various 
home office departments as well as at- 
tending the casualty and surety sales 
course from which he graduated with the 
highest honors in his class. After gradu- 
ating from the University of Utah with 
an engineering degree Mr. Hayward was 
a general contractor for a while and 
then returned to the university as assist- 
ant instructor in mechanical engineering. 
He joined the Aetna in 1925 as a com- 
bination field service man _ handling 
claims, audits and inspections. 
. + * 


O. J. Arnold, president, Northwestern 
National, last week entertained sixteen 
of the company’s fieldmen, general agents 
and managers at his fishing lodge on 
Basswood Lake in the north woods coun- 
try, a day’s drive from Minneapolis. 
The president’s party has been an an- 
nual affair for the leaders in Arnold 
Month, 
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GEORCE E. 


LACKEY 


Ceorge E, Lackey, general agent, Mas- 
Mutual, Detroit, 
dent of the Michigan State Association 


sachusetts and _presi- 


of Life Underwriters, was unanimously 
elected on July 14 to the board of di- 
rectors, Detroit Board of Commerce, Mr. 
Lackey has lived in Detroit 
more than four years. Previously, when 
he lived in Oklahoma City he was di- 
rector of the Chamber of Commerce 
there and its national councillor to the 
United States Chamber of Commerce. 
cg * * 


scarcely 


W. H. Hansmann, resident vice-presi- 
dent, Fidelity & Deposit in Chicago, was 
re-elected for a second term as president 
of the Insurance Federation of Illinois at 
its annual meeting a week ago at the 
Aurora Country Club. Mr. Hansmann 
has been a popular chief executive and 
the Illinois Federation during his first 
administration has increased in usefulness 
and prestige. The following were elected 
vice-presidents: W. P. Robertson, In- 
surance Co. of North America; C. F. 
Axelson, Northwestern Mutual Life; 
Isaac Miller Hamilton, Federal Life; 
George H. Moloney, Hartford Accident; 
R. M. Redmond, Redmond & Co.; W. O. 
Schilling, U. S. Fidelity & Guaranty; 
J. K. Walker, Moore, Case, Lyman & 
Hubbard; Robe Bird, Rockford, Amer- 
ican of Newark; Alvin K. Keys, Spring- 
field, Alvin S. Keys & Co.; J. Edward 
Martin, Peoria. Mrs. Lillian L. Herring 
was re-elected secretary and Ceorge H. 
Ahrold, U. S. F. & G., was re-elected 
treasurer. 

‘* *« © 

Donald E. Mitchell, who has just been 
appointed deputy insurance commissioner 
for South Dakota by P. J. Dunn, the new 
insurance commissioner, lived for a while 
in New York City. He was educational 
director with Mutual Life in Brooklyn 
for a time, He began his insurance 
career with the Equitable Society; then 
was supervisor of the Penn Mutual 
for South Dakota; later general agent 
for the same company for North Dakota. 
He then came to New York, but after 
six months returned to Brookings, S. D. 
For the last year he has been assistant 
to the director of finance at the State 
House. Commissioner Dunn has a local 
fire agency at Miller, S. D., and has done 
some special work for one of the insur- 
ance companies. 

* * * 

L. M. Caldwell, assistant vice-presi- 
dent Fireman’s Fund and Occidental in- 
demnity companies, has returned to the 
companies’ head office in San Francisco 
from a week’s business trip in southern 
California, 





SIDNEY 


DAVIES 


Sidsey Davizs of Paris, who has bee 
appointed manager of the Royal-Liver- 
pool Group there, was for some years 
chief accountant of the Royal in Paris 
He jomed the Royal in 1914 at the head 
office; then became a branch manager 
in Preston, Eneland; and in 1919 was 
transferred to Paris. 

x * 4 

David Hendexson, a member of th 
John A. Ramsay agency, Connecticu 
Mutual, Newark, is a captain in _ the 
Officers’ Reserve Corps. He returned t 
the agency this week after two weeks 
training at Raritan Arsenal, N. J. 

* ca * 


John L. Baker of the home office of 


the Fire Association, and Mrs. Baker 
will leave on a European trip on the 
American Shipper July 31. 

* * * 
H. H. Redman, fire manager of the 


Prudential of England, is on a visit to 
Canada. He will go as far as Vancov- 
ver with R. S. Thorp, Canadian man- 
aver of the company. 

x * * 

Thomas M, Scott of Philadelphia, one 
of the leaders of the Penn Mutual Life, 
vill sail with his family on the Lurline 
from San Francisco August 6 on a trip 
to Hawaii. 

* + » 

John J. Hall, National Cons: rvation 
Bureau, filled an important role on Mon- 
day when in his capacity as first vice- 
commander of Ad Men’s of the 
\merican Legion in New York, he gave 
the response to a luncheon address }) 
Covernor Harold G. Hoffman of New 


Post 


Jers'y. The affair, held at the Adver- 
tising Club of New York, brought 4 
large turnout, A number of promr‘nent 





insurance men were guests including 
Claude W. Fairchild, acting general man- 
ager, Association of Casualty & Surety 
Executives, and Cap‘ain William J. Prd- 
rick, Fifth Avenue Association president, 
who heads Wm. J. Pedrick & Co., Ine 
A welcome addition to the party wa 
Tom A. Burke, who recently resign’ d as 
publicity director of the National Safety 
Council to join the Advertising Club 0 
New York as secretary and assistant 1 
the president. His widespread safety 
work has given Mr. Burke a wide ac 
quaintance among insurance men. 
* * * ' 

Claude W. Fairchild, Association © 
Casualty & Surety Executives, and R. 
Cilkey, Surety Association of America, 
on Wednesday attended and spoke ™ 
Washington, D. C., at the formal opéem 
ing of the joint casualty-surety service 
office there. 
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The Exciting Career of An 
Insurance Man 
Now in New York, paying a visit to 


the American International Underwrit- 


ers and its running mate, the American 
Asiatic Underwriters, is Captain Dmitri 
Van Dreyer, manager of the American 
Asiatic Underwriters in the province of 
Szechwan, China, which by the way is 
as large in territorial area as Germany 
and France combined. Few men in the in- 
surance business have had so exciting 
a life, have seen more ups and downs, 
have figured in more dramatic incidents. 
A Russian of the old regime, he has on 
two occasions been lined up against 
the wall having been condemned to death 
by the Soviets. That he is still alive is 
miraculous. He escaped the shower of 
bullets on one of these occasions as a 
result of poor marksmanship, fainting 
after the bullets hit the wall grazing 
his head. The other time he was wound- 
ed, but not killed. At the time of one of 
these thrilling experiences he had joined 
the Sovicts upon returning from Russia 
following his first flight from the coun- 
try, and was vice-minister of industry 
and trade of the Eastern Revolutionary 
provisional government of the Far East- 
ern Republic. His present headquarters 
are in Chungking, largest city of Szech- 
wan. 

Captain Van Dreyer is a graduate of 
the old naval academy of St. Peters- 
burg, now called Leningrad. When the 
World War started he was a captain 
in the Russian Imperial Navy. After 
the Revolution he became a captain of 
the Whites who were fighting the Bol- 
sheviks. In November, 1922, he was cap- 
tan of a gunboat which was patrolling 
the Bering Sea, keeping tab of the fish- 
erles situation for Japan and England. 
Vord was received from the Japanese 
that the Reds had captured Vladivostock 
in September, a month before. The gun- 
boats started to find contact with the 
test of the White naval fleet and army; 
had gotten as far as the Korean coast 
when the radio went out of commission 
ina typhoon. Eventually, the white refu- 
gee ships and army were found at 
Shanghai. The refugees were about to 
start for Manila where the Americans 
had promised shelter. 

After five years of fighting and other 
experiences in the far East with the 
Soviets Captain Van Dreyer, fed up, 
decided to remain in China. While there 
he had met and made friends with 
George Moszkowski, now president and 
then vice-president of the American In- 
ternational Underwriters, and at the time 
mn charge of the marine department of 
the American Asiatic Underwriters in 
Shanghai. Through Moszkowski and 
some other friendships which he made in 
Shanghai he got a job with one of the 
large British shipping outfits, Butters- 
field & Swire. The job was that of sec- 
ond mate, quite a come-down after being 
an officer in the Imperial Russian Navy. 
He accepted the situation philosophically, 
probably glad that he had gone through 














the great Russian drama and was sstill 
alive. The boat was a 4,000-ton craft, 
which made the journey on the river 


from Shanghai to Hankow. Next job he 
had was as assistant manager of trans- 


portation for G. A. Marden & Co., 
Shanghai, customs brokers. Its ships 
handled heavy cargo and machinery and 
also had a fleet of thirty-two motor cars. 
For personal reasons he resigned and 
later again became a mate, this time-on 
the S. S. Meiren, an American boat, 
which traveled from Shanghai to Chung- 
king, a distance of 1,600 miles through 
the Yangtze Rapids. Next he went with 
the Yangtze Rapid Steamship Co., an 
American concern. C, V. Starr and 
George Moszkowski persuaded him to 
enter the insurance business, and he be- 
came branch officer manager of the 
American Asiatic Underwriters at 
Chungking and is now the A. A. U.’s 
manager for Szechwan. 

The great province of Szechwan has 
as its principal industry Chinese herbs, 
which have marvelous curative faculties 
and which are sent to other parts of 
China and throughout the Orient. Also, 
it exports furs, goatskins and cowhides. 
The province also produces about half 
of China’s silk. 

Life in Szechwan is constantly excit- 
ing. For a long time it was independ- 
ent of China, with its own generals fight- 
ing each other for supremacy. Whoever 
had gained control of a city or village 
ruled with an iron hand and punishment 
for criminals was decapitation. Finally, 
the Nanking Government got control and 
still has it. Many heads continue to fall. 
Handling of fires is still on the Oricntal 
principle of direct responsibility for and 
punishment for fires. Different residents 
are in charge of different sections of the 
city and after a fire it is up to the 
person responsible for his area to find 
out how it started, why started and 
whether there was a profit in the fire. 
Somebody’s head is cut off and occa- 
sionally it is that of the man responsible 
for the district. It is up to him, there- 
fore, in order to save his own head, to 
find the real culprit. 

* * * 


N. Y. World’s Fair Insurance Exhibit 

The question of whether the fire in- 
surance compinies wil! or will not have 
an exhibit at the New York World’s Fair 
is still unanswered. After considerable 
discussion the decision has been put over 
until Fall. Also, if some companies do 
go in it is not known yet whether 
it will be in one building. 

Thus far in life insurance the Met- 
ropolitan Life has announced that it 
will have an exhibit. 

At the first Century of Progress 
World’s Fair in Chicago the life com- 
panies had an institutional exhibit which 
was designed by Tony Sarg, the artist. 
It gave a demonstration of how the 
funds of life insurance companies are 
invested, 

Companies have recently been seen to 
ascertain whether they will have an ex- 
hibit at the exposition which is to be 
built on an island near San Francisco. 


The Late Sir Arthur Worley 


Sir Arthur Worley, for many years 
head of the North British & Mercantile 
fleet of insurance companies, who died 
this weck, was generally regarded as the 
leading insurance man of Great Britain. 
A dominant personality, blunt and com- 
manding, an insurance man of extraordi- 
nary ability, his influence in insurance 
was tremendous. Frequently he was in- 
strumental in calling other companies 
into conference in critical or dramatic 
insurance situations, and after they had 
gathered he went immediately to the 
point. A typical incident was the Harris 
firebug case. A gang of incendiaries 
was costing fire insurance companies a 
great deal of money. Fires followed 
each other in quick succession. It was 
decided to go after the crooks hammer 
and tongs. Sir Arthur called a meeting 
of executives of other companies, and a 
fund was raised for apprehension and 
prosecution of the firebugs. Talking rap- 
idly to each executive in turn, Sir Arthur 
said: “Your contribution will be so and 
so.” 

William C. Crocker, one of the best 
insurance lawyers in London, and a 
sleuth extraordinary in “getting the 
goods” on criminals, was engaged. An 
investigation started which piled up so 
much evidence that convictions were 
easy. 

Sir Arthur Worley’s last visit to this 
country was when he made the journey 
here on The Queen Mary’s maiden trip. 
A prodigious worker, his health finally 
broken down and Lady Worley was in- 
sistent that he take a long rest. He 
decided to make the maiden trip on 
the Queen Mary with Lady Worley and 
their daughter, Stella. That decision was 
made a short time before the ship sailed 
for the U. S. A. and when there was a 
waiting list of 1,000 or more. A repre- 
sentative he sent to the Cunard Line for 
a suite returned with the doleful state- 
ment that the ship was booked up and 
there did not seem to be a chance for 
passage. That statement made no im- 
pression upon Sir Arthur who said 
sharply: “Did I tell you to go to the 
Cunard Line and come back with the 
information that the ship is booked up? 
The information I want from you is 
that you have booked Staterooms No. 
so and so.” When The Queen Mary left 
Southampton Sir Arthur was on board. 
It was an enjoyable trip with much com- 
panionship as among other passengers 
were Lord Essendon. vice-chairman of 
the Sun Insurance Office; and Viscount 
Knollys, managing director of the Em- 
ployers’ Liability. He took pleasure in 
this journey to America and his visit 
here, He was in good spirits, but his 
health continued to be poor upon his 
reiurn. In January he retired from 
managerial activities but continued as 
deputy chairman of the board of direc- 
tors of the North British & Mercantile 
and as chairman of the board of direc- 
tors of the North British & Mercantile 
subsidiary companies, 

The writer asked Sir Arthur Worley 
on The Queen Mary if he shared the 
opinion of the other managing directors 
that a European war between nations is 
not imminent. He said he did. Asked 
about a country which has a chip on its 
shoulders he said: “They are spending a 
lot of money on aeroplanes and there is 
a lot more that they will have to spend 
to meet their programs, but do you 
know that the average life of a war 
plane is only two years?” 

Among other subjects on which he 
was unusually well posted was that of 
aeroplane insurance. The North British 
is a member of the British Aviation In- 
surance Co., a pooling arrangement which 
consists of nine leading insurance offices. 
Another group of prominent companies 
are subscribers to the Aviation & Gen- 
eral Insurance Co. 

Outside of the insurance business Sir 
Arthur Worley occupied a leading posi- 
tion, too. During the World War he was 
appointed a member of the Advisory 
Committee to the Ministry of Munitions 
under the Explosives Liability Act and 
performed his dutjes so conscientiously 





WORLEY 


SIR ARTHUR 
and ably that he had conferred upon him 
the decoration of Commander of the 
British Empire. He was knighted in 1921 
and in 1928 was created a Baronet. His 
activities outside of the insurance busi- 
ness and the positions he held in connec- 
tion therewith also were an illustration 
of his prestige. Following complications 
growing out of the reparations, in 1933 
he was appointed chairman of the com- 
mittee in England which conferred rela- 
tive to a new credit situation which had 
arisen out of the German debt mora- 
torium. This committee had to do with 
long term loans of Germany at the time 
Dr. Schacht, now economic chief of Ger- 
many, was president of the Reichsbank 
and Sir Arthur Worley and his commit- 
tee conferred with him in London. 

Sometime before that Sir Arthur had 
been made chairman of the British com- 
mittee having to do with British liabil- 
ities relative to the Ivar Kreuger 
debacle. 

The former chief of the North British 
& Mercantile fleet took a genuine in- 
terest in the welfare of young men. He 
had been president of both the Insurance 
Institute of London and of the Chartered 
Insurance Institute. 


* * * 


A Boost for Amarillo 


Texas ®ntends to get all the favorable 
publicity possible out of the convention 
of the National Association of Insurance 
Agents which meets in Dallas the week 
of October 4. The Eastern Underwriter 
this week received a letter from John 
K. Boyce of Amarillo, Tex., and a mem- 
ber of the executive committee of the 
national association, saying that his town 
should not be overlooked. 

“My city boasts of the only helium 
producing plant in the United States 
and the sun shines on Amarillo 80% of 
the daylight hours annually,” said Mr. 
Boyce. 

* * * 


Travelers’ Bridge Experts 


James F. Gildea, a member of the 
actuarial department of the Travelers’ 
accident insurance department in the 
home office, has been winning honors in 
two varied sports, contract bridge and 
bowling. He, with three other Hartford 
bridge players, including Elliott Brown 
of the Travelers’ casualty underwriting 
department, represented southern New 
England in the recent Grand National 
Finals conducted by the United States 
Bridge League at the Montclair Hotel, 
New York City. Although the Hartford 
card-shufflers did not win the competi- 
tion, they defeated the famous Four 
Aces in three games. At bowling, Mr. 
Gildea was a member of the Travelers 
team which won first place in the All- 
Insurance League finals in Hartford. 
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W. D. Williams Elected —_ President Ewell Appoints 
Security President Virginia Ass’n Committees Nothing helps an Agent 
_— Appointment of committees to serve 
VICTOR ROTH BOARD CHAIRMAN | during his administration has been an- succeed like a suceessiul 
nounced by J. Davis Ewell, of Rich- 
Ill Health Causes Popular Head of New mond, newly elected president of the : d a 
Haven Companies to Give Up De- Virginia Association of Insurance Agents. company - and a suc=- 
tails; P. J. Berry Advanced J. S. McRae, South Boston, heads the 
executive committee. Other members are , . . 

One of the most generally beloved fire a Ragland, Richmond; H, Pat Hor- cessful company must Inc , 
ae » executives by men in all ranks ton, East Radford; Roger Clarke, Fred- a e The th 
Sy age maemaage + thei ericksburg, together with President Ewell financially strong. we af t 
of the business, Victor Roth, for many - sx ang - . ’ ° ing 

, Ms ' and Jesse A. White, Norfolk, first vice- Insurance 
years president of the Security of New president of the association. eee gy from Hu 
Haven and affiliated companies, resigned of other committees: Membership—R. E. counties 
that office at a meeting of the board last — at ba om — ze ig M. week at | 
a . “Tan xe ee avis, Lynchburg tuart Ragland, Rich- uehanna 
Friday in New Haven and was clected aa Legislative—Rieves S. Hodactt, PHILADELPHIA than 100 
chairman of the boards of = ay Martinsville, chairman; W. F. Curtis, pany offi 
companies. Mr, Roth has been in 1 Richmond; Taylor Johnson, Norfolk. and gues 
health during much of the past year. oe gages agg ornate E IRE and MARINE — 

a ied r . Wil- Morre stone, / riington, chairman; J. * resident 

At the same meeting Bags a . " C. Montgomery, Richmond; Frank Kin- INSURANCE COMPANY of Insur: 

liams, vice-president, was elected presi- ser, Covington. Casualty and Surety with F. ] 

dent. The directors also created the of- Robert I. Boswell, Richmond; Louis T. HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. Sprague 

fice of assistant to the president and Jobie, Norfolk; James J. Izard, Roanoke, x up the « 
ey S-HICAG “FICE: . Jackson Boulevard 

appointed Peter J. Berry to that position. ~~ pl nage pg sleet pereprigasise - wing te bon Jackson Boulevar¢ the outia 

In a notice to the field organization ed at the recent annual ccuelan’' at sotaciied pa gat chen nery Street Much 
President Williams said concerning Mr. old Point Comfort, President Ewell {.- a at danauane Stanee northern 
Roth’s resignation: “As chairman of the heads the conference committee. He ( Marine es fered wi 
boards of directors of the Security com- 4S appointed Donald C. Hancock, Rich- quoit pit 
panies, Mr, Roth will be in a position mond, to serve on this committee for pitching 

» * e , > cs « 1 > TT T folk - 
to render valuable service to the Secur- {W° Y¢ars and Calvert R. Dey, Norfolk, called © 


ity organization and yet be relieved of 
the details necessary to the office of 
president.” 

Connected with the insurance busi- 
ness for nearly fifty years, Victor Roth 
kriows the entire range of the business 
having come up from local agency and 
field work. He started as a clerk in the 
agency of Stillman & Son, Troy, N. Y., 
in 1888. After some years during which 


to serve for one year. Other members 
are Roger Clarke, immediate past presi- 
dent, and J. S. McRae, chairman of the 
new executive committee. Principal 
duties of this committee will be to con- 
fer with the companies as to rates, rules, 
forms and the like. 

President Ewell has called a meeting 
of members of the executive committee 
and chairmen of all the standing com- 





: , mittees to be held in Richmond July : . schedule to discontinue the requirement 

a acquired 5" good a = S 22 in the board rooms of the Virginia N.F.P.A. Field Service of a meter on separaie water supply 
re imsurance business he became an i= Fire and Marine for the purpose of dis N Citi lines t ‘ivate fire protection systems 
arson siati : otes on Eastern Cities lines to private fire protection systems. 
spector for the Underwriters Association cussing matters of interest to the asso- = : ; Nee : : As a result the cost of ins‘alation of 
of New York State. His first work as a ciation. No action has yet been taken _The field service division of the Na- automatic sprinklers and other private 
special agent was with Weed & Ken- with reference to the employment of a_ tional Fire Protection Association has protection is brought within reach of a 


nedy, representing a number of foreign 


salaried manager authorized at the Old 


issued brief reports on New York City, 


greater number of owners, 


soe 3 ae $ - , : property 
companies in the eastern states. His first Point Comfort meeting. It is possible Buffalo, Montclair, N. J.; and Paw- Montclair, N. J—As a result of con- 
connection with the sr ps Was in _ that this matter may receive considera- tucket, R. I. These follow: ferences of our engincers and local mem- 
when he was appointed special agent for tion. Pawtucket, R. I—The fire protection bers with officials of the water depart- 


New York State. Called to the home 
office, he advanced through various posi- 
tions, general agent, assistant secretary, 
vice-president and president, Mr. Roth 
maintained his wide acquaintance in all 


GO DEEP- SEA FISHING 


Members of the Twenty-five Year 
Club of the National Board of Fire Un- 


committee of the Chamber of Commerce 
is working for the adoption of the N. F. 
P. A. model ordinance to prohibit the 
sale and use of fireworks in Pawtucket. 


materially reduced 
connections to 
other private 
The charge for 


ment, this city has 
its annual charges for 
automatic sprinklers and 
fire protection systems. 


The Chamber of Commerce through its a six-inch pipe connection was dropped 
derwriters I , : 

ranks of the business and was gs much k off he Ni deep-sea fishing last board of directors has also recommended from $200 to $80 and that for a four-inch 
at home with a group of fieldmen as in Week off the New Jersey coast. Seven ite teed te 


the old days in New York State. 


active members and Paul B. Sommers, 
president of the National Board, who is 





passage of a law in 
make the prohibition state-wide. 


pipe was reduced from $100 to $60. 








Career of New President ex-Officio an honorary member. R. C. New York, N. Y.—A_ school for the ST. LOUIS OUSTERS UPHELD 
President Williams came out of the Dennett won most of the prizes, with training of firemen in inspection work 
West. He has been with the Security several members reporting no luck at all. has been established by the fire de- By Narrow Margin Agents Ass'n Sus- 
since 1910, has been its senior vice- presi- a i ie partment preliminary to the restoration tains Executive Committee in 
dent and in immediate charge of its of fire prevention authority to the de- Expelling Members 


Western operations through the depart- 
ment at Rockford, Ill. During Mr. Roth’s 


of the Connecticut Indemnity but since 
the beginning of 1937 has occupied the 





partment under the new charter which 
takes effect the first of next year. It is 








A special meeting of the Class 1 agents 


for In Aol oe 8 es ree of the Fire Underwriters Association of 
illness Mr. Williams has divided his time — of _ executive assistant at the reported that twelve hundred firemen : a * ea sy 
J rome office in New Haven for all Secur- will attend the school. St. Louis last week, by a narrow mar 

between New Haven and Rockford and . - o “i . : : : ‘ 
will continue to do so for the present. ed companies, The latter position has Buffalo, N. Y—The Western New gin, voted to sustain the action of the 
Native of Berlin, Wis., Mr. Williams -¢ agedanperoncgir aa tes base 4 ‘ = York y pn = grvnees executive committee on June 30 in ex- 
entered the business through the local I sistant to the president arounc ulfalo, las srevisec its rate pelling ‘tic Chttiee % Cane Agency Co. 
agency of Mendenhall & Hoopes at Du- and Harkins Son & Co., both Class 1 

luth in 1890. He became special agent 


for the Fireman’s Fund in the North- 
west four years later and in 1897 he was 
appointed special agent for the Spring 
Garden for three northwestern states. 
Mr. Williams’ entrance on the Eastern 
field was in 1904 when he was called to 
the home office of the Spring Garden in 







Standard Insurance Company | 
of New York 


Head Office: 80 John Street. New York 


for failure to observe the “in- 
organization as 


agents, 
and-out” rules of the 
applied to the Marsh & McLennan-Cas°, 
Thomas & Marsh situation, A two-thirds 
vote was needed to overrule the action 
of the executive committee. 


It was learned that only thirty-four 
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Philadelphia as vice-president, In 1910 . : : of the sixty-two Class 1 members of the . 
he accepted the appointment as mana- J. A. Kexsey, President G. Z. Day, Vice-President C. L. Henry, Secretary ecesciotion attended tu mectur 260% ee 
ger of the Western department of the these nine declined to vote on either 
Security at Rockford. He served two Statement December 31, 1936 case. On the Crane agency case four- Craig, 
years as president of the Western In- CAPITAL . ; " ‘ : : , $1,500,000.00 teen members voted for the committee special 
surance Bureau. He was also one of the PREMIUM RESERVE i ’ t : : : 1,488,604.23 action and eleven against. In the Har- Engler 
organizers and twice president of the OTHER LIABILITIES i : . 3 Z . : 229,289.95 kins Son & Co. case the vote was twelve 
Western Underwriters Association and NET SURPLUS. 4 ‘ i i > é 5 3,450,793.34 to thirteen against the committee. In Insura 
served also as president of the Hail In- TOTAL ASSETS x . f i i i ‘ x 6,668,687.52 view of the close vote and weak support Na 
surance Association. given the executive committee it is pos- 

Peter J. Berry has been associated New York Insurance Department Valuation Basis. ee wow 4 “ee at $60,488.02 oilide that Marsh & MclLennan-Case, agent, 
with the Security for several years more oo Ge aap 7 >, TaEOmD EUS oe Sage Sy Se Thomas & Marsh may be admitted to Casua’ 
particularly in charge of the operations membership, Weets 
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Rain Fails “Vo Stop Annual Outing 


of 


‘Tri-County Ass'n at Blairstown, N. J. 


By W. L. Hadley 


The third Tri-County Insurance Out- 
ing of the Tri-County Association of 
Insurance Agents—comprised of agents 
from Hunterdon, Sussex and Warren 
counties of New Jersey—was held last 
week at Rocco’s Villa Sunset, Lake Sus- 
quehanna, Blairstown, N. J., with more 
than 100 agents, special agents, com- 
pany Officials, insurance department folk 
and guests attending. 

Albert B. Craig, Blairstown, N. J., is 
president of the Tri-County Association 
of Insurance Agents, and he, together 
with F. Roy Baxter, C. A. Reger, W. R. 
Sprague and James C. Jamieson made 
up the committee of arrangements for 
the outing. 

Golf Winners 

Much needed rain throughout the 
northern section of New Jersey inter- 
fered with carrying out the boat race, 
quoit pitching contest and the horseshoe 
pitching event. These numbers were 
called off. There was golf, however, 


7 Top row, left to right: Wm. Boyd Creveling, agent, Washington, N. J.; Russell Burke, special agent, Sun Insurance Office; 
Craig, agent, Blairstown, N, J., and president Tri-County Association; P 


Special agent, Queen Insurance Co.; H 


Van Ness, agent, Belvidere, N. J.; J. L. Martin, manager, Standard Accident, Newark, N, J.; Al. Sinn, agent, Passaic, N, J.; Charles E. Meek, Jr., agent, Paterson, N. J.; 


which was played over the Blairs Acad- 
emy 9-hole course, This event went on 
notwithstanding the rain. The results 
follow: 

18 Hole Kickers Handicap: first, H. 
G. Houghton, Trenton, 84; second, Wil- 
fred Garretson, Newark and Millstone, 
83; third, Edward Lewis, Home, 82. The 
numbers set up were between 80 and 90, 
and the winners were decided by draw. 

The low gross prize was easily nailed 
by J. L. Martin, manager of the Stand- 
ard Accident, with a 78 score. This 
Martin boy is some golfer, folk who 
attend most insurance golf events in 
northern New Jersey will attest. 

Before the golf hostilities began lunch- 
econ was served at Rocco’s Villa Sunset. 
At this luncheon several guests were 
introduced who in turn made short talks. 

Among Those Attending 

Among those attending the Tri-County 
Outing were Albert B. Craig, James C. 
Jamieson, John A. Adams, S, A. Hart- 


nai 


Englewood, N. J.; Henry Borchers, special agent, Crum & Forster. 


Second row, left to right: John Sullivan, special agent, Crum & Forster; A. B, Craig, agent, Blairstown, N, J.; Geo. C. Hendershot 
Insurance Department, Trenton, N. J.; Chris A, Gough, Deputy Insurance Commiss 
ark, N. J.; J. C, Eastmead, manager, Hartford Accident & Indemnity, Newark, N, J 
N. J.; C. Stanley Stults, agent, Hightstown, N. 
(Side View) John Neilson, agent, Englewood, N. J.; William R. Griffith, agent, Washington, N. J.; Lester Oliver, agent, Cinton, N, J.; Wesley Carlson, special 
. Bradley, Glens Falls Indemnity; Fred J. Merselis, agent, Passaic, N. J.; David H, Prescatt, special agent, Fidelity & 


Third row, left to right: 


agent, Glens Falls Insurance Co.; Stuart North, Glens Falls Indemnity; E, R 


Casualty, Newark; Senator Theo. B. Dawes, Blairstown, N. J r 
Westfield, N, J.; Richard Bunnell, agent, Springfield, N, J.; Charles H, Frankenbach, agent, Westfield, N. J.; Herman F, Beck, agent, Summit, N, J.3 


. A. Weis, special agent, American Insurance Co.; A > : 
arry E, Watt, agent, Franklin, N. J., and Assemblyman from Sussex County; Carl Cooper, Dover, N. J.; Le Roy B. Bellis, agent, Flemington, N. J.; 


ford Fire; John C. Hasenfus, U. S. F. 
& G.; Norman E. Burman, U. S. F. & 
G.; Gordon Cuyler, S. A. Excelsior Fire; 
W. E. Cooper, S. A. New Hampshire 
Fire; Le Roy B. Bellis, Flemington, 
N. J.; H. J. Staples, High Bridge, N. J.; 
Theo. S. Brown, State Association ex- 
ecutive committee, Perth Amboy, N. J.; 
B. R. Howe, S. A. Automobile Ins. Co.; 
T. J. Ryan, S, A. Automobile Ins. Co.; 
L. B, Hazzard, Underwriters Adjustment 
Bureau; W. F. O’Brien, editor, “New 
Jersey Agent.” 

Also George G. Hendershot, Newton, 
N. J.; T. Mackintosh, S. A. Fire Asso- 
ciation; Harry E. Watt, Franklin, N. 
J.; Ed. Schmults, past president, State 
Association; Donald M. Pearsall, chair- 
man, State Association membership com- 
mittee, Westfield, N. J.; Wm. Hurtzig, 
past president, State Association, Mor- 
ristown, N. J.; A. C. Sinn, Passaic, N. 
J.; A. J. Keith, S. A. Hartford Fire; 
T. D. Edsall, Hamburg, N. J. 


2 





.; John Rogers, special agent, Fidelity & Casualty, Newark; Wilfred Garretson, adjuster, Millstone, N. J.; 


K. Andrews, special agent, Aetna Insurance Co.; 


Also Wilfred Garretson, Fire Compa- 
nies’ Adjustment Bureau; O. W. Acton, 
vice-president, State Association, Salem, 
N. J.; Wm. Bayley, Hackettstown, N. 
J.; George A. Paul, S. A. Maryland 
Casualty; F. Roy Baxter, Phillipsburg, 
N. J.; J. D. Sullivan, S. A. Westchester 
Fire; R. C, Hosmer, president, Excelsior 
Fire, Syracuse, N. Chas. G. Van 
Ness, Belvidere, N. J. 

Also Alfred W. Day, Dunellen, N, J.; 
W. L. Hadley, The Eastern Underwriter, 
New York; Walter J. Snediker, Insur- 
ance Department, Trenton, N. J.; Chris 
Gough, Deputy Insurance Commissioner, 
State of New Jersey, Trenton, N. J.; 
S. H. Reiter, S. A. American Ins. Co.; 
Palmer A. Weis, S. A. American Ins. 
Co.; Wm. Boyd Creveling, Washing- 
ton, N. J.; David H. Prescott, S. A. 
Fidelity & Casualty; H. B. Hodge, man- - 
ager, National Surety Corp.; H. G. 
Houghton, Trenton, N. J.; Edward Lewis, 

(Continued on Page 24) 


S. H, Reiter, special agent, American Insurance Co.; A. B. 


W. H. Lebach, 
Charles 
John Neilson, agent, 


, agent, Newton, N, J.; W. J. Snedicker, New Jersey 
ioner, State of New Jersey; E. A. McCaskie, Newark, N. J.; Howard D, Meyer, manager, Globe Indemnity, New- 
.; F. Roy Baxter, agent, Phillipsburg, N. J.; Arnold Reger, agent, Whitehouse, N. J.; Chris A. Gough, Trenton, 


Donald Pearsall, agent, 
Alfred W. Day, agent, Dunellen, N, J 
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Start Movement to Revise 
Oklahoma Insurance Code 


Forty insurance men from all parts of 
Oklahoma met in all-day session at the 
Oklahoma University Club in Oklahoma 
City on Tuesday, July 13, to take stock 
of insurance developments during the 
past two years and to plan a_ united 
course for the future. The meeting was 
composed of the executive committee of 
the Oklahoma Association of Insurors, 
leading agents and company men from 
all branches of insurance. A committce 
was authorized to call upon the governor 
and State Insurance Board when all 
three members of the Board are pres- 
ent, to ask for uniform and non-discrim- 
inatory regulations of all branches of in- 
surance, Another important step was the 
authorization by the executive committee 
to Manager J. D. Saint to seek the aid 
of university authorities in the immedi- 
ate study of Oklahoma insurance laws 
and the preparation of a complete re- 
vision of the constitution and_ statutes 
of insurance in a modern and all inclus- 
ive insurance code. 

“What we want in Oklahoma,” said 
Mr. Saint, “is a stable government in in- 
surance, one not torn by political dissen- 
tion and one free of class favors. We 
shall seek by agitation during the forth- 
coming year to educate the public and 
persons who offer themselves for public 
office the crying need to revamp our en- 
tire insurance structure so we may be 
legally sound and morally right in all 
our public relations. We want such a 
code as will command the respect of our 
citizens, one in which all classes of com- 
panies, domestic and foreign, who trans- 
act every sort and kind of insurance shall 
know definitely where they stand and 
what limitations are imposed.” 


Dallas Meeting 


(Continued from Page 1) 
expenses,” said Secretary Walter H. 
Bennett. 

The number of company representa- 
tives which attend the conventions of 
the National Association of Insurance 
Agents has been growing. At some con- 
ventions there have been as many as a 
dozen or fifteen home office and field 
men. Quite a number of groups have 
suites where there are either exhibits 
or “open house.” Many presidents and 
United States managers of companies 
have attended the conventions. 

The expense of the conventions has 
been growing. In the old days the con- 
ventions lasted only a few days, but of- 
ficers and committeemen of the National 
Association and officers of state associa- 
tions now come two or three days be- 
fore the main convention starts. 





Registration Fee Comment 


In discussing registration Eric Gam- 
brell of the finance committee said in 
a statement this week: 

“If the companies will register all the 
men who come to Dallas we will not 
need direct contributions from the com- 
panies. Our local agents have already 
contributed $1,000 for advance expenses 
and we hope we will not have to ask any 
one outside the agency ranks for cash. 
I am told that one company admitted 
having ten men at a recent national con- 
vention and registered only two. That’s 
unfair to the boys who are putting on 
the convention.” 

Charles R. Tucker, hotel committee 
chairman of Dallas convention, said: 

“With more than one thousand hotel 
rooms available, no one need fear that 
we cannot take care of the convention. 
We are insisting that all hotel reserva- 
tions come to our committee and we are 
dating and numbering the requests as 
they arrive. We cannot make actual 
room assignments at this time, but our 
hotel committee and representatives of 
the hotels will guarantee fair treatment. 
We have only one desire and that is to 
make everyone who comes to Dallas glad 
that he came. In the two headquarter 
hotels, the Adolphus and the Baker, we 
have 750 rooms and they will be given 


Made Advertising Manager 
For National Fire Group 





Underwood & Underwood 


JARVIS WOOLVERTON MASON 


Colonel F. D. Layton, president of the 
National Fire and affiliated companies, 
with head offices in Hartford, has an- 
nounced the appointment of Jarvis 
Woolverton Mason as manager of its 
advertising department. Mr. Mason, well 
known among fire insurance advertising 
managers and active in the Insurance 
Advertising Conference, has been for 
the past six years advertising counsel for 
the London Assurance group of com- 
panies in New York City. 

Mr. Mason was born at Mount Ver- 
non, N. Y. While attending evening 
classes at the New York University he 
established his own local agency in 
Mount Vernon and operated it for four 
years. He then sold his local agency to 
enter the advertising business when he 
joined forces with the G. Lynn Sumner 
Co., and subsequently with Charles Au- 
stin Bates, Inc., advertising agencies in 
New York. While identified with the 
London Assurance group Mr. Mason di- 
rected several market researches, a tech- 
nique then new to the fire insurance 
business. One of these researches, made 
in collaboration with the National Asso- 
ciation of Credit Men, revealed the in- 
surance-buying practices of 22,000 of 
America’s leading manufacturers and 
wholesalers. 

A program is being prepared by Mr. 
Mason to aid the agents, nation-wide, of 
the National Fire and its affiliated com- 
panies in presenting the merit and value 
of sound and dependable stock fire in- 
surance, and their agents will be fully 
advised in due time. 


PHOENIX-CONN. FIELD CHANCE 








Glen L. Pickens Goes to Wisconsin; 
M. P. Griffen Succeeds Him 
in Iowa Field 

Glen L. Pickens, until recently special 
agent in Iowa for the Phoenix-Connecti- 
cut group, has been transfered to Wis- 
consin as state agent to succeed John 
Qualmann, who has accepted an interest 
in a prominent local agency in Milwau- 
kee. Mr. Pickens will make his head- 
quarters at 310 Mackie Building, 225 
East Michigan street, Milwaukee, Wis- 
consin. 

Maurice P. Griffen, a Phoenix home 
office graduate, has been appointed spe- 
cial agent in Iowa to succeed Mr. Pick- 
ens. Mr. Griffen will make his head- 
quarters with State Agent Payseur in 
the Old Colony Building, Des Moines. 





to out-of-Texas folks first. All we ask 
is that you make reservations as soon as 
possible and as definite as possible; in- 
dicating your hotel preference if you 
have a preference.” 
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abor unrest frequently leads t8-tots and property damage. 


Tell your clients who own business and dwelling property 
about the Supplemental contract, which for a comparatively 
small additional cost, will protect them from loss not only due 
to riots but explosion, windstorm, hail, aircraft and motor 
vehicle damage as well, 
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A. G. Sweet President of 


London Insurance Institute 


At the annual meeting of the Insur- 
ance Institute of London, held early in 
July, Alfred G. Sweet, F. C. I. I, gen- 
eral manager of the Guardian, was unani- 
mously elected. president for the ensuing 
year, and A, S. Rogers, general manager 
of the London & Lancashire, deputy 
president, William A. Hurst, F. C. I. L, 
general manager of the Car & General 
and Motor Union companies, has com- 
pleted his term as president and re- 
verted to the office of immediate past- 
president. 

Lord Plender, F. C. A., was unani- 
mously re-elected honorary auditor and 
W. I. Featherstonehaugh (controller of 
accounts, Commercial Union), honorary 
treasurer. Sixteen vice-presidents were 
also elected. 


LONDON INSTITUTE MEMBERSHIP 

In his annual address to the Insurance 
Institute of London, President W. A. 
Hurst said that the institute had in- 
creased its membership during the year 
apart from the increase resulting from 
the recent fusion with the Institute of 
National Insurance, He also mentioned 
that London had gained a high percent- 
age of good results in the insurance ex- 
aminations. 

Alluding to the large number of vice- 
presidents, Mr. Hurst said that it had to 
be remembered that they constituted an 
electoral body of whom at least fifteen 
must serve on the council. No fewer 
than 247 separate insurance offices are 
represented on the London Institute and 
the vice-presidents have to be as repre- 
sentative as possible. 


CANADIAN ARSON LAW 

At the annual meeting of the Cana- 
dian Fire Marshals Association in Ot- 
tawa amendments to the arson provi- 
sions of the Criminal Code of Canada 
were endorsed and recommended to the 
Minister of Justice. The proposed 
amendments would effect a reduction in 
the present penalties for various de- 
grees of arson and would provide that 
where an accused person is the holder 
of or named as a beneficiary under a 
fire insurance policy on the property 
where the fire occurred such fact is 
prima facie evidence of intent to defraud. 





N. F. P. A. 1938 MEETING 
The National Fire Protection Asso- 
ciation will hold its 1938 annual meeting 
in Atlantic City during the week of 
May 9 
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CONFIDENCE 
A Marketable Asset 


cA nm agency connection 


with the HOME FIRE & MARINE, founded in 1864, is 


an alliance with a company of unquestioned security 


and unfaltering service—security and service that rest 


on a firm foundation of strength, permanence and 


stability. With underwriting and loss-paying facilities 


available throughout the nation, HOME FIRE& MARINE 


has earned the confidence of the insuring public. 
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Circulates New Plan 
Of Rating for Fire 


WOULD APPLY NATION-WIDE 





Milton W, Mays, Jr., Outlines Program 
In Dissertation on Pennsylvania 
Fire Insurance Rating 





A dissertation on fire insurance rat. 
ings in Pennsylvania by Milton W. 
Mays, Jr., presented to the faculty of 
the Graduate School of the University 
of Pennsylvania in partial fulfilment of 
requirements for a Doctor of Philosophy 
degree has been sent to insurance papers 
and others. It constitutes a booklet of 
130 pages. In the author’s opinion fire 
insurance rating in Pennsylvania is not 
satisfactory. He offers a proposed plan 
“to correct the faults of the Pennsyl- 
vania rating structure,” which at the 
same time is designed for application 
throughout the U. S. “in order to pro- 
vide a uniform treatment of the fire 
risk,” 

Objectives 


The first objective of the proposed 
plan for rating fire risks is to provide 
one rating structure which can be ap- 
plied to all risks in all parts of the 
U. S. Thus, the main purpose of state 
rating organizations, in Mr. Mays’ plan, 
would be rating instead of rate-making 
and checking of policies in order to 
force the companies to use the prescribed 
rates, 

The second objective would be to pro- 
vide rates which will be sufficient to 
pay for losses, reasonable expenses and 
to allow for a reasonable profit upon 
any invested capital, which in his opin- 
ion should be 5%. The third objective 
is to reflect the relative importance of 
the aggregate of loss-causing factors. 
To accomplish the third objective it 
will be necessary to base the rates upon 
the recorded statistics of previous losses 
as gathered by the central rating asso- 
ciation. The experience period which 
should be used as a basis of rate-making 
is a matter of detail and cannot be spe- 
cified arbitrarily in advance, he says. An 
experience period of five years, as is 
used in the calculation of the manual 
rates for certain casualty lines, seems 
like a workable period for which a mov- 
ing average could be calculated, he 
comments, 

The fourth objective of the plan is 
to provide for a simple and inexpensive 
application. 


National Basis Rates 


Discussing his ideas of national basis 
rating he said: 

“The starting point of the proposed 
system will be the National Basis Rate 
for an occupied but unexposed building 
for each hazard group. This figure will 
be obtained as follows: Take the aggre- 
gate fire loss (building and contents) for 
each hazard group. Deduct all exposure 
losses for each group to obtain the ag- 
gregate fire loss for risks of each haz- 
ard class, occupied but unexposed. Next, 
divide the total unsprinklered fire loss 
for each hazard group by the full value 
of all the unsprinklered insured _build- 
ings and contents (expressed in $100 
units) for each hazard group. The re- 
sult will be the rate per $100 of non- 
sprinklered value for occupied but unex- 
posed risks of a given hazard group. This 
will be known as the National Basis 
Rate for unsprinklered risks of a given 
hazard group. 

“The recorded statistics on fire losses 
may show that a sprinklered risk should 
receive a lower rate than an_ unsprin- 
klered risk. The information as to the 
percentage. of each risk protected by 
sprinklers will be available for each 
hazard group. The rate-makers can 
translate this into the value of all the 
buildings and contents protected by 
sprinklers in each hazard group. To 
obtain the charge which is to be made 





July « 


— 


for spt 
vide th 
the tot: 
erty (e 
sult wil 
klered ° 
sprinkle 
tained. 
an uns 
1s parti 
klers. 

sprinkle 
used. 

the sp! 
are use 
worth ; 
for thi 
comple! 
require 
only a 
klered_ 
Theret 
value ¢ 
sprinkl 
be $10 
$50,000 
for thi 
500 (in 
or $15¢ 
to, Say 
for the 
be 500 
total r 
sum of 


“All 
been b 
ence 0 
essenti 
taken 
differe: 
arises 
ual rat 
suranc 
suranc 
bility | 
local e 
quate 
the al 
given 
than t 
quate. 
modif} 
ing to 
ciple | 
plan { 
connec 
the re 
sured 
classifi 
Basis 

“Th 
ance 
averag 
secure 
when 
experi 
quate 
detern 
pose « 
that § 
at lea 
group 
quate 
rate-n 
necess 
tected 
tected 
Unprc 
tricts 
a city 
annua 


tional 
ard ¢ 
for th 
ly up 
the ci 
losses 
fires 

experi 
a we 
Basis 
40%. 

in los 
in a 
ence 

the N 
group 
form, 
plied 

klere: 





iro- 

to 
and 
pon 
in- 
Hive 


of 





July 23, 1937 




















———— 







ITER © 


4 


Page 23 








for sprinklered portions of the risk, di- 
vide the loss on sprinklered property by 
the total sprinklered value of the prop- 
(expressed in $100 units). The re- 
cult will be the rate per $100 of sprin- 
klered value. The rate per $100 of non- 
sprinklered value has already been ob- 
tained. It is now possible to rate either 
an unsprinklered risk or a risk which 
is partially or wholly protected by sprin- 
klers. If the risk is wholly protected by 
sprinklers only the sprinklered rate is 
used. If it is partially protected, both 
the sprinklered and unsprinklered rates 
are used. Take, for example, a building 
worth $100,000. The unsprinklered rate 
for this building is, say, 30 cents. To 
completely sprinkler this building would 
require 1,000 sprinkler heads. However, 
only a part of this building is sprin- 
klered with a total of 500 sprinkler heads. 
Therefore, 500/1,000 or one-half of the 
value of the building will take the non- 
sprinklered rate of 30 cents. This will 
be $100,000 multiplied by one-half or 
$50,000 of value unsprinklered. The rate 
for this portion of the building will be 
500 (in $100 units) multiplied by 30 cents 
or $150. The sprinklered rate amounts 
to, say, 15 cents. Therefore, the rate 
for the remainder of the building will 
be 500 multiplied by 15 cents or $75. The 
total rate on the building will be the 
sum of $150 and $75 or $225. 


The Local Basis Rate 


erty 


“All of the preceding calculations have 
been based exclusively upon the experi- 
ence of the country as a whole. _It is 
essential, however, that cognizance be 
taken of the difference in loss costs in 
different localities. The same problem 
arises in the determination of the man- 
ual rate in workmen’s compensation in- 
surance. It is solved in this line of in- 
surance by the use of a territorial credi- 
bility table which shows the amount of 
local experience which is considered ade- 
quate for autonomous rate-making and 
the amount of credit which is to be 
given to local experience which is less 
than the amount considered to be ade- 
quate. In this way, it is possible to 
modify the National Basis Rate accord- 
ing to local experience. The same prin- 
ciple can be adopted in the proposed 
plan for rating the fire risk. In this 
connection, local experience will mean 
the recorded data on fire losses and in- 
sured value at risk for a given locality 
classified as described for the National 
Basis Rate. 


“The successful application of insur- 
ance principles depends upon the law of 
average. Accurate probabilities can be 
secured from the use of averages only 
when there is an adequate body of loss 
experience. What constitutes an ade- 
quate body of loss experience must be 
determined inductively. For the pur- 
pose of illustration, it may be assumed 
that $1,000,000 in losses annually from 
at least 1,000 fires in any one hazard 
group has been demonstrated as an ade- 
quate body of loss experience gor local 
rate-making autonomy. It wilf now be 
necessary to distinguish between pro- 
tected and unprotected districts. Pro- 
tected districts will include only cities. 
Unprotected districts will include all dis- 
tricts other than cities. Experience of 
a city which produces $1,000,000 in losses 
annually from at least 1,000 fires in any 
one hazard group will receive 100% local 
credibility. In other words, the Na- 
tional Basis Rate for a particular haz- 
ard group will be ignored and the rate 
for that hazard group will be made sole- 
ly upon the basis of the experience of 
the city. If a city has only $600,000 in 
losses yearly from not less than 600 
fires in a particular hazard group, the 
experience of the city would be given 
a weight of 60% while the National 
Basis Rate would be given a weight of 
409%. When a city has less than $100,000 
in losses yearly from less than 100 fires 
ma particular hazard group, its experi- 
ence will be given zero credibility and 
the National Basis Rate for that hazard 
group will be used in its unmodified 
form. This credibility table can be ap- 
plied to either sprinklered or unsprin- 
klered experience.” 





First Decline in Building 


Permits in Over Two Years 


Three successive monthly declines 
brought the June volume of building per- 
mits below that of June, 1936. It is 
necessary to go back two and a half 
years, or to December, 1934, in order to 
find a decrease in building from the 
same month of the preceding year. At 
that time the drop was 15.2%. 

Building permit values for 215 cities 
of the United States, according to Dun & 
3radstreet, Inc., amounted to $94,640,306, 
a loss of 3.7% from the May figure of 


$98,304,779. There is no change for the 
normal seasonal movement for this pe- 
riod. The June total compared with $112,- 
640,106 for the same month last year, 
or a decrease of 16.0%. 

Permits for New York aggregated $11,- 
941,054 during June, the smallest since 
February, 1936, and compared with $19,- 
346,563 in May, and $40,011,404 in June 
a year ago. This represented decreases, 
respectively, of 38.3 and 70.2%. 

Outside of New York the building vol- 
ume totaled $82,699,252 last month, a 
gain of 4.7% over the May figure of 
$78,958,216, and an increase of 13.9% as 


AUTO TRAILER FIRE HAZARDS 

Following the round table discussion 
at the 1937 annual meeting of the Na- 
tional Fire Protection Association in 
Chicago concerning the various fire haz- 
ard problems incident to the use of the 
automobile house trailer, the board of 
directors, complying with the action of 
the meeting, has voted to organize a 
new committee on this subject. Hugh M. 
Robinson of the Underwriters Labora- 
tories, Inc., is to be chairman. 





compared with the 1936 comparative of 
$72,628,702. 








“WOULD HAVE SUFFERED 
COMPLETE LOS 





Wao could foretell that this Aero Auto- 
matic Fire Alarm System would perform such 
great service before even one day had passed? 
But fire gives no warning. It strikes suddenly 


—when least expected. 


In this case, fire broke out at four o’clock in 
the morning on the second floor of the plant 
of a bedding manufacturer.* A red-hot bolt 
dropped from a gas heater onto a mifttress 
which quickly burst into flames. The rapid 
rise of temperature immediately and auto- 
matically operated the Aero Automatic Fire 
Alarm, summoning the fire department which 
arrived before the fire gained headway. 

“We feel,” wrote the company’s General 
Manager, “that had it not been for this installa- 
tion, we would have suffered a heavy, if not com- 
plete loss of our building and its contents.” 


The A.D.T. Aero Automatic Fire Alarm System de- 
tects and reports fire when it starts, enabling the 
fire department to arrive before a blaze assumes dan- 
gerous proportions. Aero thus overcomes the hazards 
of belated discovery and delayed or inaccurate alarms 
—the causes of most large-loss fires. Descriptive 


literature will be sent on request. 


*Name on request, 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH CO., 155 Sixth Avenue, New York, N. Y. 


Central Station Offices in all principal cities 


44 


The fire started when a red-hot bolt 
fell from the heater onto a mattress. 









A NATION-WIDE PROTECTION SERVICE 


AGAINST FIRE, BURGLARY AND HOLDUP 
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Brokers and 
Agents 


|News 














L. D. Muller, A. & H. Specialist, 
Has Summer Sales Tips for Brokers 


One of the fast growing agencies in 
the metropolitan New York area is the 
Louis D, Muller Agency, 90 John Street, 
which specializes exclusively in accident 
and health insurance. This line has 
grown in importance during the past few 
years and brokers and life insurance 
agents are giving it more and more at- 
tention as they realize their clients are 
not fully protected unless they have the 
proper income protection. Keeping pace 
with this increased interest the Muller 
agency, 30% ahead in premium volume 
for the first half of 1937, has gained rec- 
ognition in a highly competitive field as 
a clearing house for the A. & H. busi- 
ness of some 275 brokers and agents. 

Behind this record of achievement is a 
sensible system of educational sales guid- 
ance, observed by Louis D. Muller, head 
of the agency, who had a background of 
twenty years as a company underwriter 
before turning to production. Basically it 
is sales stimulation by indirection and 
suggestion instead of by sales pressure. 
Mr. Muller takes the position that pro- 
ducers do not need him to tell them how 
to sell but they do require fundamental 
background facts about A. & H. insur- 
ance before they can intelligently present 
the need for it to their clients. Therefore, 
he urges that they have a _ working 
knowledge of the accident policy, its in- 
suring clauses, and how the policy is 
handled by home offices. 


Summer Time Boom Season 


‘ 
The summer time when production in 


other lines slows up, is logically the boom 
season for accident insurance and alert 
producers in Mr. Muller’s opinion can 
profitably start production drives for such 
business. Vacationists are in a receptive 
mood, Their greatly increased outdoor 
activity with all its potential hazards 
make them excellent prospects. Once the 
business is on the books it represents a 
valuable entering wedge to other desir- 
able lines, particularly life insurance and 
annuities. Few brokers on their toes are 
overlooking this point, Mr. Muller says. 

For example, one of his brokers suc- 
cessfully combines accident insurance 
with the annuity in his sales talk. With 
telling effect he points out that if the 
prospect becomes disabled through an ac- 
cident his weekly indemnity not only 
represents an immediate “annuity” but 
will further augment his income both be- 
fore and after his regular annuity con- 
tract matures. 

Just the other day 


another broker 


NEW BRUNSWICK SETS FEES 

With the new Insurance Department 
Insurance Act of 1937 in 
New Brunswick and the appointment of 
Kk. B. Maclatchy as Superintendent of 
Insurance the New Brunswick govern 
ment has announced a schedule of agents’ 
fees. The fee for life, accident and sick- 
ness licenses remains at $5 for the orig- 
inal or renewal. Brokers are taxed $10 
and non-resident agents or brokers are 
assessed $25 for any class. The renewal 
date for licenses is May 31 each year. 


created by the 


cleared through the Muller office a $100 
weekly indemnity “app” which gave in- 
come protection to a man whose income 
is from $6,000 to $7,500 a year. Mr. Muller 
congratulated the broker on a nice selling 
job, At first the insured had been inter- 
ested in no more than a $25 weekly in- 
demnity contract but the broker with 
knowledge of his client’s earning power 
inquired: “Would you be willing to come 
to work for me for just $25 a week ?” The 
client saw the point and without further 
discussion increased the amount of his 
protection to $100 a week. 


Sales Resourcefulness Needed 


Resourcefulness in making the sale is 
a decided help to the producer in Mr. 
Muller’s opinion, and to illustrate his 
point he touched on the recent experience 
of a broker with a’ prospect who was 
employed by a large corporation carry- 
ing group disability insurance on its em- 
ployes. The prospect argued that he did 
not need weekly indemnity—at least for 
a month or more after disability. The 
reason given was that his employer was 
prepared to reimburse him in case of 
sickness or accident. “In such cases,” sug- 
gests Mr. Muller, “rather than lose the 
line entirely the broker might do well to 
state that for a reduction in premium it 
is possible to buy a policy eliminating the 
weekly indemnity for the first month of 
disability but which will pay for hospi- 
tal, nurse and surgical operation expenses 
from the very first day.” 

Mr. Muller, a staunch believer in fit- 
ting A. & H. protection to a client’s ac- 
tual needs, is frequently called upon to 
analyze policies brought in to him by 
agents and brokers, He reviews them 
solely on the basis of merit in fitting 
needs, maintaining that in fairness to the 
insured he should have a clear-cut pic- 
ture of what his accident insurance will 
actually provide in case of misfortune. 
He says: “Recommending an amount 
larger than the client can stand kills fu- 
ture sales,” and his conclusion on this 
point is that the broker or agent who 
will think first of what the client really 
needs and then of his own commission 
will be the gainer in the long run. 


FRANK S. BOWES DEAD. 
Frank Stewart Bowes, insurance agent 
and real estate broker in the Oranges 
and Maplewood,'N. J., for 30 years, died 
last week of heart disease at his sum- 
mer home in Point Pleasant 





HOST AT BASEBALL DINNER 

Members of the New York 
baseball team of Indemnity 
of North America entertained 
of the Philadelphia office 
and their friends at a dinner at the 
Hotel St Brooklyn, recently 
following a game between the two teams 
that afternoon. Charles Gosling is New 
York and William Harkins 
manages the Philadelphia nine. 
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PHOENIX OF LONDON--AMERICAN 
L. &L. &G FIDELITY PHENIX 
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FACILITIES 
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NORTH AMERICA U 


Service Since 1893 


FIREMAN’'S FUND 
S. FIRE FRANKLIN 


EXPERIENCE 
CO-OPERATION 


O’GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 


1172 RAYMOND BOULEVARD - 


New York Brokerage 


110 William Street 


FIRE ASS'N 


NEWARK FIRE ST. PAUL 


Metropolitan Marine Agent 
For Philadelphia Nat'l 


NATHAN 


FRIEDMAN 


The Philadelphia National of the Fire 
Association group has appointed Nathan 
Friedman, 116 John Street, New York, 
as its metropolitan marine agent. He 
is also the New York City and subur- 


ban head agent for the Sun Under- 
writers of New York and city and sub- 
urban fire agent for the Netherlands. 


Mr. Friedman and S. Z. Lilenfeld are 
partners in the life insurance general 
agency of Friedman & Lilenfeld, which 
operates from the same address and rep- 
resents the Manhattan Life. 

Having been engaged in the agency 
business in this city for nearly thirty 
years, first as an uptown branch office 
manager and for the past nine years as 
a head city agent, Mr. Friedman is an 
underwriter of mature ex xperience and is 
widely known among the brokers. 


Ben Borden, who has been with Mr. 
Friedman for many years, is office man- 
ager. 


N. Y. City Agent’s ania 
On Late Bennett Ellison 


Members of the Association of Local 
Agents of the City of New York last 
week adopted a resolution in honor of 
the memory of the late Bennett Ellison, 
partner in the local agency of Hoey & 
Ellison, The resolution, prepared by a 
committee consisting of Charles Bellin- 

ger, chairman; John F. Honness and 
Caos F. Kern, said: 

“His memory will live as that of a 
man with a rare endowment of personal 
gifts who, by deliberate choice of high 
ideals and patient performance of the 
obligations these ideals required, won 
the admiration, respect and affection of 
his associates in an unusual degree. 

“Bennett Ellison lived the life of an 
understanding, helpful and faithful co- 
operator in every good and constructive 
activity.” 
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SPRINGFIELD F. & M 


AGRICULTURAL HANC 








NEWARK, N. J. 


Office 
W. E. Craig, Mgr. 


UNDERWRITERS ROYAL 
SUN NORWICH UNIODP 


Simon Paston Made Inland 


Marine Metropolitan Agent 

The Philadelphia National of the Fire 
Association group has appointed Simon 
Paston, 164 Montague Street, Brooklyn, 
as its inland marine metropolitan agent. 
In addition to the Philadelphia National, 
the Paston agency also represents the 
Carolina for Brooklyn fire and automo- 
bile, the Georgia Home for Long Island 
suburban and the Sussex for Brooklyn 


and the State of New Jersey. 

Mr. Paston, who is one of the young- 
est agents in Brooklyn, received his early 
training from his father, Charles Paston, 


who for the past twenty-five 
been general agent for the Travelers, 
\fter taking the insurance courses at 
New-York University and Columbia, Mr, 
Paston then completed the casualty 
course of the Travelers, following which 
he took the Aetna Life’s casualty and 
surety course. He established his own 
agency in 1935. 


years has 


Blairstown Outing 


(Continued from Page 19) 
Home Ins. Co.; J. L. Martin, manager, 
Standard Accident. 


Also Russ Burke, S. A. Sun Ins, Of- 
fice; John Neilson, Englewood, N. J.; 
Henry Borchers, S. A. Crum &, Forster; 
W. B. Clarkson, manager, casualty lines, 
The Travelers; Horace Dauchey, asso- 
ciate manager, casualty lines, The Trav- 
elers; E. E. Ehlers, assistant manager, 
The Travelers; John Thetford, S. A. 
Great American; Ralph Dietz, Westfield, 


N. J.; Harold Young, Westfield, N. J.; 
J. C. Eastmead, manager, Hartford A. 
& I.; W. J. P. Beel, S. A. Hartford A. 
& I.; Arnold Reger, Whitehouse, N. J.; 


Harry Dontell, Atlantic Highlands, N. 
J.; Sidney Howell, Morristown, N. J.; 
Harry Rothberg, Plainfield, N. J.; Rich- 
ard Buschel, Plainfield, N. jz. Roy Shep- 
pard, S. A. New York, and J. A. Mar- 


chese, Passaic, N. 

Also John Rogers, S. A. Fidelity & 
Casualty, Newark; C. Stanley Stults, 
agent, Hightstown, N. J.; Howard D. 
Meyer, manager, Globe Indemnity, New- 


ark, and Carl Cooper, Dover, N. 


TRAINING INSURANCE BROKER 


At the International Congress of In- 
surance Brokers, held in Paris early in 
July and the first such congress to meet 
since the war, R. C. Burton Rowe, presi- 
dent of the British Corporation of In- 
surance Brokers, read an interesting pa- 
per on the “Professional Instruction of 
the Insurance Broker in England.” 


JERSEY CITY BROKERAGE CO. 
Incorporation papers have been filed 
by State-Wide Underwriters, Inc., insur- 
ance brokers, 75 Montgomery Street, 
Jersey City, N. J. Stock was listed as 
100 shares, no par. Incorporators are 
Elmer J. Bennett, registered agent; Bar- 
bara C. Grobholz and Franklin L, Davis. 








REHEARING IN SEPTEMBER 

Missouri Supreme Court has ordered 
a reargument in the fire insurance rate 
case at the September term of the court. 
Companies appealed from the decision 
against the companies as regard the 
16 2-3% increase. The collections on the 
increased rate were impounded. 
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Board Report Mixed 
Up in Phila. Politics 


pRAWS MAYOR WILSON’S FIRE 





Committee Survey Criticizing Fire De- 
partment Used by Political Group in 
Factional Fight 





The National Board of Fire Under- 
writers was “advised” by Mayor Wilson 
on Tuesday “to mind their own_ busi- 
ness and keep out of Philadelphia af- 
fairs.” The board inadvertently became 
involved in a Philadelphia political sit- 
yation through the recent report of its 
committee on fire prevention and engi- 
neering standards which for the_ first 
time in years leveled criticism at Phila- 
delphia’s fire department. 

The report charged many recent trans- 
fers, demotions and promotions “by a 
disregard of the principles of civil ser- 
vice” has led to a breakdown in morale; 
that the department is 16% undermanned 
as compared with 1932; that proper train- 
ing and drills for firemen are not pro- 
vided; that councilmanic appropriations 
have been insufficient to provide the 
number of men needed; water pressure 
is low and many hydrants need to be 
repaired; competent company officers 
and battalion chief and more equipment 
are needed. 

This condition, said the board, has cre- 
ated a “moderate to high” potential fire 
hazard in the high value district, al- 
though the “probability hazard” is made 
low by widespread use of automatic 
sprinkler systems. 

The report was used by the commit- 
tee of seventy to attack the mayor’s han- 
dling of the fire department and to urge 
him to appoint committee representative 
citizens to investigate conditions, The 
committee warned that it believed “un- 
less such action is taken, higher fire 
insurance rates will be inflicted upon 
the citizens and taxpayers.” The mayor 
charged the entire situation was political. 

The last survey by board engineers of 
Philadelphia fire-fighting facilities was 
made in 1932. Recent investigation is 
said to have been caused by furore cre- 
ated by the mayor’s efforts to secure 
dismissal of Deputy Chief Engineer 
Simmler. The mayor recently transferred 
control of the fire bureau from Chief 
Ross to Deputy Chief Charles A. Gill. 


Pacific National Fire Has 
Good Gains for Half Year 


Substantial gains in both assets and 
premiums are shown in the semi-annual 
statement of the Pacific National Fire 
by F. N. Belgrano, Jr., president, at the 
company’s headquarters in San Fran- 
cisco. The mid-year statement shows as- 
sets of $6,218,362, an increase of $213,243 
over December 31, and of $731,410 over 
a year ago when assets were listed at 
$5,486,951. 

Since the beginning of the year Pa- 
cific National Fire has increased its re- 
serve for unearned premiums by $454,- 
833.36 to a total of $2,692,853.39. The 
company also reports a reserve of $183,- 
101.57 for market value of securities over 
book value. This item is not included 
in the company’s surplus account. After 
setting up all reserves required by law 
and for every contingency, and after the 
— - = semi-annual dividend, the 
surplus of the company as of June 30 i 
$1,609,356.74. es i 

With cash, bonds and negotiable stocks 
carried at market value, comprising 
2% of total assets, the company main- 
las its consistently strong liquid posi- 
lion. The company owns no real estate. 
An analysis of the investment portfolio 
‘tows Government bonds on June 30, at 
market value of $1,109,243, all other 
bonds $1,997,658 and common and pre- 
ered stocks at $1,835,463. 


NF.P.A. SETS MEETING DATE 

The National Fire Prevention Asso- 
Cation will hold its annual meeting next 
Year at Atlantic City May 9. 


ROYAL CANADIAN CHANGES PREPARE FOR HOODOO DAY 
The Royal Liverpool & London & In anticipation of Friday, The 13, 
Globe group, with Canadian headquar- August, 1937, better known among acci- 


ters in Montreal, announce the follow- dent and health men as Hoodoo Day, 


ing appointments: P. L. Flight to be *, = rm . 
assistant secretary; J. W. Dooley to be the Maryland Casualty has published its 


superintendent of the Montreal city de- fourth edition of “Hoodoo News.” After 
partment ; R. A. Musy to be agency noting that Old Man Hard Luck is hit- 
superintendent for eastern Ontario and ting the bell harder and harder every 
Quebec; H. W. Bell to be superintend- 
ent of the service department for east- . : 
ern Ontario and Quebec; W. R. Mac- self from this old guy by employing an 
ready to be chief clerk in the casualty Ace Jinx Chaser—your accident insur- 


year the copy suggests: “Protect your- 


department, Montreal, and W. J. Han- ance man—who will guarantee your in- 
ley to be fire underwriter for eastern come from accidents and pay your hos- 


Ontario andQuebec, pital and doctor bills.” 














C. of C. Insurance Committee 


Fire insurance men on the new JU, S. 
Chamber of Commerce insurance com- 
mittee, chairman of which is O. J. 
Arnold, president Northwestern National 
Life, are B. M. Culver, president Amer- 
ica Fore companies; John C. Harding, 
resident exccutive vice-president at Chi- 
cago of Springfield F. & M.; Justin Pet- 
ers, president Pennsylvania Lumber- 
men’s; S. Bruce Black, president Liberty 
Mutual; H. T. Freeman, president Man- 
ufacturers Mutual. 


ere [fs ae 


to Ambitious Brokers 


If you are efficient in serving your client in his fire and 


casualty insurance needs, he will gladly consider you 


in the placing of his yacht and inland marine insurance. 


The friendly co-operative spirit shown to brokers by 


Atlantic trained underwriters has enabled many 


brokers to extend the scope of their activities into 


broader insurance tields. 


Bring your yacht and inland marine problems to us. 


An ever increasing number of brokers have felt the 


welcome which awaits them in our offices where we 


are glad to work with them to produce custom-made 


policies to meet their clients’ needs. 


Send for our 1937 booklet—“ Atlantic Offers All 3” 
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One of the sudden shocks that come to 
a traveling man is when he senses that 


the handing his baggage to 


another 
the train in hurry 
implicitly to give 
cently in going by rail from 
Binghamton I had this disagreeable 
perience. A passenger in the semi-Pull- 
man car had been sleeping when the train 
stopped at Oneonta and kept on sleep- 


porter is 


error who is leaving 


and trus ts the 


person in 
porter 

Re- 
Albat iy to 


cz” 


ing, until the porter called him just t about 
the time the train was starting. The 
passenger rushed out shouting to the 
porter to hand him his brief case and 


typewriter, but the porter grabbed mine 
from the rack (where all baggage 1s 
racked on this kind of D. & H. car) and 
handed them out to him. Being sub- 
consciously prepared for just such an 
emergency from experience with hand 
baggage and fool porters I got a hunch 
right away that the baggage handed out 
was mine and the porter got it back just 
in time, so no harm was done, only that 
it upset me when I realized that if I 
hadn’t acted promptly I would have prob- 


ably had to chase that brief case from 
Oneonta onward to God knows where, 
besides being bereft of all my files in 


the brief case. 

The worst dreams I have ever had on 
the road were those that caused me to 
chase all over New York State and part 
of Canada for my luggage. The dreams 
were so real at times that I had to get 
up and touch my bags before being able 
to go to sleep. I am now going to strap 
my typewriter and brief case to my bag 
and so combined they will be a little 
harder to lift and this extra work will 
serve as a “brake” on the porters, or I 
will paste a large placard on same (simi- 


PLANS FOR BLUE GOOSE MEET 


Among entertainment features planned 
for the Blue Goose International at Van- 
couver August 18-19 is a cruise on 
Puget Sound on the Princess Victoria 
On Wednesday there will be a model 
initiation and a luncheon and cabaret 
party at the Commodore in the eve- 
ning. On Thursday will be the busi- 
ness sessions and the final banquet and 


dance in the evening. 


HEADS OREGON BLUE COOSE 
Allen is J. C 


Succeeding Dudley G 


Hitt, special agent _for London Assur- 
ance as most loyal gander of the Oregon 
Pond of Blue Goose, at its monthly 
meeting in Portland, 

Other officers named were L. N 
Brainerd, supervisor; W. E. Schiffer, cus 
todian; Roy Owen, guardian; Ralph Gie- 
sey, keeper, and Harold Hayes, wielder 

New goslings were Joe Selz, marin 
special agent Home of New York; Hal 
lock Bartlett, fire special agent for th 
same company; A. F. Mansfield, H. Mc- 
Kay Allen, W. L. Pearson and % DB 
Blasen, all of Fire Companies Adjust- 
ment Bureau, Portland, and L. H. Val 


entine, Independent adjuster, Klamath 


Falls 
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Van Wert, O., has opened a Canadian 
head office with Don S. Miller as chief 
agent, headquarters Toronto. For thit 
teen years the Canadian business of thi 






company has been conducted through the 
Lominion Mutual Insurance agency. 
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ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





Michigan Department Faces 


Financial Difficulties 


Despite passage by the Michigan leg- 
| islature of an appropriation act which 
provides the Michigan Insurance De- 
partment with a substantial increase in 
its budget for the next biennium, the 
state’s insurance supervisory division is 
| likely to continue financially handicapped, 
| 

| 





its executives fear. by reason of addi- 
tion duties imposed and of the possibil- 
ity of deep cuts in the appropriation by 
the governor. Placing of an agents’ qual- 


ifications law on the statute books, de- 

. —________| partment officials say, will add much 

‘ sary 4:4.  e€xpense to operating expenses since the 

= 5 oe oe ee See ee department must conduct examinations 

: ae for all first time applicants for fire and 

ed with the wash) reading: “Stop, casuaity feenses at points “res ahi 

‘kk and Listen, You Ass. Don’t Give ponenaer A 7 — Le 
This Baggage Away to Others in a Hurry accessible to the applicants. The. law 
in Your Excited Mental Condition” ‘S*T#€$_@ provision that cach applicant 

“ a ' shall pay a fee of $5 but this moncy 
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pajamas). 
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on 
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2. 
sleep as they 
street, and the pneumatic hammers were 
So ] 
a lot of this stuff in a nightshirt (not 
It shows under 
of circumstances a traveling man works. 
couldn’t 
are at their desks with all the ac- 
coutrements and a typist close at hand 
sign marked “Mr. 


it 


office 


Midnight Tales 

\ few nights ago I sat up from 11 p. m. 
m. because I could not get to 
were 


strong, 


their desks. 


Pa 


My Wife Compliments Me 

In writing to my 
occasion of a 
stated that the first forty years were the 


men 


wife 
wedding 


will go into the state’s general fund, the 
department budget having been increased 
only slightly to meet the new expense. 
Officials doubt that quarters can be rent- 
ed in which to conduct the tests and 
expenses of the examiners be paid out 
of this additional grant, 


building across the 


got up and wrote 





what variety 


JUNE FIRE LOSSES DOWN 4% 
With 


Total of $19,524,765 Compares 
$20,407,485 a Year Ago; Off 9% 

From May This Year 
Fire losses in the United States in 
is June amounted to $19,524,765, according 
to estimates prepared by the National 
Board of Fire Underwriters. This total 
is almost 9% below the May figure and 
over 4% below the total for June, 1936, 


work 


unless 


Schnigglefritz” 


recently on the 
anniversary I 


hardest (for her) and that I congratu- the losses for that month being $20,407,- 
lated myself on her having stood me so 485. In June, 1935, losses were only 
many years to which she replied that $18,499,675. , 
now that our marriage had been tried For the first six months of this year 
out a reasonable time she would be glad fire losses amount to $150670,244, com- 
to live for quite some time yet under pared with $155,490,932 for the same 
the same conditions that existed for the period last year and $136,460,641 for the 
past forty years. first half of 1935. 
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Injunction Case Against 
Actions on Fire Policies 


Ten corporate fire insurance compa- 
nies, non-residents of Illinois, instituted 
an action against Elijah W.. Jamerson, 
a citizen of Illinois, in the Federal Dis. 


trict Court for eastern Illinois. They 
sought to enjoin the defendant rm 
prosecuting eleven separate pending 


suits in the city court of East St. Louis 
Illinois, upon eleven standard fire Poli- 
cies issued to him by the companies 
upon a stock of merchandise subse. 
quently destroyed by fire. Each com- 
pany had a separate policy, except the 
Star, which had two. From an adverse 
decree (12 F. Supp. 957) the defendant 
appealed. This decree was affirmed by 
the Seventh Circuit Court of Appeals 
Jamerson vy. Alliance of Philadelphia, & 
F, (2d) 253. 

Under the policies each company was 
liable only for its pro rata share of the 
total loss. To the defendant's conten- 
tion that the District Court had no jur- 
isdiction because the requisite jurisdic- 
tional amount was not involved, the Cir- 
cuit Court of Appeals said that there is 
“no reason why separate defendants in 
separate actions at law may not join 
their several claims for jurisdictional 
purposes when, as here, their claims are 
identical and are the result of an u- 
lawful and fraudulent conspiracy enter- 
ed into by appellant and his co-con- 
spirator against all of appellees.” The 
aggregate of the alleged liability in- 
volved exceeded the jurisdictional 
amount. 

On the question of adequacy of rem- 
edy by way of defense to the separate 
actions at law, the District Court con- 
sidered and discussed the relevant sub- 
jects of the multiplicity and character of 
the suits at law, apportionment of loss, 
proportional liability, and accounting, 
and held that the remedy at law was not 
adequate. The appellate court agree 
with that ruling, which it found sup- 
ported by the decisions of the Supreme 
Court of the United States, the Su 
preme Court of Illinois, and its own de 
cisions, all of which were discussed at 
length in the decision of the District 
Court. 


NATIONAL BOARD REGULATIONS 

The National Board of Fire Under- 
writers has just issued three new pamph- 
lets; one containing regulations for the 
installation of air conditioning, warm aif 
heating, air cooling and ventilating sys 
tems; another publishing regulations for 


the installation and operation of com 
pressed gas systems other than acety- 
lene for lighting and heating, and_ the 


third containing regulations for the de- 
sign, installation and construction of con 
tainers and pertinent equipment for the 
storage and handling of liquefied petro- 
leum gases. The regulations in each o 
the three pamphlets were recommended 
by the National Fire Protection Asse 
ciation. 

NEW YORK FIRE DIVIDEND 
The board of directors of the New 
York Fire, a member of the Corroon & 

keynolds group, has declared the regulat 
quarterly dividend of twenty cents 4 
share and an extra of five cents a shart, 
both dividends payable July 30 to stock 
holders of record July 20, 
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COMMON ENEMIES 
TO GUARD AGAINST 
. FIRE 9. LIGHTNING 


MOTOR 10. MARINE 
ACCIDENT DISASTER 


WINDSTORM 11. RAILROAD 
& TORNADO WRECK 


- PERSONAL 12. FALLING 
ACCIDENT AIRCRAFT 


. SICKNESS 13. EXPLOSION 


. DAMAGE 14. RIOT OR CIVIL 
CLAIMS COMMOTION 


» BURGLARY 15. EARTHQUAKE 
. ROBBERY 16. FORGERY 
17. DISHONESTY 
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Regrettable but true, MILLIONS are lost annually through dishonesty of trusted employees, 
TIONS proving the “Human Factor” to be a formidable business hazard. 

Under- The honest employee today may be an embezzler tomorrow. INSURE his continued honesty 
yamph- and back him with the restraining power of a BOND. 

for the Con any business afford to go without Fidelity insurance when every day’s news records the 
rm aif ravages of that vicious “Public Enemy” DISHONESTY? 
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MARINE & AUTOMOBILE 








Higher Rate Than Market On 
Queen Mary Sister Ship 


Questioned in the House of Commons 
about the insurance of the Queen Mary’s 
sister ship, Oliver Stanley, president of 
the Board of Trade, said that, in ac- 
cordance with the provisions of the Cun- 
ard Insurance Agreement Act, 1930, the 
Board of Trade provided insurance for 
that part of the value of No. 552, the 
new ship now building, which it had not 
been possible to place in the open mar- 
ket. Of the total value of #£4,500,000 
($22,500,000) of construction risk for in- 
surance purposes, the market took 
£3,760,000 ($18,800,000) and the board has 
provided the insurance for the balance 
of £740,000 ($3,700,000). ; 

Harry Day, M. P., then asked Presi- 
dent Stanley if the government received 
the same rate of premium and paid the 
same rate of discount as was received 
in the open market. 

“In order not to compete with the 
normal channels,” replied President 
Stanley, “the government charges a 
slightly higher rate of premium than is 
charged in the open market.” 





CONFER ON INTER’L RADIO 

Representatives of the marine depart- 
ments of most of the leading maritime 
nations met in London early in July. 
They considered, from the standpoint of 
the interests of shipping, the proposals 
which will be discussed at the Interna- 
tional Radio Communications Confer- 
ence to be held at Cairo next February. 
There was a large measure of agreement 
on the points discussed, 

As a result the governments repre- 
sented will be in a position to instruct 
their delegates to the Cairo conference 
with full knowledge of the views of the 
marine advisers not only of their own 
but also of all other important maritime 
countries, 





HEAVY MARINE CASUALTY LIST 

The unusually heavy series of losses 
at sea reported at the end of June has 
been continued into July. The latest 
addition to the losses is that of the 
Greek steamer Themoni, destroyed by 
fire north of Fernando Noronha. 

The Themoni was a steamer of 3,859 
tons gross, built in 1929 and owned by 
the Kassos Steam Navigation Co., Syra. 
She was valued for insurance at £56,000 
and the cargo of Polish coal at £8,000. 

Another recent loss is that of the 
Italian steamer Aida Lauro, which was 
wrecked near Cape Cornwall while bound 
from Liverpool to Hull with a part 
cargo from Bombay. A Lloyd’s message 
states that salvage is impossible. 





SEEK LAURENTIC’S GOLD 


In an attempt to recover bar gold to 
the value of £50,000 from the wreck of 
the White Star liner Laurentic, the sal- 
vage steamer Attendant has gone to 
Lough Swilly, Ireland. The Laurentic, 
carrying gold valued at £5,000,000 ($25,- 
000,000), was sunk by a mine three miles 
off Fanad Head, Lough Swilly, in Janu- 
ary, 1917. 

The wreck lies in about twenty fath- 
oms. Before allowing private concerns 
to undertake the work of salvage, the 
British Admiralty recovered in seven 
seasons £4,950,000 ($24,750,000). Captain 
Frankland of the Attendant states that 
he is confident of recovering the re- 
maining $250,000 of gold. 


LICENSED UNDER NEW LAW 


The Superior Lloyds of Dallas, Tex., 
was licensed to do business in Okla- 
homa under the new law enacted by the 
1937 legislature. The new statute author- 
ized the entrance of Lloyds companies 
in the state. The Superior will write all 
lines of automobile insurance and work- 
men’s compensation. 





Marine Casualties Rising, 
Report Covering May Shows 


Returns of the Liverpool Underwriters 
Association for May reveal that the 
larger number of casualties recently 
ported was maintained during that month. 
The figures for May were twelve total 
losses and 436 partial losses, compared 
with ten total losses and 410 partial 
losses in May, 1936. 

Naturally partial losses involving large 
ships may be far more serious financially 
than the total losses of small vessels. 
Fires in important ships were serious 
during May and it seemed as if the cas- 
ualty record for June would prove a bet- 
ter one for marine underwriters. How- 
ever, several severe casualties at the end 
of the month, the burning of the Sand- 
gate Castle being the worst, have spoiled 
these hopes. The London market is 
heavily interested in the Sandgate Castle. 
The vessel was valued for insurance at 
approximately $312,500, in addition to 
which a certain amount was effected on 
disbursements. She is said to have been 
carrying a cargo of 290 automobiles, 
twenty-five tractors and over 1,000 
tons measurement cargo, consisting of 
“knocked-down” cars for assembling in 
South Africa, As she also carried 50,000 
cases of oil, the value of the entire cargo 
may reasonably be estimated at $625,000. 
Thus the total value of the ship and 
cargo cannot be much less than $1,000,000. 


LLOYD’S LIST CENTENARY 

A few days after Queen Victoria came 
to the British throne Lloyd’s List ap- 
peared in London as a daily newspaper, 
and on July 1 the centenary of this 
event was celebrated. 

In 1801 the General Shipping and Com- 
mercial List was started by a number of 
post office clerks, who not only stole in- 
formation from Lloyd’s List but also held 
up its mails so that their news sheet 
might secure prior publication of shipping 
movements and casualties. It was when 
the government suppressed the post of- 
fice clerks’ publication that Lloyd’s List 
appeared as a daily. Three years ago the 
paper celebrated the two hundredth anni- 
versary of its first publication. 








FIRE-MARINE COMMISSIONS 


In his annual report of the year 1936 
Commissioner Blackall of Connecticut 
said that the fire and marine companies 
operating in the state paid during the 
year commissions amounting to 23.75% 
of the premiums received, a slight in- 
crease over 1935. The dividends paid 
stockholders represented 18.67% on the 
capital stock paid-up, showing a decrease 
of 3.83% from 1935. 

Number of companies doing fire, ma- 
rine and fire and marine insurance busi- 
ness in the state in 1936 was 290. 











New York: 111 John Street 

Atlanta: 10 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby Building 








To Start Writing Property 


Life Insurance in August 


Approval of the proposed charter of 
the Property-Life Insurance Co, of 
America has been given by the New 
York Insurance Department, according 
to Dr. Hans Heymann, who has been 
in this country since last Fall promoting 
the idea, and as soon as the incorpora- 
tion papers have been issued by the 
New York secretary of state the com- 
pany will be ready to write business. 
This should be within the next couple 
of weeks. The new company will use 
agents and brokers, paying agents an 
overwriting commission to allow for 
brokerage compensation. The new insur- 
ance coverage will not conflict with any 
existing lines of present insurance com- 
panies that agents already represent. 

Governor Horner of Illinois has signed 
the bill which previously passed the IIli- 
nois legislature permitting the new class 
of business to be written in that state. 


Compulsory War Risks Plan 
Being Urged For Britain 


Insurance of property against war risk 
was recently discussed by Sir John Lor- 
den, former member of the London coun- 
ty council, before the National Associa- 
tion of Property Owners and Ratepayers’ 
conference at Margate. Urging that 
the government should prepare a plan 
of compulsory insurance for all prop- 
erty, Sir John said that so far the gov- 
ernment view is that the risk is not an 
insurable proposition. 

“Property owners who pay large sums 
in taxation feel entitled to protection,” 
declared Sir John. “The government 
says the best provision of insurance is 
to be prepared for anything. This may 
be right, but some airplanes are sure to 
penetrate the defense and damage 
property. 

“Premiums under a compulsory plan 
would probably amount to about £6,000,- 
600 ($30,000,000) a year, so that if there 
is no war in ten years there would be 
£60,000,000 for the government to put 
into its pocket. Property owners are 
now quite prepared to pay a reasonable 
premium to help the government in a 
difficulty.” 








JAPANESE AVIATION INSURANCE 


Japanese insurance companies have 
been told that they cannot reinsure avia- 
tion insurance risks either with the for- 
eign stock insurance companies or with 
Lloyd’s. In consequence, they have 
formed a pool among themselves, 

The government’s opposition to for- 
eign reinsurance, on aeroplanes of Japan 
is because of fear of leakage of military 
secrets. The Japanese newspapers say 
that underwriters will stipulate that in 
the event of total loss air transport 
companies concerned shall bear one- 
third. No compensation will be paid for 
damage caused to dwelling houses, fac- 
tories and other buildings, which is the 
result of air crashes. 








APPLETON & COX, INC. 
UNDERWRITERS 


111 John Street 
NEW YORK 





ALL FORMS OF MARINE 
AND INLAND INSURANCE 





Branch Offices and General Agents: 


Detroit: First National Bank Bldg. 


New Orleans: George S. Kausler, Ltd. 


Hibernia Bank Building 


Pacific Marine Ins. Agency 
114 Sansome Street 


San Francisco: 





Report Palmer Retiring 
Newspaper dispatches from Sprin eld, 
Ill., say that state officials expect mac 
Palmer, Illinois Director of Insurance 
to announce his retirement soon. | 





Deny License to General in 
Michigan; to Test in Court 


Commissioner Charles E. Gauss de. 
clared today, following a conference with 
Joseph J. Cavanaugh, Detroit, of coup. 
sel for the General of Seattle, that the 
company’s request for a renewal of its 
Michigan license had been denied pend- 
ing final adjudication of a federal court 
suit in which the company has been 
seeking to force the commissioner to re- 
accept a 20% deviation filing on fire 
business written in Michigan, 

The Commissioner said the company’s 
charter is too broad to permit him to 
continue its authorization in Michigan, 
Renewal of its license was held up at 
the end of the licensing year March 3] 
after it had been permitted to write 
direct fire business since August 30, 1935, 
During incumbency of Gauss’ predeces- 
sor, John C, Ketcham, a 20% deviation 
from Michigan manual rates was fi'ed 
and accepted as of Jan. 15, 1936, but 
acceptance was withdrawn as of May 15 
of that year, on the ground that rate 
reductions had made the deviation un- 
justified. The company then sought a 
declaratory judgment in U. S. district 
court at Detroit to reinstate the filing 
by forcing its re-acceptance. Judge Ed- 
ward J. Moinet refused a declaratory 
judgment but permitted hearing of the 
case on its merits, testimony having since 
been taken on several occasions by mas- 
ters in chancery, the first of whom died, 
considerably delaying the litigation. 

With a change in the state administra- 
tion bringing Commissioner Gauss back 
into office and altering the personnel in 
the attorney general’s office, new briefs 
were filed in the federal court litiga- 
tion, slightly altering the department's 
position. It is considered likely the 
company will now file another brief an- 
swering the state contention that the 
original approval order should never 
have been issued as the company’s filing 
did not conform with statutory pro- 
visions, thus nullifying both department 
orders. 

The commissioner is understood to 
have been asked to renew the license 
on a limited basis, pending outcome of 
the litigation but his stand precluded 
possibility of any compromise. He 
pointed out that the company’s charter 
permits writing of participating and de- 
viated policies, powers not permitted 
Michigan companies. 





FIFTY YEARS IN INSURANCE 

John L, Smith, state agent in Kentucky 
for the London & Lancashire Fire, will 
on September 5, complete fifty years in 
the inusrance business. Mr. Smith years 
ago was secretary of a local company, 
and later connected with the agency 
business prior to going with the Ham- 
burg-Bremen in He joined the 
London & Lancashire in August, 1918 
Mr. Smith’s son, Wallace W. Smith, 1s 
soote agent for the Liverpool, London & 
lobe, 





JOINS GILLIS AGENCY 
William A, Growney, formerly secre- 
tary and treasurer, West Hudson County 
Trust Co., is now affiliated with the Al 
exander F. Gillis agency, Provident Mu- 
tual, Newark. 





17% AUTO FATALITY INCREASE 


During the first five months of 1937 
automobile fatalities increased 17% com- 
pared with the asme period of 1936, ac 
cording to data compiled by the Aetna 
Casualty & Surety from statistics © 
twenty-nine states, Total deaths in these 
states were 6,757 compared with 5,766. 
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Auto Competitive Situation of Great 
Concern to Stock Co.’s at Midyear 


Casualty-Surety Premium Writings Continue to Gain But 
Business Disturbed by Political Uncertainty; Compen- 
sation Line Best in Years; Long Haul Truck 
Lines More Desirable 


In a six months’ period marked by en- 
couraging increases in premium writings 
for stock casualty-surety companies the 
most outstanding developments appear to 
be approval of the retrospective rating 
plan for workmen’s compensation risks 
of $5,000 premium or over in a great 
many states; continued improvement in 
the compensation business as a whole; 
a more receptive attitude on the part of 
old-line companies toward acceptance of 
long haul truck and bus business; an in- 
tensification of effort to find a work- 
able solution to the auto accident prob- 
lem with the indicated trend being to- 
ward some plan of compulsory insur- 
ance but not of the Massachusetts va- 
riety. 

The most significant trend in the 
bonding field for the first half of 1936 
is that loss ratios will be higher than 
last year. Rates have been reduced 
notably for fidelity insurance, and pre- 
mium writings will probably not show 
up as well as a year ago due to the 
sizeable reduction in available sources 
of production. Companies are still un- 
covering fidelity and surety “hidden” 
losses of the depression years. 

General Situation Disturbing 


It is no secret that company executives 
are disturbed by the uncertainty as to 
what business and political conditions 
will bring forth, They say it is help- 
ing to reduce premium volume. Reasons 
given are that the great number of 
strikes, the uncertainty over the Su- 
preme Court issue, the mounting na- 
tional debt and stock market conditions 
are making people cautious and holding 
back recovery, restricting industrial ac- 


tivity as well as investment and de- . 


velopment enterprises. 
_ Despite these handicaps casualty lines 
in general have shown a favorable ex- 
perience trend so far this year. Audit 
Premiums, primarily in workmen’s com- 
pensation and public liability, are re- 
ported to be running heavy. Payrolls 
are larger due to wage increases, and 
this trend plus more adequate rates 
has had a heartening influence on the 
compensation picture, which looks better 
now than it has for some years. How- 
ever, it is difficult to anticipate the fu- 
ture of this line of business, observes a 
seasoned underwriter, who points to the 
number | of states which are setting up 
occupational disease laws and increas- 
Ing compensation and medical benefits. 

Effect of Retrospective Plan 
_ As to the new retrospective rating plan 
It is as yet too early to say what effect 
it will have on workmen’s compensation 
business. The plan has just gone into 
effect in New York State, but it will 
be remembered that Superintendent of 
Insurance L. H, Pink gave his approval 
to it on an experimental basis in recog- 
nition of the widespread demand and 
support for it. It is operative in more 
than twenty states and pending in some 
fteen other jurisdictions. 

€ retrospective plan is expected to 
€ a helpful factor in improving the 
experience on risks that have been bad 
and it should have a beneficial effect in 
Tinging into stock company ranks some 
heretofore self-insured business. One 
executive observed: “Perhaps the best 
argument in favor of the plan from a 
stock vs. mutual competitive angle is 


that the mutuals have fought it tooth 
and nail.” 


Troublesome Cut-Rate Competition 


The automobile situation has been one 
of the sore spots of the year to date 
and it shows no sign of any big im- 
provement. Experience will be no better 
if auto fatalities continue to increase as 
they have for the first half of the year. 
The Bureau casualty companies have 
keenly felt the effect of cut-rate com- 
panies in this field. These companies 
have grown rapidly and, apparently, 
soundly. It is admitted that their occu- 
pational rating plan has proven a suc- 
cess, both as a business builder and from 
an underwriting standpoint. Firmly en- 
trenched, they are now in a position to 
write other lines of insurance, and many 
already are doing that. An interesting 
slant on this situation is given as fol- 
lows by a production vice-president of 
one of the large Bureau companies: 

“During the past several years the gen- 
eral improvement in economic conditions 
has resulted in sales of large numbers 
of motor cars. The old line companies 
have, therefore, kept up their volume 
pretty well in spite of the inroads of the 
cut-rate companies and, so, apparently 
have been lulled into a sense of self- 
complacent security. 

“Now, because of the temporary lull 
in the sale of motor cars, the old line 


companies are finding that their volume 
is going off, but the cut-rate companies 
are picking up what is known as the 
cream of the business and increasing 


their volume just the same. 

“Five or six years ago the casualty 
companies could have demanded the 
kind of separation that former President 
Kenneth Bair of the National Associa- 
tion of Insurance Agents is recommend- 
ing and would probably have succeeded 
in making things very uncomfortable for 
the cut-rate companies. Now, it is prob- 
ably too late to do that because cut- 
rate companies are firmly entrenched.” 


See Radical Changes Needed 


The opinion of this executive is borne 
out by the views of others: that the 
whole structure of automobile liability 
rating will have to undergo some radi- 
cal changes if the Bureau companies are 
to preserve to any considerable degree 
the desirable business left on their books. 
A quiet but determined study of all 
angles of the competitive situation is 
now being made and while there is noth- 
ing to indicate to date that any plan or 
program has been agreed upon by Bu- 
reau companies, it is definitely known 
that every proposal of merit is being 
carefully considered. 

One suggestion, for example, is that 
policies be written on a three-year basis 
with premiums payable in equal annual 
instalments, the policy providing a 10% 
reduction for no accidents in one year; 
12%2% off for no accidents during two 
years, and 15% reduction for no acci- 
dents during three years. If an acci- 
dent occurs in the first year no reduc- 
tion would be allowed but if the insured 
goes through his second year without an 
accident a 10% reduction is given at 
the end thereof and 12%4% off is allowed 
at the end of the policy term if there 
have been no accidents during the last 


(Continued on Page 32) 
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Washington, D.C., Office 
Inaugurated at Lunch 


18 BRANCH MANAGERS ATTEND 





To Be Operated Jointly by Nat’l Bureau, 
Executives’ Ass’n and Surety 
Ass’n; Starling Manager 





Managers of eighteen casualty-surety 
companies in Washington, D. C., were 
guests at a luncheon meeting in the 


Ambassador Hotel on Wednesday which 


inaugurated the opening of the joint 
service office of the National Bureau of 
C. & S,. Underwriters, the Association 
of Casualty & Surety Executives and 
the Surety Association of America. 
Claude W. Fairchild, acting general man- 
ager of the executives’ association, and 
R. R, Gilkey, secretary-treasurer of the 
Surety Association, attended and made 
short talks. William Leslie, general 
manager of the bureau, was unable to 
attend due to the pressure of affairs in 
New York. Howard M. Starling is man- 
ager of the service office. 

Managers attending included the fol- 
lowing: 

Guy E, Mann and Ben S. Foster, 
Aetna Casualty & Surety; L. Bert Nye 
and Hazen Bond, American Surety; Geo, 
L. Haines, Continental Casualty; R. J. 
Scofield, Employers’ Liability; F. B. 
Burdsall, Fidelity & Casualty; L. C. 
Rosenkrans and Wm. M. Baker, Fidelity 
& Deposit; Thomas P. Kennedy, Gen- 
eral Accident; Philip J. Viehmann, Hart- 
ford Accident; Maurice L. May, Home 
Indemnity; Harold Crookes, Maryland 
Casualty; Chas. L. Vaile, Massachusetts 
Bonding; W. H. Ronsaville, National 
Surety; W. Edw. Burrier, New Amster- 
dam Casualty; Richard C. Marshall, 
Ocean Accident; Howard Eales, Stan- 
dard Accident; T. Bryce Conlyn, Trav- 
elers Indemnity; Lee H. Bowen and J. L. 
Bridwell, U. S. F. & G., and Arthur B. 
Hayes, Jr., U. S. Guarantee. 





Declaratory Judgment Action 
On O. D. Law in Indiana 


The declaratory judgment action in In- 
diana brought by 22 stock casualty com- 
panies to determine whether the Indiana 
rating bureau law of 1935 applied to in- 
surance under the occupational disease 
act of 1937, was heard in U. S. district 
court at Indianapolis July 12 on an 
agreed statement of act. The court 
asked that briefs be submitted by both 
sides in this friendly suit and after 
their preparation the court would call 
another session, probably about the mid- 
dle of August, to hear oral arguments. 





ROYAL INDEMNITY 13% AHEAD 


F. J. O'Neill, president, Royal Indem- 
nity, reports a substantial increase in 
premium writings for the first half of 
1937. For that period writings were $8,- 
294,544, a gain of 13% over the same 
period of 1936. 


Maryland Casualty Gains In 
Both Assets and Premiums 


Gross premiums of the Maryland Cas- 
ualty for the first half of 1937 amounted 
to $15,768,994—an increase of $957,206 
over the first six months of 1936, ac- 
cording to Silliman Evans, chairman of 
the board. Net premiums for the same 
period showed an increase of $1,059,606, 
the difference between gross and net re- 
flecting a reduction in reinsurance ceded 
to other companies. Comparison of total 
assets shows $39,331,308 as against $37,- 
185,930 on June W, 1936. y 

The marked increase in premium in- 
come affected both unearned premium 
reserve and claim reserve. As of June 
30, 1937, premium reserve stood at $12,- 
443,470, higher by $606,792 than the year 
earlier, while claim reserve was $15,095,- 
405—an increase of $700,421 over the 
June 30, 1936, figures. The reserve for 
taxes also needed an additional $338,046. 

Despite increases in these three re- 
serve items amounting to more than $1,- 
600,000, the company’s surplus to policy 
holders stood at $7,228,224 on June 30, 
1937, compared with $6,251,824 a year ago, 





“Consideration” Changed To 
“Charge” by Nat’l Bureau 


The National Bureau of Casualty & 
Surety Underwriters has approved an 
endorsement to its automobile liability 
policy for country-wide use which is 
applicable to passengers in automobiles 
and substitutes the word “charge” for 
“consideration.” This change is an out- 
come of the recent decision in California 
in the case of Western Machinery vs. 
Bankers Indemnity to the effect that 
where a salesman of a business firm 
drives a prospective customer in his auto- 
mobile and the customer is injured the 
policy is void because of the clause that 
such person is being transported for an 
“actual or implied consideration.” 





Select Standing Committees 


For Insurance Commissioners 

Personnel of the standing committees 
of the National Association of Insurance 
Commissioners for 1937-38 was announced 
this week by Superintendent George A. 
Bowles, Virginia, newly elected presi- 
dent of the organization. 

Superintendent L. H. Pink of New 
York continues to head the executive 
committee; Robert L. Bowen, Ohio, is 
chairman of accident and health; W. A. 
Robinson, Ohio, blanks; Jesse G. Read, 
Oklahoma, examinations; Sam B. King, 
South Carolina, casualty and surety; C. 
E, Gauss, Michigan, fire and marine, and 
Frank N. Julian, Alabama, fraternal. 

John C. Blackall, Connecticut, heads 
the laws and legislation committee; Hugh 
H. Earle, Oregon, life; Owen B. Hunt, 
Pennsylvania, social security; F. J. De- 
Celles, Massachusetts, taxation; A. J. 
Ham, Wyoming, unauthorized insurance; 
L. H. Pink, New York, valuation of se- 
curities, and H. J. Mortensen, Wiscon- 
sin, compensation. 











THE EASTERN = 



































§ LEE 
Cav 261 ti“ apesk: pond . 
— A Se! unpenwerrer & July 25, 199 By 
ee ete = 
he is 
pality | 
. e e One 
experie 
lenty of I hrills in Iwound-the- World J rip | & 
includit 
trip, at 
possibl 
did n¢ 
shortly 
told th 
Vy , Obertson Ones song 
sniping 
was nc 
quite p 
It wi 
F. Robertson Jones of the Association He found a willingness everywhere he got a vigorous push. Jumping around Jones : 
of Casualty & Surety Executives is back went to make his visit enjoyable. he found himself staring into the steady ular 1 
from a leisurely trip around the world Two experiences he hopes never to eyes of a cow on her way up to the altar in fron 
during which he spent seven weeks in repeat. The first was when he got lost to get her daily offering of hay! other : 
India, a month each in China and Japan, on the little resort island of Miyajima, The Viceroy’s Garden Party ene 
approximately seven weeks in Ceylon, Japan, wandered arcund for seven hours, furnis 
Burma, Siam and Indo-China, and about and found that when he finally got back Mr. and Mrs. Jones landed in India gun Pp 
two weeks in Java and Bali. Accompa to the hotel that Mrs. Jones had put the before the hot season began after a was to 
nied by Mrs, Jones he had many rich entire island in an uproar looking for pleasant trip aboard the P. & O. boat shootin 
experiences which he will never forget, him. His second experience was as a “The Viceroy of India” from Marseilles furnish 
including a view of the cremation of the passenger in a third class Chinese coach to Port Said, Egypt; through the Suez not so 
dead in Benares, sacred city of the Hin- train between Soochoy and Shanghai. Canal (with the desert on both sides): their © 
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stood for about an hour and_ nearly Accident. Describing it Mr. Jones said: by six 
reached the point of suffocation, a well- E+ reate to the Greet Wall of Chine “It was a colorful, gay scene that greet- hour | 
dressed young Chinese gentleman arose ed us as we arrived at the Viceroy’s but ju 
> from his seat and with a low bow said: yyotor cars on the streets of Tokyo; i 
ee “Please take my seat.” When Mr. Jones thought the people charmingly hospitable, ee 
: remonstrated at this unexpected courtesy and fell in love with the picturesque iL 
the reply was: “T insist that you take countryside. Unlike India, where Mr. ‘. , 
my seat.” Later, just before they arrived fones didn't even read im the Press piace 
in Shanghai, Mr. Jones asked hm point- Of Franklin D. Roosevelt’s re-election, Jugges 
hienk why he had given up his seat. ihe English language newspapers in ~ ee 
With quiet dignity the young Chinaman China and Japan published a wide vari- origins 
said, “I did it. sir, on account of your  cty of news from America, including the ¢ 
great age.” Mr. Jones is still chuckling =} .cehall scores see 
ver this show of deference. é 
Another example of Oriental courtesy Cremation of Dead Along Canges Whe 
was Mr. Jones’ expcrience with a promi- M Jones will never forget the sight Under 
nent doctor in Tokvo who attended him jn Benares of the funeral processions Mr. J 
for ear trouble. He had time only for through the city and the cremations of cotton 
four treatments, as they were leaving the dead on the banks of the Ganges. tailor 
for Yokohama. The doctor completely The Hindu’s greatest ambition is to die which 
cured his trouble and greatly pleased, : Benares and to be cremated on the wats 2 
Mr. Jones asked him for a bill. To his hanks of the Ganges, because he believes said } 
amazement the doctor bowed and courte- that if he does his soul will go straicht marke 
ously said: “There is no charge, it has to the great universal God with no fur- warm 
Mr. and Mrs. Jones in Japan with sacred been an honor to serve you.” Nothing ther transmigration. So his body is the E 
Fujiyama in the background. Mr. Jones could say would change this first dipped in the sacred water of that Mr. J 
decision. So to show his appreciation, river, Then, because he and others of od 
den party given by the Viceroy of India Mr. Jones sent him a piece of silver his creed insist upon cremation, wood es 
at Calcutta; an early morning ride up from Yokohama suitably inscribed. found or bought is gathered into a pile, F. R. Jones in Ceylon alongside a trained os Id 
Tiger Hill to see the Kinchin Junga, Close to Royalty and those who are too poor to buy elephant who dances to music. - 
whose peak is twice as high as Pike's In Toky the Joneses came pretty march along with umbrellas inverted in laine 
Peak; a weird experience with a fakir close to sceing royalty, but just missed the hope that people from the houses  heautiful palace, and we found ourselves that t 
in Ceylon; visits to the sapphire mines ut by a limousine shade. As they were and sidewalks will toss in a few pennies. jn the midst of one of Calcutta’s big- tages. 
at Ratnapura, Ceylon, and to the ruby taking leave of the doctor three soldiers Then the eldest male son of the de- gest parties. There were more than things 
mines at Mogok, off the Irrawaddy River  },eavily armed stopped them as they were ceased takes a torch, walks up to a a thousand people present including them 
above Mandalay. about to leave the house. “You can’t go temple where there has been a perpetual many of the independent princes of ing a 
An airplane trip over the impenetrable within twenty feet of the curb,” they sacred flame burning for centuries, pays India. There were dozens of servants 
jungles and high mountains between Bur- ordered, “because in a minute the em- a fee ranging from one-half rupee to in bright scarlet uniforms who served Aft 
ma and Siam—considered one of th press dowager is passing by.” Mr. and four or more rupees (depending on eco- from long tables. Bu ; 
most dangerous stretches on the three Mrs. Jones stood as if rooted to the nomic status), lights his torch from the “At a given signal, the Viceroy and high + 
airplane routes running across from Eu- spot. A move and they knew not what flame, and with it sets fire to the dead his wife came down a broad flight of cs 
rope—was another highspot of his trip; might have happened, Down the street body, Mr. Jones watched this ceremony steps from the palace flanked on both fin 
and, arriving at Bangkok, capital of at a fast rate came the royal limousine, from beginning to end, greatly stirred sides of the steps by at least 100 guards. D - 
Siam, he found himself in the midst of | escorted by cavalry troops and motor- by its solemnity. One phase of it puz- At the foot of the steps, they received ton 
a cholera epidemic. He marveled at the cyclists front and rear, but with shades zled him, but he found the answer. When some of the Indian princes and _princ- Bot 2 
colorful palaces and temples of Bangkok, tightly drawn. Every inch of the road the body was nearly consumed and the’ esses and then proceeded to their own kok a: 
its system of canals which run far back was guarded and the strictly enforced head had not been severed from the table. One of the richest men in the hole: 
into the jungle, and the Pasteur Insti- order was that no one could look out backbone, he noted that the eldest son world, H. H. the Nizam of Hydera- - pa 
tue and hospital there, endowed by John of a window above the first story of his deftly breaks off the skull. This is a bad, a Mohammedan, was one of the S co 
D, Rockefeller, Jr. There Mr. Jones house when royalty passed, part of the ritual, Mr. Jones was told. guests. It is said that he has as much + eae 
witnessed “milking the snakes,” a daily Later, dining with a Tokyo political The body, entirely consumed, the ashes gold in his treasury as is in the Bank the 
routine performed by two fearless Siam- leader, Mrs. Jones asked, “Why does are thrown into the Ganges. The river of England. He is short, swarthy, with Be f 
ese doctors in a pit full of poisonous the Emperor leave the palace so sel- is also used for bathing, drinking and a Roman nose, and was dressed in rich- ang! 
cobra. dom?” With a quiet smile the leader cooking purposes. ly embroidered robes. His two sons ger 
; said, “It costs us too much.” _ There The sacred cows of India fascinated and their wives, also guests, were point- ° 
Entertained by Notables is also a strict rule throughout the mili- Mr, Jones, but he told the writer that ed out to me and _— impressed by —_ 
He and Mrs. Jones met and were en- tary zones of Japan taking snapshots, he was glad not to have to drive a car. the beauty of those two women who Pas ‘ 
tertained by notables at many points in the Joneses were told in the narrow, crowded streets, as the are the daughters, I understand, of the oy 
their Oriental trip, through the gracious- Having read of the devastation of the cows when they get old are turned out ex-Sultan of Turkey. The Nizam gets . ” 
ness of W. Langton Cavers, head office earthquake not so many years ago in on the streets to shift for themselves, a salute, I believe, of twenty-one guns. We 
manager of the Ocean Accident in Lon- Tokyo, Mr. Jones was amazed to find a and are great traffic hazards. There is “Another Indian personality, likewise a ty 
don, and Henry Collins, U. S. manager new city rebuilt so quickly with fine even a cow temple, built in their honor. wealthy, who attended was the Gaek- er 
of that company. Mr. Jones had per- buildings, broad streets, subways and Mr. Jones was sight-seeing in this tem- war of Baroda, north of Bombay, who pe 
sonal letters of introduction to a dozen trains which ran with split-second ple one day when somebody gave him a has a marvelous collection of jewels. a? 
or more of their managers in the East. promptness. He saw many American nudge. He paid no attention. Next he He speaks English, and I am told that snake 
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he is an excellent ruler of his princi- 
pality as is the Nizam.” 
The Khyber Pass Trip 


One of Mr. Jones’ most interesting 
experiences was his trip through the 
famous Khyber pass. A party of four 
including Mr. and Mrs. Jones took this 
trip, and while they had been told of 
possible dangers along the road they 
did not fully appreciate them until 
shortly before they started. They were 
told that two armed soldiers had to go 
along to protect the party against 
sniping by wild tribes. However, this 
was not required as the pass was then 
quite peaceful. 

It was the most desolate country Mr. 
Jones saw in India, The pass is a reg- 
ular route for camel caravans coming 
in from Afghanistan, carrying rugs and 
other supplies. Natives guard the pass, 
retained by the British, and they are 
furnished with rifles, but no bullets or 
gun powder. The reason, Mr. Jones 
was told, is that they had been found 
shooting “just in fun” when previously 
furnished with ammunition, and were 
not so careless when they had to supply 
their own. 

Another interesting experience was an 
early morning trip up Tiger Hill near 
Darjeeling in the hopes of catching a 
glimpse of Mount Everest. The Joneses, 
warmly dressed and wrapped in blankets, 
started on the climb shortly after 3:30 
a.m, It was very cold but a full moon 
lighted their way up 1,000 feet or more. 
Their rickshaws were pulled and pushed 
by six coolies, front and rear. A two 
hour climb and the top was reached, 
but just then a cloud had the ungrac- 
jousness to blot out their view of Mt. 
Everest which they had gone so far 
to see. 

Mr. Jones also visited Puri, watering 
place for Calcutta, where the great 
Juggernaut car is pulled during a festi- 
val held annually. It was too early in 
the season for the Joneses to see the 
original Juggernaut car, but they did 
see a smaller one 

Tropical Coolness for $12 

When interviewed by The Eastern 
Underwriter on a hot day last week 
Mr, Jones was wearing a _ trim-fitting 
cotton tropical suit, made by the best 
tailor in Bombay in forty-eight hours, 
which cost $12. “I bought two such 
sufts and now wish it had been a dozen,” 
said Mr. Jones when this reporter re- 
marked upon his cool mien on such a 
warm day. The conversation turned to 
the English rule in modern India and 
Mr. Jones spoke in high praise of it 
and of the big cities, the many thou- 
sands of miles of irrigation canals and 
railways built. The danger of famine 
would seem to be much reduced by this 
fine system of transportation, he ex- 
plained. But Mr, Jones does not believe 
that the natives appreciate these advan- 
tages and the other wonderfully fine 
things that the English have done for 
them. He was told that they are work- 
ing all the time to get independence. 

Much to See at Bangkok 

After their thrilling airplane trip from 
Burma to Siam over wilderness and 
high mountains, a trip which took exact- 
ly two hours and thirty-five minutes in 
a fast American plane operated by the 
Dutch International Line, Mr. and Mrs. 
Jones were ready for almost anything. 
But as aforementioned, they found Bang- 
kok, capital of Siam, in the midst of a 
cholera epidemic and innoculations were 
of course required. While the natives 
were offering prayers to their gods to do 
away with the cholera the Joneses visited 
the far-famed palaces and temples of 
Bangkok, took long trips on the canals, 
witnessed the floating markets en route 
at which the natives do much of their 
trading. 

Then the travelers paid a visit to the 
Pasteur Institute at Bangkok, probably 
the most unique experience of their trip. 
It was something new and thrilling to 
see two Siamese doctors. attired in white 
ducks, go down into a big pit, bordered 
inside by a gutter of water and inhabited 
Y poisonous cobra in beehive-shaped 
snake houses. This routine occurs prompt- 
ly at 10 a. m. daily and is called “milking 


the snakes.” This is exactly what the 
doctors do. One of them sticks a long 
iron bar under the snake house door, 
turns it upside down, gives the snakes 
therein a push to separate them, thus 
getting them one by one off to the side. 
The second doctor grabs the nearest 
cobra to him by the throat and tail while 
his associate draws out his venom by 
means of a glass suction tube, rubber 
bulb attached. 

It looked easy to Mr. Jones when they 
forced milk down the cobra’s throat, but 
he was glad he was sitting at a safe 
distance away. The operation completed, 
the snake is tossed into the water, and 
the doctors continue their rounds of the 
snake houses. The venom extracted in 
this manner is used to make serum for 
treating snake bites. 

Fast-Growing Mango Tree 

All along the route Mr. Jones was par- 
ticularly interested in watching Oriental 
fakirs “do their stuff’ and in Ceylon 
he had one very convincing trick played 
on him. A fakir showed him a mango 
seed, then dug a hole in the ground where 
he placed the seed, and said as he did so: 
“In a few minutes you will have a mango 
tree from this seed. Watch closely.” He 
placed a cloth over the spot and pretty 
soon Mr. Jones saw something push up 


that cloth to the height of two to three 
feet. It was a symmetrical miniature 
mango tree which the fakir urged him 
to examine to his heart’s content, Mr. 
Jones would be interested in hearing 
from anyone who can tell him how this 
trick is performed. 

\nother amusing sight was the cock- 
fighting at Bali. Many of the natives 
own fighting cocks and are very proud 
of them, but because they bet so much 


on the fights, the Dutch, who rule the 
island, have prohibited such contests. 
And so, like prohibition in the United 


States, they stake clandestine matches, 
one of which Mr. Jones witnessed. The 
judges decide what cocks are to fight 
and then tie needle spurs on them. The 
main thing is to get the cocks mad— 
then the fighting is on in earnest. And 
take it from Mr. Jones, who was one 
of two white men among 200 natives who 
attended, it’s only a few minutes before 
the crowd goes mad with frenzied bet- 
ting and there’s a dead cock in the pit. 
Psychological Bargaining 

Mr. Jones had no illusions about the 
difficulties involved in shopping in the 
Orient. He called it a game of “psycho- 
logical bargaining” in which you must 
be able to match wits with some of the 
keenest merchants in the world, He 


said: “You must know how far to go 
below his asking price and then stop. 
Gradually the two minds will meet be- 
tween the two extremes and you will 
probably get your article at one-half to 
two-thirds what was asked for it origi- 
nally. It’s not a case of being stuck 
as the price paid is much below what 
the article would cost in the States.” 

In Peiping Mr. and Mrs. Jones were 
sight-seeing for two weeks straight and 
one of their visits was to the Temple 
market, so-called as it is held in the 
grounds of a temple. There they ran 
across the “singing merchants” who had 
a high stack of old silk coats to sell but 
cared more about the sound of their 
own voices in singing the virtues of these 
coats than they did about the actual 
sale of the merchandise. Mr. Jones was 
intrigued and somewhat puzzled by this 
indifference and particularly when his 
wife tried her best to buy a coat—even 
erabbed it out of the pile. The singing 
inerchant paid no attention to her, Fi- 
nally Mrs. Jones stuck the coat in front 
of his face and found that it would be 
hers for the small sum of $1.25. She paid 
for it quickly! The merchant continued 
his singing until he became too hoarse 
to even talk; then his associate took up 

(Continued on Page 34) 
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| On the Production “Firing Line” 








Auto Competitive Situation of Great 
Concern to Stock Co.’s at Half Year 


(Continued from Page 29) 


two years. The three year policy, it is 
said, might possibly take a reduced com- 
mission. 

On the production side there has been 
a marked increase in the sale of drive- 
other-car coverage since the Bureau sim- 
plified its manual! rule, and considerably 
more home trailer coverage sold this 
year than last. Most of the companies 
broadened various of the coverages un- 
der the so-called comprehensive residence 
policy and the sales outlook in this line 
is very favorable. A 

The reaction to the standard provisions 
automobile policy after a year’s operation 
have been generally encouraging and this 
has had the tendency, it is reported, to 
increase the demand for standardization 
amongst other forms. 

The 1939 World’s Fair in New York is 
expected to be a great stimulator for all 
types of business and plenty of study 
is being given these days by insurance 
men to the various needs for different 
coverages which the exposition will re- 
quire, 

Bonding Outlook 

One of the recent sources of bonding 
premium income are liquor bonds where 
rates are lower today than at the be- 
ginning of the Repeal period, But. it 
is anticipated that there will be in- 
creased losses in this line since liquor 
administiators are now more proficient 
in the administration of these laws. 

Contract bond production on Federal 
projects has dropped off; fidelity insur- 
ance, while off from its peak, has been 
aggressively pushed all over the coun- 
try. Burglary business is said to be 
suffering from the inroads of the pez- 
sonal property floater. Bankers blanket 
bond rates have been lowered, and a 
new savings bank bond revision is be- 
ing made so that Association companies 
mav regain some of this business. 

Cut-rate companies are reported to be 
making great inroads in the bonding 
field and agents, even though they do 
not want cut-rate companies are being 
forced to take them as a matter of self- 


protection and, in some cases, self- 
preservation. 8. : 
It is reported that the majority of 


the companies want a rate revision and 
reduction and agents’ associations and 
many individual agents are said to be 
willing to sacrifice a part of the surety 
bond commission to help accomplish 
that. 

Plate glass business has for half a 
dozen years followed the same proce- 
dure and some producers think that it 
is only a question of another half dozen 
years before practically all of it will 
have gone to the cut-rate companies. 

Protective Association for Agents 


A major development of the year in 
the agency ranks is the formation by 
Charles C. Hewitt of Boston of the 
Service Men’s Protective Association 
under the sponsorship of the Massachu- 
setts Association of Insurance Agents 
The idea in back of this movement is 
to protect commission earners from the 
competition of direct sellers. Member- 
ship is open to not only agents and 
brokers countrywide but agency insur- 
ance company officials and employes, and 
middlemen in al] other lines. In an- 
nouncing the new organization to mem- 
bers of the Massachusetts association 
its president, C. Conrad Parker of 
Worcester said: 

“Direct writers are the menace to in- 


surance that consumers’ co-operatives 
are to mercantile and manufacturing 
business. It behooves us all to get be- 


hind this organization that is going to 
forcefully carry to the public conscious- 
ness the fact that we render a real, 
full value service to the public that no 
direct writer can ever render. Its pos- 
sibilities are tremendous. To my mind 
its influence and effect can be more far 
reaching than any other project started 
in agency circles for many years, 

“As fast as possible dates are being 
set to present this matter before local 
boards all over the state. Your regional 
vice-president already has the matter in 
charge. Get in touch with him, do all 
you can to help him and above all join 
this new, tremendous move, have your 
clerks all join, get your fellow agents 
and brokers and employes of all kinds 
on the roll, we want thousands of mem- 
bers right off. The cost per member 
is very small. It is numbers that count.” 





SEVEN GOODALES AT MEETING 

Percy A. Goodale, vice-president and 
production manager, Preferred Accident, 
believes in no half way measures for 
when he showed up a few weeks ago at 
the Bretton Woods, N. H., meeting of 
the New England Agents Association 
he brought along six other Goodales. The 
party included his three sons who run 
the Boston branch of the Preferred and 
one of them, Ben. won the first low 
gross prize with a 76 at the convention; 
the wives of Bob and Ben, and Mr. and 
Mrs. P, A. Goodale, Sr. 
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International Claim Ass’n Promises Fine 
Program at Swampscott, Sept. 13-15 


Some 160 members of the International 
Claim Association are looking forward 
to their twenty-eighth ‘annual convention 
which will be held at the New Ocean 
House, Swampscott, Mass., September 
13 to 15 under the chairmanship of D. 
R. MacKenzie, Manufacturers Life of 
Toronto, who is this year’s president. 
An interesting and profitable business 
program is promised by Charles E. An- 
stett, New York Life, chairman of the 
program committee, and the speakers 
and their subjects are expected to be 
announced shortly. The “program bal- 
lot” plan, so successfully used in map- 
ping out the 1936 convention, was re- 
peated this year in keeping with the 
overwhelming vote of the membership. 

Foreign Claim Reports 

A feature of the meeting will be the 
report of the committee on foreign in- 
vestigations of which W. W. Rehn, Prov- 
ident Mutual Life, is chairman. The 
function of this committee has been to 
gather from the various member com- 
panies the sources in the form of foreign 
reporting agencies and individual con- 
tractors which they have been using in 
obtaining claim reports in foreign coun- 
tries, compile such information and pre- 
sent it to all member companies of the 
association, The committee has already 
furnished member companies with the 
names of these sources and they will be 
used by those who chose to with the per- 
mission of the company that advised the 
committee that they had used them with 
gratifying results 

Although readily conceded that claims 
investigation by the several agencies and 
bureaus specializing in this foreign ser- 
vice to insurance companies has been 
much improved in the United States and 
Canada in recent years, it was the pre- 
vailing opinion that the International 
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Claim Association should take an active 
interest in this subject so that eventu- 
ally foreign claim reports would ap- 
proach the high standard of those made 
closer to home. It is believed that Mr 
Rehn’s committee has achieved its ob. 
jective and that the member companies 
will profit by its cooperation in furnish. 
ing, through the committee, the names 
of their foreign correspondents for my. 
tual use. 

Pres, MacKenzie Names 1937 Chairmen 

In preparation for the Swampscott 
convention President MacKenzie has ap- 
pointed the following chairmen of stand. 
ing committees for the year 1937: 

Program—Charles_ E. Anstett, New 
York Life; Entertainment—P. E, Tum. 
blety, Columbian National Life of Bos. 
ton; Membership and Credential—W. A 
Dennis, Prudential; Hotel and Accommo. 
dations— Thomas W. Hislop, Great North. 
ern Life of Chicago; Legal—Herbert Ad. 
ams, Penn Mutual Life; Medical—Dr 
W. B. Smith, Connecticut Mutual; Press 
—H. P. Gallaher, Mutual Life of New 
York, and Auditing—Harvey H. Shomo 
American Casualty of Reading, Pa, - 

Besides President MacKenzie the other 
officers for 1937 are: Vice-president 
Daniel J. Reidy, Guardian Life; secre. 
tary, Louis L. Graham, Business Men's 
Assurance; treasurer, F. L. Templeman 
Maryland Casualty, and chairman execu. 
tive committee, A. G. Fankhauser, Con- 
tinental Casualty. 

The association reports three new 
members so far this year: the First Na- 
tional Indemnity of Omaha, Philadelphia 
Life and Home Life of Philadelphia. 


Policy May Be Canceled For 


Retrospective Rewriting 
_Leon S. Senior, general manager, 
Compensation Insurance Rating Board 
of New York, in response to numerous 
inquiries, advised member companies this 
week that it is permissable to cancel an 
outstanding policy in order to rewrite a 
risk under the retrospective rating plan, 
In such a case the standard rates au- 
thorized for the risk remain in force 
until the normal rating anniversary es- 
tablished by the board, he explains. 

_ Further clarifying the situation, Mr. 
Senior said: “It has come to our notice 
that an assured through his broker has 
requested a carrier to eliminate by en- 
dorsement coverage of all operations in- 
sured except clerical office employes, It 
1s apparent that such a request is made 
for the purpose of evading the manual 
Provisions requiring adjustment of pre- 
mium at short rates in case of cancel- 
lation at the request of the assured. We 
do not believe that a practice of this 
sort should be encouraged and I there- 
fore bring it to your attention so that 
proper caution may be exercised. Under 
the circumstances described the carrier 
is under no obligation to comply with the 
request to cancel by endorsement the 
major part of coverage, thus defeating 
the short rate penalty.” 








_RULES ON SILICOSIS SUITS 

The St. Louis circuit judges in gen- 
eral term have decided that personal in- 
jury damage suits based on alleged con- 
traction of silicosis and similar occupa- 
tional ailments must be heard by the 
Missouri Workmen’s Compensation Com- 
mission. The judges approved a report 
to that effect prepared by a special com- 
mittee, which had heard arguments 0 
counsel in connection with the $20,000 
suit brought in 1933 by W. T. Thurman 
against the National Lead Co. on. the 
grounds that he contracted silicosis while 
working in the company’s plant in St. 
Francois County over a 15-year period. 





Alonzo Gore Oakley, vice-president, 
United States F. & in charge 
Greater New York activities, is on @ 
month’s European trip. ,; 
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“Talkie” Safety Films 
Help in Accident Drive 

TRAVELERS PREPARED 2 LATEST 

“Lady Luck’s Husband” and “You Bet 


Your Life” Make Debut; Drunken 
Driving Film Just Released, Too 





The Travelers has just produced two 
sound slide films—“Lady Luck’s Hus- 
band” and “You Bet Your Life”—as its 
part in the national campaign to make 
the motoring public more conscious of 
the need for safety on the streets and 
highways and in the factories. These two 
pictures, each running for a half hour, 
were prepared in co-operation with the 
National Industrial Council, an organiza- 
tion made up of industrial units through- 
out the country, and they both feature 
Dizzy Ozzie, long a_ popular figure on 
Travelers posters and in the company's 
magazines. 

These two pictures were given a New 
York prevue a week or so ago at the 
offices of the National Conservation Bu- 
reat before company members, the oc- 
casion being made to order to show to 
a picked audience the various safety 
flms which are now available. They in- 
clude “Sentinels of Safety,” produced 
by the Aetna Casualty & Surety in Hol- 
lywwood under professional direction; 
“Safety Pays” and “Altogether,” both 
produced by John Martin; “Sounding the 
Alarm,” another Aetna product, and 
‘Nickels and Dimes.” 

Still another film, not shown at this 
gathering, is “The Devil Is Driving,” 
with Richard Dix and Joan Perry, just 
released by Columbia Pictures, in which 
the hazards of drunken driving, the dif- 
ficulties of obtaining convictions in the 
face of political influence and necessity 
for official leadership in a safety cam- 
paign are stressed. Interestingly, two 
Aetna action displays are used as back- 
ground in many of the scenes. 


The Travelers’ Films 


The Travelers’ two Dizzy Ozzie films 
border on the slapstick and each gets its 
vital safety message over with a factual, 
sobering punch. Describing them Harry 
Barsantee, supervisor, News Bureau, says 
in the current Protection: 

“"You Bet Your Life’ takes Ozzie and 
his friend, Elmér, through a series of 
hair-raising escapes in their rattletrap 
car. Fenders are nicked, bumpers are 
broken and arguments are frequent, but 
somehow they escape disaster until fi- 
nally Ozzie takes one chance too many. 
He is convicted on no less than twelve 
counts and it is while he is cooling off 
in jail that he (as well as the audience) 
learns the true facts about accidents 
and how to avoid them. 

“Ozzie trust entirely to luck instead of 
common sense in ‘Lady Luck’s Husband.’ 
Because he wears a lucky elephant 
around his neck he feels that he doesn’t 
have to follow the safety rules laid down 
by his superiors in the industrial plant 
where he works. He tumbles and 
stumbles and falls through a solid half- 
hour of good entertainment. Toward 
the end of the show, his foreman points 
out the safe way to perform various 
simple operations. 

“The final scene shows Ozzie in the 
dog-house, where every unsafe workman 
belongs.” 


CONTRACTUAL RIGHT OPINION 


The Oklahoma Supreme Court has 
handed down an opinion holding that the 
State industrial commission is without 
authority to construe contractual right 
existing between employer and an insur- 
ance company but does have authority to 
State whether or not such contract exists. 

_The opinion, given in the case of 
United States Casualty Co. and Tidal 
Pipe Line Co, vs. H. C. Daugherty and 
the State Industrial Commission, further 
held that the industrial commission has 
No jurisdiction to construe contract 
tights between any parties to an insur- 
ance policy. 


Steup, McNally Conviction 
Upheld by Court of Appeals 


The Court of Appeals of the State of 
New York has affirmed, without opin- 
ion, the conviction of F, Chester Steup, 
former secretary and claim superintend- 
ent of the Yorkshire Indemnity, and 
Chester W. McNally, attorney of record 
for the Yorkshire Indemnity, of violat- 
ing section 439 of the penal code which 
makes it a misdemeanor for an employe 
of a company to accept a gratuity from 
a person with whom the company is 
doing business. Chief Justice Crane and 
Justice Loughran dissented, 

Steup and McNally 
August 31, 1936, in Special Sessions 
Court in New York and sentenced Sep- 
tember 14, 1936, to serve indeterminate 
terms in the penitentiary. They were 
found to have accepted $900 from Abra- 
ham Sonne, an attorney with offices at 
51 Chambers Street, after he had re- 
ceived a settlement of $4,200 from the 
Yorkshire Indemnity in the case of Rob- 
ert Finch vs. James J. Hammill. 

Sonne was attorney for Finch and the 
Yorkshire Indemnity had insured Ham- 
mill. 

The conviction of Steup and McNally 
grew out of the investigation of the 
“Finch” case, which led to the sentenc- 


ing of Albert M. House, alias Robert 
Finch, and Dr. Rubin Klein for their 
part in defrauding the Yorkshire In- 


demnity. 


were convicted 


AETNA EXHIBIT IN PARIS 





Safe Driving Devices and Tests on Dis- 
play at International Exposition of 
Arts and Techniques 
A battery of the Aetna Casualty & 
Surety’s safe driving tests forms one 
of the leading units of the American 
exhibit section at the International Ex- 
position of Arts and Techniques in Mod- 
ern Life, which is being held in Paris. 
Preliminary reports indicate that the 
Aetna highway safety demonstration is 
proving popular with foreign drivers who 
are eager to learn more about their re- 
action time, steering ability and other 
factors which make for the safe oper- 
ation of motor vehicles. The driving 
tests are accompanied by a large thrce- 
panel action background showing the 
Aetna Companies’ home office and fea- 
turing lines of insurance applicable to 

travelers and tourists, 

The tests will remain in Paris for the 
duration of the exposition, at which time 
it is expected that they will be set up 
and operated in other European cities. 





R. H. MONAGHAN A FATHER 


Robert H. Monaghan, publicity direc- 
tor, National Bureau of Casualty & 
Surety Underwriters and Association of 
Casualty & Surety Executives, is the 
proud father of a baby girl, Roberta 
Nash, who was born last Friday in 
United Hospital, Port Chester, N. Y. 
This is the Monaghans’ first child 





NATIONAL SURETY TOWN 
Wore than a Legal Residlence 


The law requires Fidelity bonds for many public and private 
trustees, guardians, and others charged with financial 


responsibility. 


But thoughtful business men—experienced executives—do not 
need to be told that human nature is unpredictable, that men 
and women crack unexpectedly under temptation. They regard 
adequate Fidelity bonds as “life” insurance for business. 


National Surety representatives everywhere—themselves 
picked men—areselling Fidelity bonds and blanket bonds; plus 
protection against burglary, forgery, and many other dangers. 


NATIONAL SURETY CORPORATION 


VINCENT CULLEN, PRESIDENT 


Copyright National Surety Corporation, 1937 
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Liquidation Progress 
Shown by C. K. Withers 

REPORTS ON FIVE COMPANIES 

$2,250,000 Paid to 7,000 Creditors of 


These Carriers; New Jersey F. & P. 
G. Results Impressive 





Carl K. Withers, New Jersey banking 
and insurance commissioner, has just 
made his second annual report of the 
administration of five insurance compa- 
nies—New Jersey Fidelity & Plate Glass, 


Public Fire, Public Indemnity, South 
Jersey Fire and Realty Title—in his 
possession for liquidation. The report 


shows distribution of about $2,250,000 to 
more than 7,000 creditors of these com- 
panies scattered throughout this coun- 
try and Europe. The beneficial results 
of centralized administration is shown 
in Commissioner Withers’ report. 

Particular progress is shown in Com- 
missioner Withers’ report of the liquida- 
tion of the New Jersey F. & P. G. While 
operating income for the period reported 
shows a decrease of approximately $10,- 
000 under the previous year, the total 
profit of the administration of the trust 
since possession of the company was 
taken aggregates $115,674 over and above 
all expenses, including counsel fees. 
Stocks and bonds held by the New Jer- 
sey Fidelity were reduced from $205,112 
to about $6,000. Total receipts from all 
sources for the period were $1,108,417 
and disbursements $758,529, including div- 
idends approved and paid of $586,938. 

During the past year various plans 
have been proposed looking toward the 
reorganization of the New Jersey Fidel- 
ity but Commissioner Withers has dis 
posed of them all as they arose because 
of lack of practicability and feasibility 

One of the outstanding accomplish- 
ments during the reported period was 
the settlement of pending litigation in- 
volving the Commercial Casualty, by 
which the trust received a total of $859,- 
057 from a gross fund of $1,360,237, of 
which $752,692 was in cash. This set- 
tlement received the hearty indorsement 
of creditors. 

Commissioner Withers also reported on 
ancillary administration which proceed- 
ings in New York State were terminated 
by remittance from the N. Y. Insurance 
Department of $7,623; likewise, such 
proceedings are practically complete in 
Pennsylvania; completed in Florida with 
all claims paid in full, and practically 
completed in West Virginia. As to claim 
adjudication the report advises that dur- 
ing the year 164 additional claims, total- 
ing $840,451, were filed, increasing: the 
aggregate filings to 9,156 claims totaling 
$78,094,447. 

Similar progress and savings in ad- 
ministration costs are reported by Com- 
missioner Withers in the liquidation of 
Public Fire, South Jersey Fire, Public 
Indemnity and Realty Title, and the 
commissioner was enabled to declare div- 
idends to creditors of Public Fire and 
South Jersey Fire during the reported 
period of 3% and 5% respectively. 
Held on Charge of Selling 

For Unauthorized Company 
N. Y., was 


(;sustave Gold of Flushing, 


held in $500 bail by Magistrate Ford in 
the Bronx magistrates court on the 
charge of selling certificates of the Na 
tional Accident Society of Springfield 
Ill., an association not authorized to d 
n insurance business in New York 
State. The prosecution was initiated by 
the New York State Insurance Depart 


ment when complaints against Mr. Gold's 
activities were lodged there 
B. C. AUTO RATES RAISED 

The British Columbia Underwriters’ 
Association because of unfavorable ex- 
perience in that province has raised auto 
liability rates from 10 to 25% in one 
area; an advance of 20% in collision and 
from $4 to $6 in passenger coverage. 
Commercial vehicle rates have also been 
advanced. Provision is made for $75 
deductible coverage in both classes. 
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Plate Glass Fund Is 


Held To Be Insurance Detroit Psychopathic Clinic Studies 
Car Driver as Intensively as Car 


COURT OF APPEALS DECIDES 





Affirms Judgment of Conviction of Emil 
G. Roschli, Its Manager; Violated 
Section 54, N. Y. Ins. Law 
Holding that a “plate glass fund” 
ministered for subscribers was in its 
ture a reciprocal and consequently en- 
gaged in the insurance business, the 
Court of Appeals of New York State 
has affirmed judgment of conviction of 


ad- 
na- 


Docdhien of Vast ‘Jenpertance 


The New York Insurance Depart- 
ment commenting this week on the 
Court of Appeals decision of July 13, 
1937, in the case of the people against 
Emil G. Roschli of the Manhattan & 
Bronx Retail Grocers Association, 
hails it as “a decision of vast impor- 
tance to the insurance fraternity and 
to trade associations.” Action in this 
was commenced at the instance 


case 
of the Insurance Department when 
the activities of the grocers’ associa- 





tion were brought to its attention. 


Emil G. 
glass fund, 
of the state insurance law. 
ran wrote the opinion. Chief Judge 
Crane and Judges O’Brien, Hubbs, Finch 
and Rippey concurred, while Judge Leh- 
man dissented and voted to affirm the 
judgment of the Appellate Division, 
which reversed the judgment of convic- 
tion of Court of Special Sessions of the 
City of New York. 

The single question to be determined 
upon the undisputed facts, the opinion 
held, is whether the defendant “engaged 
in the business of insurance” within the 
intendment of the statute. 


Set-up of the P. G. Fund 


As developed in the opinion the facts 
regarding the plate glass fund which 
placed it in the “reciprocal” class are 
as follows: 

“Manhattan & Bronx Retail Grocers 
Association is a domestic membership 
corporation. It maintains a_ so-called 
‘Plate Glass Fund’ for members only, 
which is administered by the defendant 
as its secretary. He serves without com- 
pensation. Any member may pay a cer- 
tain amount of money annually into 
the fund, ‘according to the amount of 
glass he wishes protected.’ As many as 
thirty members contributed thereto at ‘a 
definite rate per square foot.’ They ‘paid 
pro-rata for their glass to be replaced 
in case of breakage.’ (See Insurance 
Law, Sec. 70, subd. 6.) 

“All understood that should the fund 
become exhausted at any time ‘it would 
autom< atically close up,’ and that there 
were to be ‘no assessments or anything 
in the event the money would be used 
up. The aggregate of contributions at 
all times exceeded anticipated payments. 
‘At the end of the vear, after a saving 
of about 60%, 50% is paid back to the 
members, aaa 10% is kept as a re- 
serve for next vear.’ Each contributor 
received a certificate of membership at- 
testing that he had deposited a stated 
sum with the secretary. It was therein 
asserted that ‘the fund is not an insur- 
ance or indemnity company, nor does it 
take insurance risks or issue insurance 
policies.” This recital was followed by 
a ‘Description of Glass’ by ‘size’ and ‘Io- 


Roschli, manager of this plate 
for a violation of section 54 
Judge Lough- 


cation.” On the instrument received in 
evidence as a specimen appears the 
phrase 3alance sheet glass not cov- 
ered,” 


Held a Reciprocal Agreement 


The judges concluded: “We think the 
evidence established the offense charged. 
This fund was a device whereby the con- 
tributors through a chain of reciprocal 


agreements, undertook to insure each 
other at cost. In its essentials it was 
‘that system wherebv individuals. part- 


nerships or corporations engaged in a 


Those interested in accident preven- 
tion, particularly in the reduction of 
automobile casualties, are of late display- 
ing greater interest in the driver than 
the car, as tests demonstrate that in- 
competency behind the steering wheel is 
more often the cause of motor fatalities 
than is defective equipment. 


“An outstanding example of this trend,” . 


says Frank G. Haley, superintendent, 
automobile department, Fidelity & Casu- 
alty, “is the psychopathic clinic in 
Recorder’s Court of Detroit, to which 
local judges refer traffic violators for a 
thorough-going set of tests, including a 
physical examination, a neurological ex- 
amination and an intelligent test.” 
See Need for Physical Exams 

No actual figures are vet available to 
prove how many accidents are due to 
sudden loss of consciousness of the driv- 
er, to color blindness, to night blindness, 
etc. but the work already accomplished 
indicates that a proper physical examina- 
tion may at least minimize the catastro- 
phies due to such drivers. The clinic 
reveals drivers subject to that no uncom- 


Milton Speiser to Appeal 


The Court of Appeals of the State of 
New York has granted Milton Speiser, 
300 Central Park West, New York, at- 
torney, permission to appeal his convic- 
tion last January 30 of charges of con- 
spiracy to commit robbery, grand _ lar- 
ceny and cheat and defraud insurance 
companies, Mr. Speiser, whose firm had 
one of the largest negligence case prac- 
tices in Greater New York, was disbarred 
from practicing law by the Appellate 
Division on July 3, after testimony given 
by Bernard Botein, head of the Acci- 
dent Fraud Bureau of the District At- 
torney’s office. His brother, Joseph 
Speiser, resigned from the bar in April. 





H. W. PRIPPS PROMOTED 


Promotion of Harold W. Pripps to the 
post of associate manager of its Milwau- 
kee branch has been announced by the 
Fidelity & Deposit. Mr. Pripps has been 
a member of the F. & D.’s field organi- 
zation in Wisconsin since 1918. William 
M. Wolff continues as resident vice- 
president in Milwaukee and H. H 
Thomas as manager. 


similar line of business undertake to in- 
demnify each other against a certain kind 
or kinds of losses by means of a mutual 
exchange of insurance contracts, usually 
through the medium of an attorney in 
fact appointed for that purpose by each 
of the underwriters, under agreements 
whereby each member separately be- 
comes both an insured and an insurer 
with several liability only.’ (G. J. Couch, 
Reciprocal or Interinsurance, 94 A. L. R 
836.) 


Contract Constituted Insurance 


“A contract of insurance cannot be 
changed into something else by giving 
it another name. (Trustees of First Bap- 


tist Church v. Brooklvn Fire Insurance 
Co., 19 N.Y. M5: BN. Y. 153 161; 
First National Bank v National Surety 


Co., 228 N. Y. 469, 472). Inter-insurers 
are within the statute (Insurance Law, 
Art. 10). The prohibition against eneag- 
ing in the business of insurance without 
the prescribed authority is ahsolute, (Id 
§54). Since it is conceded that the de- 
fendant was not so authorized he was 
validly convicted (Id 53) 

“Colaizzi v. Pennsylvania R. R. Co 
(208 N. Y. 275) is here beside the mark 
There the parties were employer and 
employe and the relief benefits secured 
to the latter were but the incidents of 
the contract of emplovment. 

“The judgment of the Appellate Divi- 
sion should be reversed and that of the 
Court of Special Sessions affirmed.” 


mon neurosis—aerophobia (fear of high 
places)—which caused them on discover- 
ing themselves driving alongside a deep 
ditch or an embankment to porn the 
center of the right-of-way, thus endan- 
gering their own lives and those of ap- 
proaching motorists, 

Many motor fatalities, it is revealed, 
are attributable to chronic alcoholism, 
myopia, arterial or blood pressure condi- 
tions that suggest potential heart failure, 
etc. Such drivers, when discovered in 
time, can be warned of their weakness 
and trained to overcome it. 

“The attack on the problem from this 
new angle of studying the driver as in- 
tensively as the car, appears definitely 
promising. It is my belief that with the 
cooperation of safety leaders, city and 
s‘ate police officials, motor vehicle au- 
thorities and the medical profession much 
more can be accomplished. A well bal- 
anced, conservative and complete analysis 
of driver reactions is worth a lot of study 
and should result in a material reduction 
of highway accidents as incompetent 
drivers are revealed and corrected. 


S. R. POLLOCK PROMOTED 
American Surety Special Agent in New- 
ark, N. J., Gets Assistant Manager- 
ship in Buffalo; His Background 

Stewart R. Pollock, well known in 
northern New Jersey casualty and surety 
circles as special agent of the Ameri- 
can Surety and New York Casualty, 
has been promoted to assistant man- 
agership of the Buffalo, N. Y., branch 
office of these companies, and has al- 
ready started his new duties. Prior to 
his leaving Newark, N. J., his associates 
there gave a luncheon in his honor at 
the Down Town Club and presented Mr. 
Pollock with a handsome desk set. 

After attending East Orange. N. [., 
schools and New York University, Mr. 
Pollock in 1921 entered the service of 
the American Surety at its home office 
and served in various capacities in the 
accounting, claim, metropolitan and pro- 
duction departments. In 1928 he was 
transferred to the Newark branch office 
as special agent. 

Mr. Pollock has 
county committeeman of Essex County 
for the past five vears. He is also a 
past president of the Second Ward Re- 
publican Club of East Orange, N., 
Some years ago Mr. Pollock was well 
known in local baseball and tennis cir- 
cles. 





been Republican 


AETNA CASUALTY’S EXHIBIT 

An exhibit of safety educational equip- 
ment and material arranged by the Aetna 
Casualty & Surety was featured at the 
annual convention of the National Edu- 
cation Association in Detroit recently. 
Included in the exhibit were various 
publications issued by company’s safety 
educational department, which are being 
made available to teachers and students 
throughout the country; also the new 
sound safety films, “Sentinels of Safety” 
and “Sounding the Alarm.” The portable 
reactometer, a newly developed unit of 


the Aetna Casualty & Surety highway 
safety demonstration, was operated for 
the benefit of instructors interested in 


teaching safe driving. 


EMPTY SAFE COVERAGE 

Even though valuables are not kept in 
the safe overnight, the prospect still 
needs the protection of safe burglary in- 
surance, the Ohio Casualty through its 
house organ “Pointers” advises. The rea- 
son is that attempts at safe burglary 
usually result in damage to the safe or 
to the premises or both, and these dam- 
ages may run to substantial amounts. 
This is sometimes lost sight of by mer- 
chants who believe they are in no dan- 
ger of loss because they do not keep 
valuables in their safes. 
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Brokers using our service find an extremely 


pleasant relationship existing between their 
office—the assured—the carrier. CASUAL. 
TY LOSS CONTROL always pays more 


than one return! 


J. W. A. ZELIPH, INC, 
GLOBE BUILDING 
20 Washington Place, Newark, 
Mitchell 2-348] 





N. J, 











American Surety Makes 
Field Managerial Changes 


The American Surety and New York 
Casualty have made the following field 
managerial changes during the past 
week: J. Wheeler Wood, who has been 
assistant manager of the Buffalo branch 
office, has been appointed manager in 
Rochester succeeding John Mclntyre, 
who assumes important duties at the New 
York office. 

Born in Waterbury, Conn., Mr, Wood 
was graduated from Syracuse University 
in 1925 and after six years’ experience 
as special agent in the Albany and Buf- 
falo branch offices of these companies 
he took his Buffalo post in 1931. 

Elmer S. Ricker since 1931 special 
agent at the Boston branch office, has 
been promoted to assistant manager of 
that branch for both the American 
Surety and the New York Casualty. 

Born in Somerville, Mass., he was 
graduated from the Boston University 
in 1924, and joined the American Surety 
in November, 1925. During the past year 
he has had assignments in several home 
office departments. 

Harold Banks has been appointed 
superintendent of claims of the Pitts- 
burgh branch office of the American 
Surety and the New York Casualty 
effective July 19, 1937, succeeding 
Robert Munsie who has been assigned 
to the post of ‘special agent at. that 
point. 





LEGION’S MOONLIGHT SAIL 


A moonlight sail up the Hudson Wed- 
nesday evening, August 4, has been ar- 
ranged by Insurance Post No. 1081 of 
the American Legion. Gus H. Lamm, 
chairman of the committee, promises a 
gala evening. Tickets, which can be pur- 
chased at the pier from members of his 
committee, are $1 for the round trip. 


F. R. Jones’ Trip 


(Continued from Page 31) 


the chant and went through the pile 
all over again. 

A popular side trip from Peiping is to 
the Great Wall of China, about fifty 
miles out, and the tail end of the trip 
was taken by the Joneses in primitive 
sedan chairs. It was far more comfort- 
able than the elephant ride they took 
up the mountain in Jaipur, India. 

In no city on their trip did they suf- 
fer the inconvenience of poor hotel ac- 
commodations—and the prices ranged 
from about $1.50 to $4 a day including 
room and five meals, an Oriental cus- 
tom. When the organized round-the- 
world tours caught up with them reser- 
vations were harder to get, to be sure, 
but they had few if any disappointments 
Traveling from East to West as they did 
they repeated a Tuesday at the time 
meridian. 

Homeward bound out of Yokohama to 
Honolulu they had an uneventful trip, 
stopping off at Hawaii for a day, enjoy- 
ing a swim in the surf at Waikiki Beach, 
and finally back once again “in the 
States,” greatly refreshed, after being 
away for more than seven months. 
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